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Record Quantity of Corn in Storage 





OAT SUPPLY NEAR AVERAGE; 
BARLEY STOCKS OFF SLIGHTLY 


2,830 Million Bushels Corn Stored in All Positions Jan. 1; 
On-Farm Figure 147 Million Bushels Below 
1949; Disappearance at Record 


WASHINGTON — Nearly 2,830 
million bushels of corn were stored 
in all positions Jan. 1, the Bureau 
of Agricultural Economics reports 
These stocks are the largest in the 
seven years of comparable record 
covering most of the period of huge 
corn crops, which virtually assures 
it being an all-time record. 

The stocks on that date exceed 
by 188 million bushels the previous 
high mark of Jan. 1, 1949. About 2,401 
million bushels of this corn remained 
on farms, 147 million bushels less 
than a year ago 

However, stocks in off-farm posi- 
tions were far above any previous 
total because of large terminal stocks 
of 52 million bushels, record interior 
mill and elevator stocks of nearly 99 
million bushels and more than 278 
million bushels owned by the Com- 
modity Credit Corp. 

The CCC stocks are stored in the 
agency's own bins or other storages 
under its control. Other CCC-corn is 
included in the estimates by posi- 
tions. 

Despite current high stocks, dis- 
appearance since harvest has been 
the heaviest of record. 


Oats Stocks Average 
Stocks of 876 million bushels of 
oats in all positions Jan. 1 are about 
average for the date, having been 
exceeded three times and exceeding 


Indiana Feed Men 
Hit Government 
Threat to Business 


INDIANAPOLIS —. The threat to 
business of increased government ac- 
tivity and the need for greater feed 
plant efficiency were emphasized at 
the 49th annual convention of the 
Indiana Grain & Feed Dealers Assn 
Jan. 23-24 

Some 600 dealers present 
urged to modernize their plants and 
stores and to reduce grinding and 
mixing costs through increased effi- 
ciency. 

They also heard warnings of grow- 
ing government encroachments in 
business, and the association adopted 
resolutions calling for tax relief and 
equality, greater government effi- 
ciency and “reestablishment and 
maintenance of free and competitive 
enterprise.” 

Hal G. Hoham, Auburn, president, 
was among the officers reelected. 

(A complete report of the meeting 
will appear in the Feb. 4 issue of 
Feedstuffs.) 





were 





the other three years of comparable 
record. Current off-farm stocks of 
56 million bushels are relatively large, 
having been exceeded only Jan. 1, 
1946 

Barley stocks of nearly 195 mil- 
lion bushels are slightly below the 
average for Jan. 1 of the past six 
years, despite the off-farm portion 
of 87 million bushels being larger 
than on any other Jan. 1 during that 
period 

Stocks of all 


sorghum grains in 








positions Jan. 1 were nearly 112 mil- 
lion bushels, compared with 85 mil- 
lion a year before and 46 miillion 
bushels Jan. 1, 1948. Off-farm sor- 
ghum grain stocks amount to nearly 
52 million bushels, compared with 
33 million a year before and 17 mil- 
lion bushels Jan. 1, 1948 

(The official report of feed grain 
stocks in all positions appears on 
page 49.) 

More than 908 million bushels of 
wheat were stored in all positions 
Jan. 1. The total is smaller than on 
the same date of 1942 and 1943 but 
larger than on any other Jan. 1 of 
record. The total includes 327 
lion 
bushels in interior mills, elevators and 
warehouses, 118 million bushels at 
merchant mills and 219 million bush- 
els of commercial stocks at terminals 

Rye stocks of 17.4 million bushels 
Jan. 1 were slightly larger than a 
year earlier 


mil- | 
bushels on farms, 236 million | 





Action en Increase 
of CCC Borrowing 
Power Delayed 


WASHINGTON — Administration 
efforts to speed an amendment to 
the Commodity Credit Corp. charter 
through the Senate Agriculture Com- 
mittee with favorable action were 
stymied this week after Sen. John R 
Williams (R., Del.) demanded that 
no action be taken until the General 
Accounting Office submitted its re- 
port on the corporation for the years 
1946-47-48-49. He called attention of 
the committee to the fact that earlier 
the GAO had reported that CCC had 
been unable to account for $366 mil- 
lion of its funds which had teen 
expended during the war years 





Stock Report Spurs Attack on 
USDA Bid for Storage Offers 


By JOHN CIPPERLY 


Washington Correspondent of 
Feedstuffs 


WASHINGTON—tThe latest gov- 
ernment request for firm offers of 
storage space for grains came under 
the critical guns of private trade this 
week when the stock position report 
for all grains as of Jan. 1 was pub- 
lished. Also under fire was a state- 
ment by Charles F. Brannan, secre- 
tary of agriculture, indicating the 
possibility of more temporary stor- 
age. 

The trade's position is supported 
by a comparative analysis of the 
stock position reports by the U.S 
Department of Agriculture for Jan 
1, 1949, and 1950. There are approxi- 
mately 216 million more bushels of 
small grains and corn on hand this 
year than there were in 1949. At the 
same time, USDA has acquired in 
temporary bin space, leased storage 
equipment and other facilities (in- 
cluding ship storage in the Hudson 
River) more than a 350-million-bush- 
el capacity expansion of government 
facilities, plus an undisclosed expan- 
sion of private and cooperative stor- 
age 

The request for firm offers of stor- 
age space for small grains from the 
private and cooperative grain ware- 
housemen is loaded with deceit and 
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defies the 
private trade observer declares on 
the basis of the stock position re- 
port. For example, the government 
has admitted that it still has unoc- 
cupied approximately 40 million bush- 
els of temporary bin space. This 
could absorb part of the 216-million- 
bushel increase of grain stocks over 
last year. 
Supply Changes 
This observer also notes that wheat 


supplies are only 40 million bushels | 


larger. Corn stocks are 188 million 
bushels larger, but more than 80 mil- 
lion bushels are held in 


intention of Congress, a | 


resealed ' 


farm cribs, indicating farmers can 
hold these stocks plus whatever new 
corn supplies they may have. In addi- 
tion, it is noted that the corn produc- 
tion in the Corn Belt is off consider- 
ably from last year while animal 
production has expanded 

Oat suppplies decreased by nearly 
100 million bushels since Jan. 1, 1949 
Also cutting grain storage require- 
ments is a reduction in barley supplies 
of more than 36 million bushels. Sor- 
ghum grains have increased by 
about 25 million bushels and seem 
to present the most difficult problem 


ntinued : page 4) 





Acreage Controls Will Not Be 
Applied to 1950 Soybean Crop 


WASHINGTON—tThere will be no! the new formula, farmers would have 


acreage controls on the 1950 soybean | 


crop, Feedstuffs learned this week 
from government officials. 

One official, in explaining the de- 
cision, said the past year’s crop was 
barely adequate for domestic feeding 
and some export. He doubted that 
cotton and corn producers who 
be under acreage allotment in 
would be able to expand their 
bean acreage to a point where it 
would produce burdensome supplies 
for the government. Private trade 
opinion does not agree without con- 
sidering the price support level to 
be announced for the 1950 crop 


Support Level 

It is expected that the support 
level for 1950 will represent a price 
comparable to the level of corn, which 
will be supported at 90% of parity 
based on the old formula. Under 
those circumstances, it is believed 
that, if the 1950 support for soy- 
beans were dropped to 85% under 


will | 
1950 | 
soy- | 





supports very close to the level now 
in effect. 

USDA officials, in explaining the 
decision on soybean acreage, said they 
did not have the control experience 
that existed for corn and wheat and 
consequently it was not felt desir- 
able to put the bean acreage under 
controls. The same official who of 
fered this explanation had earlier 
advocated that soybean acreage al- 
lotments be imposed at 105-110% of 
the 1949 planted acreage. 

Two conclusions are warranted 
One is that the decision is political 
to permit the restricted corn and 
cotton farmers to move into nonre- 
stricted soybean production, thus eas- 
ing the criticism of their acreage al- 
lotments. The other is that the Sec- 
retary of Agriculture sincerely be- 
lieves that soybean acreage will not 
be seriously expanded and that heavy 
supplies of oilseed meals will be need- 
ed to carry the livestock economy 
which the USDA now is promoting. 
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Mining Green Gold 


FRIEND of ours in the feed business once remarked to us that the 
A alfalfa story sounded almost like a fairy tale. It is one of the oldest 
plants to be used for feeding, yet it was not many years ago that the prin- 
cipal selling point for alfalfa meal was its calcium content. In the past 20 
or 25 years, one value after another has been discovered in the plant and 
its products, and the total of them is amazing almost to the point of being 
termed a miracle of nature. There are few, if any, who do not believe 
that there are still unknown values in the plant that will be defined in the 
future 

These values, of course, are inherent in the plant and always have been 
there, although they are influenced by soil, climate, cultivation and proc- 
essing. But the utilization, and consequently the practical biological worth, 
of alfalfa has been increased vastly by the knowledge that has been gained 
of the specific individual values it contains 

The thing that has developed this knowledge has been research. Agri- 
cultural experiment stations and colleges and industry workers have made 
great strides in taking alfalfa apart, so to speak, and finding out what fac- 
tors it can furnish to meet nutritional requirements of various species 
of animals and poultry 

The results of this research have played an important part in the build- 
ing up of a substantial industry concerned with the processing and distri- 
bution of alfalfa meal, and particularly of dehydrated alfalfa meal. If the 
story of alfalfa seems almost like a fairy tale, the development of the dehy- 
drated alfalfa meal industry can be considered in the same category. There 
have been few products in the feed field that have had the same genera) 
acceptance and recognition. And it has been because the values in alfalfa 
meal have been determined and publicized by sound research that the accept- 
materialized 





ance and recognition have 

Leaders in the relatively young American Dehydrators Assn. (it has 
been in existence seven years) have been fully conscious of these facts 
for some time. That is one of the reasons a few of them organized the asso- 
ciation, and it is the chief reason that the association two years ago agreed 
to sponsor a research program. Fully a year had to be spent in “selling’ 
the program to a sufficient number of members to finance the start, and 
the past year has brought little more than preliminary work. Even so 
there have been some results that give indication of the long-term possi- 
bilities of the program. As someone has said, “you don't guide research; 
it guides you.” Impatience for results usually is an obstacle to worthwhile 
objectives 

* * * 


ony are worthwhile the alfalfa dehydrators. They 
have problems in the their full potentialities that 
only a coordinated program of research can solve. Aside from finding new 
and new values in their product, it is going to be necessary for 
find ways to reach determinations, to 
carotene storage methods and fa- 
violent seasonal price swings which 
marketing and which handicap both sellers and buyers 
It should be possible to do these things, but it is improbable that any single 
company can do them. If the industry works together and the problems are 
solved, there is no member of the industry who will not find wide new 
fields of opportunity up to him. All the members of the industry 
should share the cost all of them will reap the benefits 


objectives for 
road of realizing 
uses for 
them to 
retard or prevent 
cilities that 

defeat orderly 


more accurate carotene 


losses, to develop 


will level out the 


opening 


because 
3 * * 


HE point we are trying to make is presumptuous, perhaps, coming from 
‘x sideline observer; but we believe it has a bearing because the con- 
tinued development of the possibilities of 
keting and distribution is of substantial 
facturers, who are the industry's principal customer 

Our point is this: With all of the vast possibilities of the alfalfa dehy- 
drators, and with all of the problems that need to be solved before those 
neither the American Dehydrators Assn. nor 
its research program is getting the support it should have from the dehy- 
drating industry, We are told that ADA membership numerically repre- 
sents about one third of the companies in the field, although there is a con- 
siderably better percentage if the number of drums in operation are con- 
sidered. Less than two thirds of the ADA membership so far are sharing 
the cost of the research, and these represent about three fourths of the 


in nutrition, mar- 
the feed manu- 


alfalfa meal 
importance to 


possibilities can be realized 


drums operated. At the excellent convention held by the ADA in Colorado 
Springs—one of the most informative we have attended in any industry— 
only 58% of the members were present. Those who were there showed 
exceptionally high interest in a three-day program of practical educational 
value. They benefited, of course, but many more could have and should 
have benefited, with consequent value to the entire industry and its customers. 

Both the American Dehydrators Assn. and the research program it is 
sponsoring are engaging in work of considerable importance. We hope that 
more support is given them and, even if it is slow in forthcoming, we urge that 
those who have the responsibility for continuance of the activities will 
determine to maintain the high rate of progress that has been made. The 


potentialities are so great, 
stand still. 


in our opinion, that it would be a mistake to 





MARKET NEWS SUMMARY 


* * 
For Market News Details Turn to Pages 50-53 





Northwest Formula 
Trade Slow; Possible 
Pick Up Sighted 

Formula feed business in the 
Northwest generally remains quiet, 
although there are now signs that 
buying is about to pick up. Manufac- 
turers say that the small volume of 
purchases in recent weeks has result- 
ed in a sharp reduction in dealers’ 
inventories, and they believe that any 
indication in an upturn in prices will 
stimulate considerable buying. 

Heavy snows and sub-zero temper- 
atures moved into the area during the 
week, causing some pick up in in- 
terest, particularly for cattle feeds 

Sales of dairy rations continue 





The index of wholesale feed- 
stuffs prices for the country as 
a whole, compiled by the Pro- 
duction and Marketing Admin- 
istration, stood at 2034 as of 
Jan. 24, down 4 points for the 
week. The feed grain index was 
182.3, dowg 2 points. 














slow, however, along with hog feed 
sales. Feed manufacturing concerns 
are looking forward to a good turkey 
feed business, as producers are said 
to be planning heavy production again 
this year. Hatcheries confirm the 
forecast in reports of good demand 
for poults 

The outlook for chick business is 
not as good, with hatchery orders 
well below last year. However, some 
orders for chick mashes were showing 
up this week despite general dis- 
couragement among egg producers. 

Ingredients markets continued 
weak, with only scattered signs that 
a turning point had been reached 
Millfeed prices at the end of the 
week had advanced about $1 ton from 
the low point, and the oilseed meals 
also were quoted a little higher. Al- 
falfa meal with a vitamin A guaran- 
tee was higher, even though trading 
was rather thin. The screenings mar- 
ket was highly erratic, with a wide 
range of quotations listed and con- 
siderable overlapping of prices in the 
various weight categories. 

¥ ¥ 


Mild Improvement 
Noted in S.W. 


Formula Sales 


Formula feed sales continue rather 
slow in the Southwest this week, but 
mild improvement was noted in some 
lines late in the week. Carlot sales 
of poultry feed and hog feed were 
somewhat better this week with some 
manufacturers, however inclement 
weather two days out of the week 
cut down on dock business. On the 
whole, most plants were able to run 
up to five days, and five-day produc- 
tion is indicated for next week 

Formula feed business in the 
Southwest has been generally slow 
this month. Poor egg and broiler 
prices have had a bad effect on feed 





sales during the period. Improvement 
in egg-feed ratios and broiler-feed 
ratios would stimulate feed sales, but 
as yet the situation is not encourag- 
ing. 

Another damper on new feed sales 
is the lagging feed ingredient mar- 
kets. All oilseed meals and millfeed 
have tumbled this month, and the 
trade is mindful of slumps which have 
occurred at this time of the year in 
1948 and 1949. Dealers and manufac- 
turers do not want to be caught with 
higher-priced commodities on hand 
through another price decline, and 
current buying is limited. 

Formula prices are down another 
$1@1.50 this week, due to lower in- 
gredient costs. Bran and shorts have 
dropped about $2@3 ton in recent 
days, and linseed oil meal, cottonseed 
oi] meal and soybean oil meal are 
correspondingly lower. A steady tone 
prevails in feed grains, molasses and 
alfalfa meal. Anima! by-products are 
unchanged to $5 ton lower this week, 
and other minor ingredients are about 
unchanged. 

¥ 


Weather Bogs Down 
Feed Business 


in Pacific N.W. 


Trading continued dull and spotty 
throughout the week, mainly due to 
the adverse weather conditions all 
over the Pacific Northwest. Feed 
manufacturers were having trouble 
getting the feed to the farm as snow 
and soft roads allowed only limited 
usage of trucks. In some areas, snow 
caused the closing down of feed mills 
for a couple of days as the roads 
were impassable. This along with 
the seasonal! lull has slowed the feed 
business down to a walk. 

Soybean oil meal led all markets 
downward as quick shipment meal 
sold as low as $51 ton, bulk, Decatur, 
with futures being offered for $2@ 
3 ton over this figure. Trading was 
not heavy, but anyone that was in 
the market for quick supplies found 
this price attractive. It is felt 
throughout the trade that prices at 
this level are very good considering 
the price of beans and oil. 

With the recent uptrend in the 
price of linseed oil meal, the interest in 
cottonseed oi] meal has improved and 
the formula feed mixers are finding 
it very advantageous to use more of 
the latter. Prices remained virtually 
unchanged with both commodities. 
Copra meal continued to be tight as 
very little offerings appeared for 
nearby supplies. It is reported that 
old contracts are running behind, 
and suppliers are finding it difficult 
to fulfill their commitments 

Meat scrap prices advanced slight- 
ly, selling at $100 ton Seattle-Port- 
land for 50% protein with interest 
steady. Supplies are not plentiful as 
the kill is definitely off 

Fish meal out of Vancouver con- 
tinued softer, with offerings from 
producers being made at $2.70 a unit 
of protein, f.o.b. Vancouver, with 
some resale materia] having sold at 
considerable less. Although fishing 


(Centinued on page 54) 
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We offer the following grains and feeds at prices listed below, in either 
straight or mixed cars, subject to market change and our confirmation 


MIXED FEEDS MISCELLANEOUS FEEDS 


F.o.b. Mpte 


KELLOGG POULTRY FEEDS PROTEIN PEE TON 
wacked 


Fob. Mpls Linseed Oil Meal Ww% $69.50 


—- . Soybean Oil Meal 69.50 


Poultry Concentrate 32% $82.00 Stee! Cut Dry No. 2 Yel. Corn, hen size 55.00 
Poultry Concentrate, with Oil 32% 86.00 Steel Cut Dry No.2 Yel. Corn, med. size 57.00 
Chick Starter Mash 18% 74.00 Ground Dry No. 2 Yellow Corn 52.00 
Chick Grower Mach 17% 69.00 Ground or Pulverized Barley 52.00 
Laying Mash i 20% 72.00 Pulverized White Oats 54.00 
Hien Size Scratch Feed 63.00 Pulverized Mixed Feed Oats 41.50 
Grower Scratch Feed 63.00 42-44 lb. Double Recleaned Fancy 
Canadian Racehorse Oats, bulk Bu. .98% 
New burlaps Bu. 107% 
36-Ib. White Oats, bulk 49.00 
KELLOGG TURKEY FEEDS 36-lb. White Oats, sacked 53.00 
Turkey Starting Mash , 24% . Pure Bran 43.50 
Turkey Growing Mash , 20% Standard Middlings 43.50 
Dehydrated Alfalfa Meal 68.00 
vy Vy,” cut aa 
Meat Scraps 4 
KELLOGG HOG FEEDS Douglas onl Corn Gluten Feed 
24% Oyster Shells 
32% Calcium Carbonate 
Calcium (lodide-Manganese ) 
Flax Screenings, bulk 
Flax Screenings, ground and sacked 


KELLOGG DAIRY FEEDS Canadian Refuse Scrgs., bulk = 
: “ Canadian Refuse Sergs., grd. and sacked 
Molasses Dairy Feed 16% : Fine Gr. Canadian Clover & Alf. Sergs. 17% 
Dairy Feed (all grain) 18% . Sweetall 

Dairy Concentrate 32% Cane Molasses, 50-gal. drums, each 

Calf Meal, 50-Ib. sacks 22% . Barn Lime, ton lots, per sack 

Special Steer Ration W% Stonemo Grit 





Pig Grower .. 
Pig-Hog Balancer 
Super Hog Concentrate 40% 
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4+—_—PEEDSTUFPS, Jan. 28, 1950 
19 CHOPS FCT UNDER PRICK SUPPORT JULY-DECEMBER, 1949 (im bushels) 


- 


64,018,272 
14,000,927 
33,939 641 

414.968 
96.794 408 
o.6e7 148 
’ see 
6.416.719 


Fis. 663.266 


Ferm «tered 


loans 
Warehouse stored 


Teta! quantity 
under eup 
port program 
3523, 704.033 

a7. 87.411 

50 682,875 

624 06) 
193,928,402 


Puretase 
agreements 
16,830 846 
1.se2.eT8 
3,022.440 
143,922 

6, 967.422 
1,614,472 
o7e.187 
"904.994 


228,946,471 
“11,303 806 
3,436 667 
267,182 
1.166.672 
6.366.211 
4.639.781 ’ 
33.464. 867 40,064 t80 


284 848,897 30 060 826 634 363,976 





Storage Offers 





ntiineed from pege 1) 


for Production 


ministration officials. Yet this 


and Marketing Ad- 


in- 


request for firm offers of an addi- 
tional 450 million bushels of storage 
by Feb. 15 

In addition, USDA is contemplating 
asking for bids for an additiona! 100 
million bushels of temporary bin stor- 





The approach of the USDA to the 
storage program defies the intention 
of Congress, trade officials declare. 
They call attention to the statement 
of Sen. Elmer Thomas (D., Okla.) on 
the floor of the Senate last year. He 


| said that the purpose of the amend- 


ment to the CCC charter was to pro- 
vide that opportunity be given to pri- 
vate and cooperative operators to ex- 
pand storage facilities before USDA 
stepped in. A trade official said USDA 
had completely ignored this admoni- 
tion. It may be noted that Sen. Thom- 
as sponsored the CCC charter amend- 
ment in the Senate in the first session 
of the Sist 

At no time did USDA make known 


crea. 


se would hardly warrant a / age, Secretary Brannan says 


its intentions regarding the program 
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MANUFACTURING 
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Recent Products from the 
A &S& Packaging Laboratory 


SHUR-CLOSE VAL VE—Tests made in plants all over the country 
have proved that SHUR-CLOSE valve bags insure less dusting when 
packing and less sifting when packed. Consumers are requesting ship- 
ments in SHUR-CLOSE vaive bags because they prevent waste; 
while operating men in packing rooms claim SHUR-CLOSE bags 
eliminate objectionable dust 


STA-STAK BAG — It's the specially designed outer creped sheet 
that does the trick, STA-STAK creped paper takes the skid and 
slip cut of piling, stacking and palletizing, The STA-STAK construc- 
tion dives dreater resiliency to withstand shocks and general abuse 
better than ordinary multiwall bags. And they handle easier . . . the 
crinkly surface provides a handhold that workmen appreciate. 


SUPER-GLOSS FLOUR BAG— The SUPER-GLOSS flour bag 
was developed by the A&S packaging laboratory with the help of the 
country's largest mills: The long fibered white kraft sheet combined 
with a blue kraft liner makes the toughest 25 tb. flour bag on the 
market. The SUPER-GLOSS clay coated sheet gives this bag excep- 
tional whiteness and keeps ink on the surface, producing a sparkling, 
appealing shelf package 


ARK.-TONE PRINTING—AA&S has also perfected developments 
kindred to the field of paper bag making. The new A&S ARK-.TONE 
PRINTING is @ case in point. No other commercial bag printing can 
ARK.TONE process for printing fidelity, Users report 
increased sales of ARK-TONE printed bags because strong, sharp, 
clear colors dive package greater shelf appeal. ARK-TONE process 
printing is the only type of commercial bag printing to combine 
product reproduction and color brightness. 


touch this 


PLASTO-PAK BAG — This is the wery latest development from 
the A&S packaging laboratory. PLASTO-PAK bags have a polyethy- 
lene kraft liner which affords completely moisture-proof protection 
to bydroscepic materials. Many acids and other strong chemicals, 
when packed in the PLASTO-PAK bag, fail to attack the liner. A 
patent applied for) closes off the needle holes 


special “Eleetro-Seal 
no other multiwall has this feature. 


at the bottom of the bag... 


PAPER BAGS 


You don’t build a good name 
overnight. It only comes as the 
result of doing a good job for a 
long time. After that, people be- 
gin to expect quality workman- 
ship from you and bring their 
business to you for that reason. 


Since 1859, we have been build- 
ing a fine reputation throughout 
American industry and are 
proud of our claim ... “The 
oldest name in paper bags.” 
Styles and designs can be 
copied, but the integrity of a 
company and the quality built 
into its products cannot be 
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hanging threat to the farmers who 
are still being asked to produce at 
the incentive of a 90% of parity 
guarantee. 

A trade official says he is certain 
that if private trade had known the 
storage requirements, it would have 
offered facilities even at a loss in 
order to head off the threat of gov- 


be inherent in the heavy holding of 
government storage stocks and stor- 
age facilities. 


Unrealistic Knowledge Charged 

The recent request for additional 
storage space offers reveals a totally 
unrealistic knowledge of the grain 
handling problem, this official con- 
tinued. The trades are asked to sub- 
mit offers of space which they do not 
control far in advance of the new 
crop movement — which in many 
states is forbidden by law. The coun- 
try elevator operator cannot tell who 
now owns the grain in his elevator 
since the warehouse receipts may be 
transferred and in the possession of 
CCC or its lending agencies. The 
same condition exists as far as ter- 
minal and subterminals are con- 
cerned. 

It is also noted that the government 
has again failed to make known where 
it feels it needs this additional 450 
million bushels of space. The pious 
request for offers of space appears 
designed to deceive and build a sit- 
uation in which Congress can be 
shown that the trade and farmer co- 
operatives have failed to respond to 
the request. 

Secretary Brannan’s statement that 
USDA is contemplating a request for 
bids for an additional 100 million 
bushels of space within the next 
week may be the tip-off on the sin- 
cerity of the government request. 

Had the government been sincere 
in its resolve to store farmers’ grain 
and to follow out the intent of Con- 
gress, it would have called in ware- 
housemen from counties where the 
storage problem existed and asked 
them for bids on facilities 

First reaction to this invasion of 
the storage business came when 
leading cooperatives erupted before 
the Republican Farm Forum in Iowa 
last fall. At that time cooperative 
leaders charged CCC with intent to 
invade the domestic grain merchan- 
dising business. 

Fight COC Operations 

Since then, meetings between the 

cooperatives and the private trade 


(Cenatinued on page &) 
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Grain and feed, cash or futures, i4 our stock in trade. What do you need? 


—fJerry Parks 





602 Board of Trade Bullding 











Kansas City, Missouri 
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O OTHER NATURAL FEEDSTUFF 
CONTAINS ALL OF THE NUTRITIVE FACTORS 


PRESENT IN THE BETTER GRADES OF 


DEHYDRATED ALFALFA MEAL 


oD ron 


aupua-recommmnes (viramm 0 PROTEIN QUALITY 


p pe be ates at gine 


the belance of on 


CAROTENE (PRO-VITAMIN A) d 


protein of dehydrated alfalfa mea 


6 PANTOTHENIC AcID constructed of an excellent baelence 
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of essential amino acids 
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quality of your fe 


5 VITAMIN K (PHTHIOCOL) through the use of a good grads 





dehydrated alfalfa meal 


nemmoowvne 
+ ANTI-GIZZARD EROSION FACTOR 
norm 
5 MIACIN (MICOTINIC ACID; P-P FACTOR) 
VITAMIN cb 


NW rouc aco qnewems rout aew coumeaves) 


wl PLUS THESE IMPORTANT ELEMENTS: 
Calcium, Phosphorus, Magnesium, Sedium, 
Chierine, Petassium, Sulfur, Silicon, ledine, 
Mengenese, tren, Copper, Cobalt end Linc. 


FoR FEROS 
Witt a tureee 


THE W. 3. SMALL COMPANY, INC. 


7200 GAK STREET RANMSAS CITY, missouri 
SALES Division 
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type broiler raticns and recent work 


Alfalfa Uses, Carotene Retention | hus shown that 2% to 5% of high 
Discussed at ADA Convention | %x2)" cation’ winout sacrifice ot 
| 


COLORADO SPRINGS, COLO.— 
Newer nutritional developments have 
not lessened the importance of dehy- 
drated alfalfa meal as a feed ingre- 
dient, it waa brought out at the clos- 
ing day's sessions of the annual meet- 
ing of the American Dehydrator's 
Aceon. here Jan. 20. Dr. Roland 
Bethke, chairman of the animal sci- 
ence department, Ohio Agricultural 
Experiment Station, Wooster, and Dr 
Jerry Sotola, Armour & Co's Live- 
stock Bureau, Chicago, were thee 
speakers who outlined some of the 
nutritional opportunities for alfalfa 





growth or efficiency. The alfalfa meal 





contributes to better feathering and 
pigmentation, he said. Recent work 


sions of the American Dehydrators at Colorado, he declared, showed 
Assn. convention in Colorado Springs that the availability of carotene in 
were reported in the Jan. 71 issue alfalfa meal is greater than that of 
of Feedstuffs. The accompanying carotene in cil and is as good as 


story describes the final session on availability of pure vitamin A. This 
Jan. 20. suggests, he pointed out, that there 


is a factor im alfalfa meal which 
ussists in the utilization of carotene 
Fattening cattle might prove to 
ings be an important outlet for dehydrat 
ed alfalfa meal, Dr. Bethke said in 


Dr. Bethke said that dehydrated 
sifalfa meal is now viewed with more reporting some Ohio station experi- 
ments in which better gains were ob- 


weer i Gs ny, low tained in steer feeding with additions 


Editor's Note: The Jan. 18-19 ses- 





meal in view of recent scientific find 








of the alfalfa. The reason for the 


Manufacturers of better gains remains unknown, Dr 


Bethke said, but may be due to some 


PULVERI 2 ED OA s unknown factor in alfalfa which 
makes for better rumen functioning 


ST. CLOUD MILLING CO. - 


ona grees + Fypamewveiss Evidence so far indicates only 
eletype aa _ | 
traces of vitamin B,. or the APF fac 
MUAS AT ST. CLOUD, MINN, 
tor in alfalfa meal, Dr. Bethke said 
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' GUARDS THE VITAMIN CONTENTS 


Rudy 


eile 


LOOK TO VITINC FOR 
QUALITY VITAMINS 


a 
VITINC DRY D,.—For 
Four-Footed Animals 
s 
VITINC DRY D,—For 
Poultry 
te 
VITINC DRY STABLE 
A&D 
- 
VITINC FISH LIVER A 
* 
VITINC A& D FEEDING 
OILS—For Poultry 


_ of YOUR FEEDS! 


YEARS OF EXPERIENCE ASSURES 


ivnesss f QUALITY VITAMINS AT ALL TIMES! 


iy your heeds 


i oe The increasing vitamin deficiencies in grains and roughages 


have made the vitamins you add to your feeds more important 
than ever before! Today, you must be sure . . . not only of the 
quantity, but also of the quality of your vitamins. All VITINC 
Products are subject to continuous assays in our own labora- 
tories and the minimum labeled potencies are periodically 
confirmed by neutral, recognized laboratories. 

That's why VITAMINS, INC. guarantees the potency of 
its products; and has always guaranteed their quality for 
more than 14 years. You can depend on these vitamins, and 
you can be sure of prompt deliveries from warehouse stock in 


Kansas City, Mo. 
WRITE FOR FREE VITAMIN FOLDERS 


They present the latest information on Vita- 
mins A & D requirements for poultry and live- 
stock and complete information on VITINC 
Concentrates. 


Rudy Eschenheimer Co. 


PO, Box 147 CHILLICOTHE, MO 
Warehouse Stock in KANSAS CITY, MO 
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| SPEECH VIA TELEPHONE 
COLORADO SPRINGS—<An an- 
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usual stunt at the annual banquet of 
the American Dehydrators Assn. con- 
vention on the evening of Jan. 


as well over a local radio station. Mr. 
Waldo is president of the Waldo Al- 
falfa Milling Co., El Reno, Okla., and 
is a pioneer in the alfalfa dehydrating 
industry. He spoke of the early days 
and the development of the product. 


The facts are not too clear cut, he 
added, but it appears that there is 
some factor in alfalfa meal that may 
be associated with B., as indicated in 
some swine feeding work. APF is 
an important feed factor for poul- 
try and swine and for calf feeds, the 
speaker said, but it does not mean 
any millennium in feeding has arrived 
There are many other important fac- 
tors, too. It is evident that APF is 
not a single chemical entity, but made 
up of several components. How much 


| of the total APF consists of B, is 


undetermined, he pointed out 

The gap between what we know 
about feeding and what we practice 
is very wide, said Dr. Sotola in open 


| ing his talk. Winter grasses often are 


so poor that they remove more nitro- 
gen from the animal than they con- 
tribute. Cattlemen can well afford to 
do supplemental! feeding he said, and 


| pointed out that range grasses vary 


greatly from year to year and that 
their nutritional value depends great- 
ly on adequate rainfall 

A good cattle supplement must be 


| almost tailor-made for the conditions 
| that prevail in each feeding area 


| 


| 


Basically the supplement should con- 
tain protein, phosphate, carotene 
and a binder, he said 

Carotene is as important as vita- 
min E to livestock fertility, he de- 
clared and cited instances in which 
heavy loss resulted from inadequate 
carotene 

Cooling, packaging and pelleting 
were discussed on a production panel 
on the final afterncon of the meet- 
ing. William F. Harder, president of 
the Nebraska Boiler & Supply Co 
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HAMMOND DUPLEX 


MULTI-WALL BAGS 
are your best choice 


for 
v¥ CHICK FEED 
v¥ SCRATCH FEED 
v¥ LAYING MASH 
v¥ MIDDLINGS 
Vv MIXED FEED 
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ADA OFFICERS— With the Rocky Mountains in the background, the new 
officers of the American Dehydraters Assn. are shown above. Left to 
right: Lioyd S. Larson, Chicago, secretary-treasurer; Henry G. Moeller, 
Sioux Alfalfa Meal Co., Vermillion, 8.D., second vice president; Joseph 
Chrisman, Cerophyl Laboratories, Inc.. Kansas City, Mo., first vice 
president; L. J. Schiller, Hayward, Inc., Oak Harbor, Ohio, president. 
The eighth annual convention of the dehydrators’ group was held Jan 


18-20 at Colorado Springs. 





Lincoln, Neb., said that the range | 
of 35 to 50 degrees Fahrenheit was | 


the optimium for cooling of meal. Up 


to 10% of carotene was saved by | 
meal cooling, he said, and added that | 


cooling developed better color, stimu- 
lated a 1-2% moisture pickup and 


that smaller sacks can sometimes be 
used for meal that has gone through 


the cooler. In the discussion follow- 
ing it was brought out that data on 
carotene savings up to eight weeks 
is available but for periods beyond 
that time the results are obscure, 
some indicating that the rate of loss 
thereafter is the same for cooled 
and uncooled meal. 


There is a saving of $3 ton to be 
made in handling dehydrated alfalfa 
meal in pellet form as compared with 
fine ground, Wiley Miner of the US 
Alfalfa Products Co., Verdon, Neb., 
told the meeting. These savings come 
chiefly from bulk handling and less 
dusting. Some smal! sized pellets can 
be used in formula feeds without pre- 
liminary regrinding, he said 

Mr. Miner also pointed out the 
values of alfalfa pellets as cattle feed 
particularly in range feeding, and 
calculated that there is a potential 
cattle feed demand, even at minimum 
feeding rates, for 7 million tons of 
alfalfa meal, which would solve sur- 
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“MILLERS TO THE 
FEED TRADE” 


More than just a slogan—at Fruen’s it is a pledge to the 


feed trade—a promise to give you the custom service 
you need to turn out the feeds your label deserves. 


Let us send you samples from the list of our products 
Each of these ingredients is tops in its 
field, and for its particular purpose. Ask us for deliv- 
ered prices. Your cost is the same in either mixed or 


shown here. 





straight cars. 


TOWER BRAND ROLLED OATS 
(Steam Kolled) 

WHOLE OAT GROATS 

STEEL CUT OAT OROATS 

GROUND OAT GROATS 

GLENWOOD FERDING OAT MEAL 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OaTs 


STAR BRAND PULVERIZED 
MIXED FEFD OATS 
MIXERS PULVERIZED OATS 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINN. 


RAOLE BRAND STEAM CRIMPED 
OaTs 
OAT FEED (whee avaliable) 
STEAM ROLLED WHOLE BARLEY 
GROUND BARLEY 
HULLED BARLEY FLAKES 
(Max. 1% % Gber) 
GLENWOOD BARLEY (hailed) 
STAR HULLED BARLEY ONITS 
STERL CUT DURUM WHEAT 
GLENWOOD GROUND 
SCREENINGS 
GROUND OORN 














PEERLESS 
Imported PEAT MOSS 


HORTICULTURAL AND POULTRY 
SELECTION OF BALE S12m8 


Write or wire for prices 


LEWIS INTERNATIONAL CORP. 


207 Market St. 


Newark 8, N. 2. 











ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY CO. 


265 Grain 


Minneapolis 15, 


Members out 
The Grotm and Peed 
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FISH SOLUBLES 


and alfalfa... 


RTANT 


THE ih 
PART OF THE MIX! 


SEA-MAID ig a special blend of 40 per cent highest qualiry PAPROCO 
west coast condensed fish solubles and 60 per cent top-quality alfalfa 
leaf meal and dehydrated alfalfa meal. The fish solubles are held in their 


original vitamin-rich form eas the mix is not redehydrated. SEA-MAID 





comes packed in convenient 100-Ib. bags 


A RICH NATURAL source or APF 


JAMES H. SELEY & CO. 


704 S. SPRING ST., LOS ANGELES 14, CALIF TELEPHONE MUTUAL 1371 
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| Dixon 


| Schaefer 


plus problems for some time could 
this field be properly developed. 
Kenneth Lozier, vice president, St. 
Regis Paper Co. New York, cited 
several points for paper bags in pack- 
aging of alfalfa meal. These included 
prevention of sifting, giving better 
protection and affording a clean free 
surface for proper labeling and ad- 
vertising. Mr. Lozier pointed out the 
savings obtainable with high speed 
packaging machinery with paper 
begs, and chided alfalfa millers for 
not packaging their products in new 
bags to gain the respect of the buy- 
er. He added that his company had 
accepted a challenge to work toward 
producing a container that would 
hold carotene content better than 
any present packaging materials 
ihe convention closed with an “al- 
falfa smoker” at which the audience 
several of the program 
speakers and others who talked from | 
the crowd. It was evident from the | 
questions that there is great interest 
in methods of preserving carotene 
currently in dioxide 
ation methods, one of which 
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Storage Offers 








ed that they | 
terest, al- 


he CCC 





asking that his organization be given 
an extension of time to present its 
case in regard to CCC's failure to 
follow instructions of Congress. 

In addition, Sen. Anderson agreed 
with Sen. John Williams (R. Del) 
that the audit of CCC accounts for 
1946-47-48-49 should be presented to 
the Senate Agriculture Committee 
before it acts on the proposed expan- 
sion of the CCC borrowing power. 
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Grain Trade Asks 
Conference on 
CCC Storage Bid 


MINNEAPOLIS—A request for a 
meeting with US. Department of 
Agriculture officials to discuss the 
government's request for firm offers 
of storage space was filed this week 
following a conference between pri- 
vate and cooperative grain interests. 

The request, sent in the form of a 
telegram to Ralph S. Trigg, president 
of the Commodity Credit Corp., points 
out that the demand for offers of 450 
million bushels of space is “com- 
pletely at variance with the con- 
gressional intent as to procedure.” 

The grain trade telegram was 
signed by the National Grain Trade 
Council, the Grain & Feed Dealers 
National Assn. and the Terminal Ele- 
vator Grain Merchants Assn. Repre- 
sentatives of these organizations con- 
ferred with grain cooperative officials 
here this week 
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APPROVED CANADIAN PEAT MOSS 


New Amsterdam Impert Ca. Inc. 
1228 Chambers St, NewYork, USA. 








LEADER BAG CO. 
We Need Your Surplus Used Bags 
+ Will Pay Highest Prices « 
Phene - Wire - Write 


116 Pertiand Ave. MAin 8847 
Minneapolis, Minn. 








Midland-Westera, Inc. 


Tenney Bidg. 
MADISON 3, WISCONSIN 
National Sales Agents 
for 
FLA-PANA RESEARCH 
LABORATORIES 
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Vital COD LIVER OIL 
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Thet’s what you get in large quentities 
when you deal with Ultra-Life Leb 
You'll find Ultra-Life 


constantly striving to assist their maa- 


oratories, Inc 


ufacturing connections in every possi- 
ble way, sapplying them with every 
element to make up a balanced pro 
gram of quality production and stream- 
lined, aggressive selling and service 


Why not write us today? Find out how 
we have helped others to greater pros 
perity. Find out how we can help YOU 





Ultra-Life Laboratories, Inc. 
Moin Office and Plant + E. ST. LOUIS, ILL. 
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For Ingredients of Quality 


Lederle Laboratories research and production 
facilities have been developed through years of 
pioneering in the field of animal and poultry 
health. Introduction and manufacture of many 
world-famous products (including sulfaguanidine, 
sulfamethazine, folic acid, and the new antibiotic, 
aureomycin) for the prevention and control of 
disease long ago gave Lederle a world-wide 
reputation for quality and uniformity in production. 

Lederle scientists, today, are devoting to animal 
and poultry nutrition the same keen and thorough 
research and the same exacting control over 
precision production of feed ingredients that won 
Lederle fame in the field of human and animal 
health. 

Lederle feed ingredients now available for use 
by feed manufacturers are: 

MEGASUL*-— 25% Nitrophenide** in Extracted 
Soybean Oil Meal for prevention of cecal and 


intestinal coccidiosis in poultry. 


"Reg. U.S. Pat. OF 
"UU. S&S. Pat. Pending 
**"T rede-mark 


A. P. F.— 2G — Animal Protein Factor for 
supporting growth, livability and hatchability. 

FORTAFEED*** Feed Supplement — 2, 2-22, 
2-22C, 2-49C for Vitamin B Complex enrichment 
of poultry and livestock feeds. 

Choline Chloride — 25%, with 75% Calcium 
Carbonate — dry, free flowing —easy to blend for 
fortification of feeds. 

Choline Chloride—70% (liquid)— economical — 
noncorrosive. 

Niacin (Nicotinic Acid, U.S. P.) for growth 
and development. 

Calcium Pantothenate to assure proper levels 
of this important B Complex vitamin. 


Parvo* Feed Supplement — to assure proper 
folic acid content of formula feeds. 


For full information regarding these products, 
address: 


LEDERLE LABORATORIES DIVISION 
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YOU GET MORE 


WHEN YOU USE Samm MATH 


COLLOIDAL PHOSPHATE 


5 
‘Ltey, 


@ GUARANTEED ANALYSIS—Highly uniform 


Phosphorus and minimum Fluorine content is assured 
in LO-FLOR by GUARANTEED ANALYSIS. Why 


risk assumed, typical or single sample analysis? 


@unirorm Quatity—Ail LO-PLOR comes 
from the same tested deposit, recognized for its con- 


sistent, low Fluorine content. 


@ uniimited SUPPL Y— Extensive LO-FLOR de- 


posit and immense storage capacity assure you of an 
uninterrupted supply of this high quality, low Fluorine 


phosphate. 


@iow COST— Check and compare the cost of LO- 
FLOR with other forms of phosphates. 


For sample and freight rates to your location, 
wire collect today 


FEED PRODUCTS & SERVICE CO. 


Raliway Exchange Bullding St. Louls 1, Mo. 








Importers and Wholesalers 
of .. Canadian Screenings 


Superior Feep COMPANY 


Board of Trade Duluth 2, Minn. 
Phone Melrose 777 Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 














$3,370 Million 
Invested in 
Price Support 


WASHINGTON — Ralph S. Trigg 
president of the Commodity Credit 
Corp., U.S. Department of Agricul- 
ture, reported Jan. 18 that $3,370,- 
190,000 was invested in CCC price 
support program loans and inven- 
tories as of Nov. 30, 1949, and that 
the corporation sustained a net real- 
ized loss of $64,713,000 in carrying 
out this program during the current 
fiscal year through November. (The 
net realized loss on the CCC price 
support program for the fiscal year 
ended June 30, 1949, was $254 mil- 
lion.) 

Of the total investment of $3,370,- 
190,000, loans outstanding totaled $1,- 
658,094,000 (including $611,675,000 of 
canmodity loans held by lending 
agencies, $906.210,000 held by the 
CCC and $140,209,000 of loans ap- 
proved but not fully processed) while 
inventories acquired under loan, pur- 
chase agreement and direct purchase 
operations represented an investment 
of $1,712,095,000. 

Grains Head List 

Price support operations in four 
commodities accounted for the bulk 
of the loan total. These commodities, 
the quantities of collateral pledged, 
and the loans outstanding, were as 
follows 
W heat » 299.569.4674 § 693.696.564 
Cort be 360,788,638 497. 482,734 
Cette 1.482.408 222.370.3127 
Tobacce » 363,386,733 149.756.1656 
Other 194,860,926 

Total $1,668,004,606 

Included under “other” above were 
loans on flaxseed, peanuts, soybeans. 
potatoes, barley, dry edible beans and 
peas, grain sorghum, oats, rice, rye, 
rosin, turpentine, American- Egyptian 
cotton and cottonseed. In this group, 
the largest amount of loans on any 
one commodity was $36,955,293 on 
barley 


Iterns in the inventory of the CCC 


as of Nov. 30, the quantities involved 
and the cost, were as follows 
tten, bales 3.747.089 § 620,203,060 
Wheat bu 176,062,488 
Linseed ofl, It $83,917,618 
Fiaseeed, bu 14,804,180 
Dried eggs, Ib 68.604.745 
44,2701.151 
76,720,928 
94,688 441 


88.617,660 
67,478,193 
68.689. 836 
64,301,029 


42,.836.908 

34, 357.636 

26,346.46 

87,602.64 

$1,712,004, 767 

“Other” items in inventory includ- 





From community Plants to largest Feed Mills 
PROFITS in a rich market with... 


24 TYPES AND SIZES TO CHOOSE FROM! 


CAPACITIES 1500 LBS. TO 10 TONS PER HOUR! 


n 





Easy to install. Ec ical to 


tenance. Write or wire for detailed illustrated bulletin, 


tnd low prices. 


ANGLO AMERICAN MILL SALES C0., inc. 


Feed Mills, Flour Mills, all types of milling equipment 
OWENSBORO, KENTUCKY, U.S A 


atemised and DRIVEN 

particle of dry feed 

om... Ne 

pockets. No 

. Mixes 

any ground 

HOTTEST of COLDEST 

ose We a Variable 

regulates molasses flow 
any desired 








426.958.0465 | 
166.067.2244 | 
93,816,068 | 
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ture seeds, turkeys, ros 
pentine, the largest of 
grain sorghum with a cost 
$18,674,946. 

The net loss in carrying 
CCC price support program 
first five months of the fiscal year 
was realized largely on peanuts, 
wheat, grain sorghum, potatoes and 


55 
ef Oe 


lending agencies at any one time of 
$4,760 million to carry on its various 
programs, including the price sup- 
port program. As of Nov. 30, 1949, 
the CCC had in use $3,018 million of 
its statutory borrowing authority, 
Le., actual borrowings totaled $2,405 
million and obligations to purchase 
commodity storage loans held by 
lending agencies amounted to $613 
million. This left a net statutory bor- 
rowing authority available of $1,732 
million 

In addition other current operating 
obligations of the CCC amounted to 
$494 million, some part of which may 
be liquidated by the use of borrowing 
authority. These current operating 
obligations included purchase agree- 
ments amounting to $172 million and 
loans in process amounting to $140 
million, as well as other current lia- 
bilities consisting of accrued liabili- 
ties, accounts payable and commit- 
ments on storage facility loans. 

The corporation has a paid-in capi- 
tal of $100 million and at times it re- 
ceives advances from purchasers of 
commodities. These funds, of course, 
reduce the amount of borrowings nec- 
essary for the corporation to carry 
out its operations. 


Supplies of Alfalfa 
Continue to Exceed 
Demand at K.C. 


With demand slow, the alfalfa 
market at Kansas City continued to 
be oversupplied during a recent pe- 
riod, according to the Production and 
Marketing Administration market 
news service. And a rather large 
accumulation of undisposed of alfalfa 
was being held on team tracks 

Dealers were in the market for an 
occasional car of top quality baled 
alfalfa, but otherwise inquiry was 
exceptionally slow 

Arrivals for the week totaled 65 
cars and consisted mostly of medium 
and low grade lots. Many cars were 
unevenly loaded, adding to the al- 
ready unsatisfactory situation 

Sales for the period included one 
car at $32, two at $30, one at $28, 
one at $24, two at $23, four at $22, 
one at $21, five at $20, seven at $18 
and four at $16 ton 

Platte Valiey 

Only 23 cars of baled alfalfa and 
42 cars of meal were reported out 
of principal loading stations of the 
Platte Valley of Nebraska during the 
period. A few cars of alfalfa meal 
were being shipped into the valley 
from western Nebraska and Colorado 
for use in blending. Prices were about 
steady, with most buyers bidding $8 
@9 ton field run for first, second 
and third cuttings. Baling and load- 
ing were $5@6 additional 

Alfalfa mills continued about the 


| only outlet for suncured alfalfa. 


Growers with surplus alfalfa are be- 
ing forced to hold because of lack of 


| demand. Weather was still open, and 
| demand from local feeders continued 


dull. Most of the alfalfa which moved 
went to terminal markets and mill- 
ing interests. Alfalfa meal moved to 
scattered points in Iowa, Illinois, Min- 
nesota and Wisconsin. 

Alfalfa marketings in the Larned, 





NEW EXCHANGE OFFICERS—Shown above are the new officers of the 
Merchants Exchange of St. Louis, elected at the annual meeting of the 
group Jan. 17. From left to right, they are: Donald W. Kicitsch, Cargill, 
Inc., second vice president; L. ©. Chase, general manager, Valier & 
Spies Milling Co., St. Louis division, and vice president, Flour Mills of 
America, Inc., Kansas City, president; Eldred A. Cayce, Ralston Purina 
Co., retiring president, and Harold H. Vogel, Continental Grain Co., 


vice president. 





Movement was only an occasional 
truck load to surrounding areas 
Growers were showing little inclina- 
tion to cut prices on remaining stor- 
age supplies in order to stimulate 
sales. Price inducements on lower 
quality offerings have failed to move 
much hay because of the lack of 
demand. 

There was but little interest in 
prairie hay at Kansas City during the 
week. Quotations were off another 
$1 ton, which brought No. 1 prairie 
down to $14 ton compared with $16 
at the beginning of the month. The 
decline in values was reflected in 
sharply curtailed receipts. Arrivals 
dropped to only six cars, compared 
with 23 the previous week. Demand 
was lacking, and trading was hardly 
sufficient to provide a true guide to 
values. Sales included one car at 
$13.50, one at $13 and three at $12.50 
ton. Revised nominal quotations by 
grade: No. 1 $14 and up, No. 2 $12 
@1350, No. 3 $10@11.50, sample 
grade $8@9.50 ton 


PMA Grain Buying 
Light; 100,000 Bu. 
Wheat Purchased 


WASHINGTON Grain procure- 
ment by the Production and Market- 
ing Administration last week was 
inconsequential. PMA purchased only 
100,000 bu. wheat, through its Port- 
land office 

The official procurement statement 
for the week ending Jan. 20 and the 
cumulative procurement for the year 
as of that date are shown in the 
following table (in bushels) 

W eek 

an. i6¢ 
Wheat 1 
Wheat flour (wheat 

equivalent) 6.244.343 
Grain sorghums 1,461.11 
Rye *2, 967,111 
Rye flour (rye 
equivalent) 102,679 
Corn 41.60 
Barley 1.381.960 
Tota! 160.000 566.704.8723 


“Revised total includes 247.900 bu rye 
purchased during the preceding week (244 
600 through Minneapolis and 1,400 through 
Chicago) 


COTTON GOODS INDEX 17.75 


Bemis Bro. Bag. Co.'s cotton goods 
index, a composite figure reflecting 
wholesale prices of principal cotton 
cloth used in bag making expressed 
in cents a yard of cloth, is 17.75, 
compared with 17.65 a year ago. The 
Bemis composite figure reflecting duty 
paid for early shipment from Cal- 
cutta of lightweight and heavyweight 
burlaps expressed in cents a pound 
of cloth is 25.25 compared with 28.14 
@ year ago. The current index ts 





based on Calcutta ceiling prices plus 
a permitted 5% commission 
queen Dninnen 
BUY MILL, ELEVATOR 
WADSWORTH, OHIO—The mill 
and elevator formerly operated by 
E. K. Newcomer in Wadsworth on the 
Erie Railroad will be operated as of 
Jan. 1, 1950, by the Red Top Mill & 
Elevator Co., R. C. Wilson, manager 
A considerable amount of improve- 
ments will be made. 
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SWEET FEEDS FOR 


SEE HOW 
TEXAS 
CYCLONE 
MIXERS 
SAVE 
MONEY 
Patent Spray Gives 


Best Molasses Mix. 
Vertical Dry Mixer 








LESS 


ough Mixing 


Feed Mixer Unit — 
Geld Separately oF 
ja (Combination 





CHECKERBOARD ELEVATOR CO. 


Buyers and Sellers 


of 


MILLFEEDS, GRAINS AND GRAIN PRODUCTS 


KANSAS CITY ST. LOUIS MINNEAPOLIS DENVER SUFFALO 











customers keep such flocks? 


ness for dealers. 





“H. P.” is a new intermediate grade of Shellbuilder, 
specially designed for the average backyard flock, where 
hens and pullets are not separated. How many of your 


Shellbuilder is pure reef oyster shell. It provides the 
calcium carbonate all poultry needs—increases egg pro- 
duction— builds stronger, healthier chickens. Shellbuilder 
is a low-cost, quick-turning item that builds steady busi- 


inthe news = 
with the new 
H. P. siz 


Now in FOUR 
Popular Grades: 


*HENS *PULLETS 


* CHICKS *H. P. 


Packaged in 25, 50 and 80-lb. 
multi-well peper begs and 


100-Ib. burlap bags. 


For further information, write or wire 


SHELLBUILDER CO. 


Cotton Exchange Building 


Heuston 2, Texas 
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Ralph W. Farmer 
Named Memphis 
Exchange President 


MEMPHIS — Ralph W. Farmer, 
Royal Feed & Milling Co. official, 
was narnej president of the Memphis 


PROFIT PROVEN 
Yk IX a 
PILOT |. Se gn ne 


"OD Buxton & Co. 
OYSTER SHELL 


Ed Jappe, Marianna Sales Co., also 
i <P 


unopposed, was elected vice presi- 
i 


FOR POULTRY 


oN 


“ 
; 





1. Our policy and determination is to con- 
tinue to make Pilot Brand the purest and 
most economical crushed oyster shell that ex- 
perience, superior raw material, loyal em- 
ployees and management can jointly achieve. 





2. Our National Advertising support will 
To load cars manually 


again in 1949 constantly stimulate our dealer with bul geate ts bast 
slow work. The dust 


athe eee ee trae 


: 
: 
§ 
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- 
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New Rochelle, N. Y. 








sales and profitable repeat business. 


OYSTER SHELL PRODUCTS CORP. 


St. Lowis, Mo. 








Proven Dependability 


| estimated that the proposed Brannan 
| farm plan would cost $10-12 million 


FOR 


MOLASSES FEED 
CONTAINING 
FROM 1% TO 50% 
MOLASSES 


AND 


MOLASSES PELLETS 
CONTAINING 
FROM 30% TO 50% 
MOLASSES 


eee 
@ Perfect Blend 

® Unit Construction 
@ Shnple Installation 
®@ Space Saver 


The 1000 Series Hi-Molasses Pellet Mill and Molasses Mixer 
Combination is designed to meet the needs of any feed 
miller who desires to make molasses pellets. For the large 
mill, this machine will produce 60 bags of pellets per hour. 
day in and day out. For the smaller mill it provides both a 
hi-molasses pellet mill, and a molasses mixer for dairy 
poultry, and hog feed, saving space, expense and labor 
This unit as well as all other Wenger mixers can be 


used to pre-mix fish solubles, whey and buttermilk 
Ask for special information on this 


WENGER MIXER COMPANY 
PHONE 111 


SABETHA, KANSAS 


Ralph W. Farmer 


dent. A. A. Williams is executive vice 
president 

Elected directors from a group of 
16 nominees were Fred Lovitt, C. P. 
Reid, Lee Canterbury, Grider Wiggs, 
Dixon Jordan, D. J. Guillory, H. L 
McGeorge and C. G. Robinson 


Walter ©. Berger Speaks 


At the annual election luncheon, 
Walter C. Berger, president of the 
American Feed Manufacturers Assn., 


annually. Mr. Berger said the esti- 
mate of the cost of the plan as now 
proposed by Charles F. Brannan, sec- 
retary of agriculture, was made aft- 
er careful study by association econo- 





mists 
Mr. Berger said he “can't visualize 
Congress giving the amount of 
|} money that would be required by the 
Brannan farm plan 
But he also pointed out that either 
the Brannan plan or the present sys- 
tem of farm price supports is going 
to cost too much money to carry out 
to the degree that politicians would 
like. And, he added, “some day, some 
way we will have to figure out a 
| plan whereby we will quit paying 
premiums on surplus production not 
| needed for domestic consumption 


Maximum Feed Use Seen 
Speaking of the prospects for the 
feed business, Mr. Berger said “the 
new parity concept indicates that 
the Department of Agriculture is 
| gearing its policy to a program which 
| will bring about maximum feed use 
| during the coming year 
| “In 1950, we will not only have a 
| good supply of feed grains and pro- 
teins to take care of moderate ex 
pansion in livestock and poultry pro 
| duction, but we will have a larger 


supply of the particular products | 


which can help make the vegetable 
protein oi] meals more efficient 
“The increased productive efficien 
| cy of manufactured feeds and the 
increased efficiency of other factors 
affecting production, such as better 
breeding and improved management 
practices, will go a long way in help- 
ing the farmer to make a profit under 
the pressure of declining prices 





makes it disagreeable, too 


That's why 
grain 
Sprout - Waldron’s Pneu- 
matic Car Leaders for 
such work. In 90 minutes 
an ordinary box car can 
be fully loaded .. . ready 
to roll. Labor relations 
are improved, too, along 
with a substantial savings 
in man hours 


An extremely flexible 
unit, the S-W Car Loader 
can be motor or belt 
driven will work just 
as well when mounted 
on a portable frame as 
when permanently in- 
stalled within the mill 

For details, ask for Bul- 
letin G-245. Sprout, Wal- 
dron & Co., Inc., 24 Wal- 
dron St., Muncy, Pa 


prout-Wauoron 


“ muMCY « Pine vawia 





Reach Delrdntrs 


Capacity 1 to 3 Tons of freshly cut 
alfalfa per hour 


0. W. Randolph Co, Tolede 12, Obie 








Cable Address: Parrheim 





GRAIN + 

Fiour + 

Feeps - 
Domestic & Export 
PARRISH & HEIMBECKER 


Export Office — TORONTO, CANADA 
wanes — cucanY — MONTEEM 











Chase-Designed Pretty Print bags are available 
in colorful checks, plaids, florals, geometrics, 
and pastels. And, how thrifty housewives 
love ‘em! They're becoming more and more 
popular every day! Get on the Band Wagon!’ 
Cash in on this demand now! Pack your prod- 
ucts in Chase-Designed Pretty Print bags! Your 
Chase Salesman has samples and full details 
Check with him TODAY 


BOISE + DAMAS + TOLEDO «+ DENVER «+ DOFTROIT 
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@ a E Bac Co. 


GENERAL SALES OFFICES, 309 WEST JACKSON BLVD. CHICAGO 6, ILL 


MEMPHIS « SUFFALO «+ ST. LOUIS «+ NEW YORK « CLEVELAND + MILWAUKEE 


PITTSBURGH « KANSAS CITY «+ LOS ANGELES «+ MINNEAPOLIS + GOSHEN, IND. « PHILADELPHIA «© NEW ORLEANS « ORLANDO. FIA «+ SALT LAKE COTY 


OKLAHOMA CITY «+ PORTLAND. ORE. « REIDSVILLE, N.C. © HARLINGEN, TEXAS « CHAGRIN FALLS, O «+ HUTCHINSON, KAN 


* CROSSETT, ARK « SAN FRANCISCO 
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for FEED Ingredients 
and GRAIN... Call 
DANNEN Today! 


_a=\DANNEN MILLS, INC. 
4, 





From the Southwest's Newest Solvent Plant 


SOYBEAN MEAL « PELLETS 


SOLVENT PROCESS 


We Offer Efficient Hervice, Convenient 2 ogee one Sp 
Quality Preductse Made in «2 New 


Soy-Rich Products, Juc. 


Ww. = H Bidg., Wichita, Kansas - Phone LD 9 








TEXAS GRAIN MEN PLAN 
GALVESTON CONVENTION 


FT. WORTH—The 1950 convention 
of the Texas Grain & Feed Dealers 
Assn. will be held at the Hotel Gal- | 
vez, Galveston, Texas, April 28-29, 


turers Assn. will, as usual, hold its | 
meeting on the day preceding the | 
grain and feed meeting, April 27, also 
at the Hotel Galvez. 

The program for the meeting is | 
being developed, and suggestions are | 
invited from members. Reservations | 
for the convention are being accepted | 

MILLFEED OUTPUT 

Millfeed production by milis in the 
Northwest, the Southwest and at 
Buffalo, representing 75% of the com- 
bined flour milling capacities of those 
areas amounted to 49,330 tons last 
week, according to figures compiled 
by The Northwestern Miller. Produc- 
tion for the current week compares 
with an output of 49,566 tons in the 
week previous and 61,157 tons in a 
similar period a year ago. Crop year 
production to date totals 1,493,805 
tons as compared with 1,685,766 tons 
in the corresponding period a year 
ago 


A. G. EHERNBERGER NAMED 
TO HEAD ST. LOUIS GROUP 


ST. LOUIS—A. G. Ehernberger, 
Valier & Spies Milling Company, was 
elected president of the St. Louis 
Milling & Grain Club at the annual 
meeting of the club held in conjunc- 
tion with the annual meeting of the 
St. Louls Merchants Exchange Jan 
17 at the Statler Hotel. The total at- 
tendance was more than 200 

J. L. Young, Norris Grain Corp. 
was named first vice president; R. E 








BONE PHOS—Min. 65 BPL 


Locust 4-3688 
Teletype PH 109 


FISH MEAL—Imported-Domestic 


WIRE, WRITE, TELEPHONE for quotations 


WOODWARD & DICKERSON, INC. 


Girard Trust Building 
Philadelphia 2, Pa. 











«3 FORDS 


- 


=> THDUSTRIAL MILLS 


FORDS 


Model 5A2 


LOW FIRST COST... 
LOW OPERATING COST 


Rugged FORDS industrial mills can cut feed 
milling power costs as much as one-half! Pre- 


cision balanced for vibrationless 


operation ; 


heavy welded boiler plate construction has six 
times the strength of equal weight of cast iron. 





FORDS verticat 
FEED MIXERS 


re 


A. G. Ehernberger 


Nye, National Alfalfa Dehydrating 
& Milling Co., second vice president, 
and W. J. Krings, 220 Merchants Ex- 
change Bidg., secretary 

The executive committee is com- 
posed of R. H. Dean, the retiring 
president, chairman; Mr. Ehernberg- 
er, R. C. Jadwin, G. L. Kelley, Mr 
Nye, G. K. Whyte and Mr. Young. 

Richard F. Uhimann, Uhimann 
Grain Co., Chicago, past president of 
the Chicago Board of Trade, was the 
principal speaker at the joint meet- 
ing. The other speakers included El- 
dred A. Cayce, president of the Mer- 
chants Exchange; James E. Crowe, 
city counsellor of St. Louis, and W 
H. Toberman, secretary of state 

one sieitieibiets 
NEW KANSAS STORAGE 

SCOTT CITY, KANSAS — Three 
new Quonset buildings will be erect- 
ed by the John S. Notestime Co. here 
for more storage space. When com- 
pleted the structures will give the 
firm 175,000 bu. of storage capacity 
in Scott City. One of the structures 
will have a 40-ft. front and be 140 
ft. deep. The others will be 32 ft 
by 140 ft. 


We build heavy-duty mills 
from 12” to 36” in throat 
width, using as little as 25 
H.P. and as much as 200 H.P. 


ORDS (010-Wa 
MOLASSES 
BLENDER 
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Buy Direct from the IMPORTER 
and SAVE... 








NATURAL VITAMIN 
FISH LIVER OIL 














Potencies from 4,000 to 
60,000 units vitamin A 


per gram 





Certification of potency from an independent vitamin 
laboratory furnished with each shipment 


CONSUMERS IMPORT C0., Inc. **::~ 


Empire State Building 350 Fifth Avenue New York 1, N. Y. 


Telephone LONGACRE——3-0415 
Cable Address PUREFOOD—New York 
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ON THE GROWING TREND OF HIGH 
POTENCY VITAMIN FORTIFICATION IN 
YOUR OWN FEED MANUFACTURING! 


4 pom preitse with THE 
enae. Zeb rRED “net TLDING "pROORAM ‘that bas served feed 
manufacturers since Lett. 


senses VITA-FACTOR Pre-Mix contains Vitamins, Amine 
ide and Animal Pretcin Pecter (Hit) which hase been proven ee- 
pF fer entisfactery repreduction, high ee aod rapid 
h, aad will eatevtaliy reduce the Animal Protein requirements 


as 


+ 


> =i @ 4 


your feed f 
1's BCONOMICAL TOO-—Just 5 the of Jerece Vite-FPacter Pre- 
Mix will iy fortify One Ton of Chick Starter or 
Mash 


meet the requirements of the National 
Counell's tens 


COnTAING A © O(Oy9) With Jerece Vita-Factor Pre-Mix you'll 


gain many advantages with ea and 

or balld more —— Jervec 

and Warehouses te Const are 

to ve you prompt service. Write 
teaer for full details 


PRE-mMIixX 
VITA-FACTOR... rom viramin rorTiricaTion 


Re” SEF PSEE Co. 


MINNEAPOLIS, MINNESOTA 





Modern Checkweighing Seales 
deliver Solid Savings... 


The primary function 
of a checkweighing op- 
eration is accurate 
weights for each and 
every bag or package 

. protection agaimet 
overweight which af- 
fects profitable opera- 
tion and underweight 
which affects customer 
satisfaction. Checkweighing costs 
are dependent upon sound floor 
planning, easy working conditions 
for labor and equipment that fits 
the job. The heart of an efficient 
weighing department is scales, the 
right kind. Nothing will fog pro- 
duction line efficiency quicker than 
inadequate weighing units. Speed, 
accuracy and flexibility are impera- 
tive. These are the features built 


into EXACT WEIGHT Sacking 









Seales ... the features that deliver 
those solid savings in product, labor 
costs and time. Write for full de- “Sales and Service 
tails for your mill. from Coast to Coast’ 


EARL WEIGHT SCALES 


CAD anion 


THE EXACT WEIGHT SCALE COMPANY 


700 W. Fifth Avenue COLUMBUS 8, OHIO 
Dept. Q. THI VYouge St. TORONTO 18, CANADA 





| USDA MOVES TO STEADY 


HOG MARKET WITH BUYING | 


| WASHINGTON—The U.S. Depart- 


| ment of Agriculture stepped into the | 


| pork market this week as live hog 
prices broke through the support 
level of 90% of parity. USDA an- 


nounced that it would buy smoked | 
hams, smoked pork shoulders, picnics | 


and bacon on an acceptance and offer 
basis reflecting 90% of parity for the 
live animals. 

Offers are to be made to the USDA 
livestock branch Jan. 23-26 for ac- 
ceptance Jan. 27 


they are hopeful that their purchases 
will not be heavy and that they ex- 
pect to dispose of any quantities of- 
fered through school lunch program 
distribution. The school lunch pro- 








| 30 million meals a week, subject to 

the availability of funds 

If the school lunch diversion fails 
to check the decline in the market, 
USDA officials say they will enter the 
market to buy hog sides. Other gov- 
ernment sources believe that USDA 
will be able to buoy up the current 
hog market through this program 
since the peak of hog marketings for 
the time has passed 

Simultaneous with its support pur- 
chase operations in pork products to 
steady the live hog market, USDA 


of lard. Officials said that they ex- 
pected to enter the lard market and 
waited only on the availability of 
funds. ECA officials failed to confirm 
the USDA intentions, but their fail- 
ure to confirm the USDA statement 
indicates an attempt to shield their 
operations against market operators 


POULTRY OUTLOOK MEETING 
SCHEDULED BY NEPPCO 








ern Poultry Producers Council will 
hold its third annua! Allied Industry 
Outlook Conference at the Pe nn Sher 
aton Hotel, Philadelphia, Feb. 2-3 
The program is designed to be in- 
teresting to the entire industry, and 
will open with an address by Dr. L 
Cc. Cunningham, agricultural econo- 
mist, Cornell University, speaking on 
“The Economic Outlook in the US.” 
Another speaker at the opening ses- 
sion of the conference will be Dr 
Clay Anderson, Federal Economist 
from the Federal Reserve Bank of 
Philadelphia, who will discuss “The 
World Situation as It Affects the 
| US.” 
A panel discussion will be held at 
| the dinner on the first evening of the 
conference, the subject being “The 
Poultry Outlook for 1950.” The mod- 
| erator will be Kenneth Hood, head 
| of the Agricultural Economics Exten- 
| sion division, Pennsylvania State Col- 
lege 
Other speakers at the meeting will 





include Roy T. Lennartson, deputy | 


assistant administrator, Production 
and Marketing Administration, USDA 
speaking on “The Influence of Sup- 
port Prices on the Poultry Industry,” 
and two panel discussions on the 
subjects of “The Future of Egg and 
Poultry Marketing” and “The Deal- 
| er’s Sales Problems 


NEW OKLAHOMA ELEVATORS 

NEWKIRK, OKLA.—Kay County 
will have more than one million bush- 
els additional stornge space for farm- 
ers in 1950 when three new grain 
elevators to be built are completed. 
New elevators will be constructed at 
Braman and Kildare, and an annex 
will be added to the elevator at New- 
kirk. The new elevator at Kildare 
will have a capacity of 250,000 bu. 
the annex at Newkirk 100,000 bu., 
and the Braman structure 290,000 
bu. At Tonkawa, a 300,000-bu. ele- 
vator is already under construction, 
and a 225,000-bu. elevator at Nardin 


| has been completed. Kay County now 
| hes 26 elevators with a combined 


capacity of 2% million bushels. 


Livestock branch officials say that 


gram now has an enrollment of 6 | 
| million children daily, or a potential 


plans to make additional purchases | 





TRENTON, N.J—The Northeast- | 









a) 
Extra Values 
at no 
Extra cost 
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Use US.L APF Supplement 
in your rations to reduce re- 
quirements of fish and animal 
ingredients . . . to produce 
better poultry and hog feeds— 
at lower cost. 


Contact your nearest 
U.S.1. office for 
new low prices. 


U.S. industrial Chemicals, inc. 
Special Products Division, Dept FS 
60 E. 42nd St, New York 17,6. ¥. 


Branches in all principal cities | 


otts, FOR GREATER PROF 
*G2)* sii BLUE RIBBON 


POULTRY 
SUPPLIES 











SACKED GRAIN 


KANSAS GRAIN COMPANY 
Board of Trade Bidg. 
Kansas City, Me. 






















DEPENDABLE 
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SIMPLE - 


These printed lines show Mr. Poultry- 
man where to cut with his knife to 
make the box a self feeder: 


mork is the symbol 


yeors of experience 
in the monvfocture 
of FREEZURBOARD 
containers 





7 tS EASY TO FILL THE JAYHAWK FREEZUR 
BOARD BOX WITH FEED SECAUSE IT STANDS 
UPRIGHT AND IS FILLED FROM THE OPEN END 
AS SOON AS IT IS FILLED, IT 1S CONVENIENTLY 
MOVED BY THE OPERATOR BECAUSE IT WEIGHS 
ONLY 50 POUNDS. AFTER FILLING, THE OPEN 
END IS QUICKLY STAPLED BY A HAND OR FOOT 
OPERATED STAPLER 


ITS UGHTNESS MAKES IT EASY TO STACK. 175 
RECTANGULAR SHAPE PERMITS ONE BOX TO FIT 
AGAINST ANOTHER, THUS TAKING UP LESS 
ROOM THAN THE EQUIVALENT POUNDAGE 
STORED IN SACKS. INCIDENTALLY, THE CLOSE 
FIT BETWEEN THE BOXES ELIMINATES RUNWAYS 
FOR RODENTS. TOO, FREEZURBOARD STRENGTH 
PERMITS TIERING IN SUBSTANTIALLY HIGH 


FEED DEALERS WILL BE RECEPTIVE TO FEED IN 
FPREETURBOARD BOXES, FOR THEY STACK EASHLY 
FOR THE DEALER TOO—NO FEED OUST WILL 
LEAK THROUGH FREEZURBOARD TO GET ON 
CLOTHES. HELL LIKE THE SELF FEEDER IDEA 
SECAUSE HIS CUSTOMER WILL APPRECIATE ITS 
CONVENIENCE AND SIMPLICITY. HELL WEL 
EASE WITH WHICH IT CAN &E 

CARRIED AND LOADED IW A CAR OR TRUCK. 
SHORT, WT HAS DEALER AND CUSTOMER 

APPEAL GALORE 





FEED BOX 


This announcement presents to alert feed mills and 
formula manufacturers, an idea so simple and so 
“simply terrific,” that it’s a wonder someone didn’t 
think of it before. Now the feed container itself be- 
comes a self feeder for poultry by the simple operation 
of cutting holes in the top. What could be simpler 
than that? 


The box measures 10 x 6% x 33% inches. It is con- 
structed of FREEZURBOARD corrugated material — a 
product manufactured exclusively by The Lawrence 
Paper Company, Lawrence, Kansas. By impregnating 
the raw paper pulp with a bituminous material under 
a secret formula — the board emerges from the paper 
mill moisture resistant. This is an especially important 
feature, because there is always certain moisture 
hazards around chicken yards and houses. FREEZUR- 
BOARD is essential then to keep the box from weaken- 
ing or failing. Your trade name —company name — 
and the ingredients legend can be imprinted on the 
boxes — or stickers can be prepared and pasted on. 


For full information and for prices, 
address all inquiries to: 


THE LAWRENCE 
PAPER COMPANY 


caweenear manne 
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EASY TO PREPARE 


MR. POULTRYMAN CUTS THREE HOLES IN THE 
PEED BOX WITH HIS KNIFE, USING THE LINES 
PRINTED ON THE TOP OF THE BOX TO GUIDE 
HIM. HE THEN PLACES IT ON THE FLOOR Of 
A PILE OF STRAW FOR THE CHICKENS. FEED 
1S EASILY POURED FROM THE CARTON INTO 


LAID FLAT, THE BOX 15 JUST THE RIGHT HEIGHT 
ITS LOW 6% INCHES IN HEIGHT PERMITS EASY 
ACCESS TO THE FEED. (1S LONG NARROW 
LENGTH LETS MORE CHICKENS FEED AT THE 
SAME TIME. THE MOISTURE RESISTANT QUAL) 
TIES OF FREEZURBOARD PROTECT THE FEED 
WHILE IT 15 BEING CONSUMED. THE SOXES 
ELIMINATE THE WASTE CAUSED WHEN FEED 
1S EMPTIED FROM FEED SACKS O8 WHEN FEED 
1S SCOOPED INTO PAILS 
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Loans Appreved 

by REA Reach 

$2 Billion Mark 
WASHINGTON — Loans approved 

by the Rural Electrification Admin- 

istration for the extension of elec- 

tric service into rural areas recently 


reached the $2 billion level, the US. 
Department of Agriculture has an- 
nounced. 


A loan of $1,075,000 approved to 


| the James Valley Electric Coopera- 
| tive of Edgeley, 


N.D., brought the 


| loan total to $2,000,354,707. The loan 
| will enable the cooperative to con- 


struct 813 miles of lines to serve 814 


| rural families 


AND 
IN BETWEEN 


provides, 


The average of one consumer to 
the mile of line, which this loan 
is not unusual for REA- 
financed power systems in this sec- 
tion of the country. The national av- 
erage is more than three consumers 
to the mile. Because of the sparse- 


| ness of population in the Great Plains 


That “Big, Little and In Between” 

applies to Burrows, too for 

no matter what you may require 
in Grain Elevator, Feed Plant or Seed House equip- 
ment, “Big, Little and In Between,” you can get it 
and fast from Burrows. Yes, 


EVERY CONCEIVABLE TYPE 
OF EQUIPMENT 


everything from the smallest items to heavy 
duty equipment . all conveniently available from 
the “World's Most Complete Source of Supply” 
and a sure source of complete buying satisfaction. 
The big, colorful Burrows catalog (second edition 
just off the press) posts you up on the latest advance- 
ments and the top best buys in equipment. Also con- | 
tains many pages of highly valuable information. 


It's yours FREE UPON REQUEST 


EQUIPMENT COMPANY 
1316-C Sherman Ave. 


| lion rural consumers. They are oper- | 


Evanston, Ill. 


} program in May, 
| billion was lent 
| months 
| American farms are now electrified, 
as compared to 11% in 1935. Approxi- | 


area and the difficulties of terrain 
and climate in some areas, expansion 
of rural electrification in this area 
started later than elsewhere. Con- 
struction of new lines is proceeding 
relatively faster there now than in 
most other parts of the country, 
however, and the number of unelec- 
trified farms is decreasing rapidly 

REA loans reached the $1 billion 
mark in March, 1947. This was near- 
ly 11 years after the start of the 
1935. The second 


Approximately 80% of 


mately 1 million farms still remain 
to be electrified 

REA borrowers, largely farmer 
cooperatives, now serve about 3 mil 


ating 983 rural power systems with 
more than 900,000 miles of lines. Of 
the total loans approved, REA has 
advanced approximately $1,433,500,- 
000. 





in a period of 32 | 
| tive 


| Feed Dealers Mutual Assn. and the 


| moved from 124 W. 4th St 


Emory L. Cocke 


TO BANK BOARD — Emory L. 
Cocke, vice president of the Ash- 
craft-Wilkinson Co., Atlanta, was re- 
cently elected a director of the First 
National Bank of Atlanta. After join- 
ing the Ashecraft-Witkinsen firm in 
1919 when the company established 
its feed ingredients division, he be- 
came manager of the feed department 
in 1924, assistant secretary in 1927, 
and vice president in 1934. He is ac- 
in committees of the Grain & 


American Feed Manufacturers Asan. 





GRAIN FIRM MOVES 
LOS ANGELES—The local offices 
of W. C. Fritz & Son, feed, grain 
and concentrate firm, have been 
to 5657 
Wilshire Bivd., Room 423, Los An- 
geles 36, Cal., effective Jan. 16, 1950 








f According to Mr. Gadus Morrhuc .. cn 
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, 
yall QUALITY 


CLO-TRATE COD LIVER OIL 


with Added Vitamin A&D C trates. Available in 
popular potencies to meet your formula requirements. 


CLO-TRATE “DRY D” 


activated anime! sterol in edible 
Supplies Vitamin Ds for poultry feeds. 


ALSO... 
FLEISCHMANN'S IRRADIATED DRY YEAST (FIDY) 


Supplies Vitamin D2 for livestock feeds. Available in several 
potencies. Distributors in the Southern, Midwestern and 


Southwestern States. 


if it’s from White, it’s right! 


White Laboratories, Tuc. 


NEWARK 7 NEW JERSEY, U.S. A. 
= A | 





powder form. 











CONSUMERS SOYBEAN MILLS, Inc. 
Jobbers and Produsers 


SOYBEAN OIL MEAL 


1122 Flour Exchange Phone: BR 6781 





MINNEAPOLIS, MINN. 





MEAL 
SCREENINGS 


PHONE 48-2683 





1898 — OVER 50 YEARS OF SERVICE — 1949 


COTTONSEED 
OYBEAN 


PROMPT — FUTURE 


wy 


HUMPHREYS - GODWIN 


COMPANY 


MEMPHIS, TENN. 


PELLETS 
SIZED CAKE 


2246 PARK AVE. 














There are Ways to Sell 


‘‘Unwanted”’ Articles 
By Stafford Jones 


VERY store operator—feed eal. | 
ers included—has certain mer- 


chandise about the place which | 


he would be better off without. In 
this class are included shopworn 
stock, damaged 
chandise and articles which, for some 
receon, just plain won't sell 


Such merchandise not only takes | 


up valuable room in the store; it also 


ties up the dealer's capital. It ties up | 


money which the dealer could put 
into more readily salable stock. Con- 
sequently, the feed man should pe- 
riodically make efforts to get rid of 
his “unwanted merchandise.” 


items, solied mer- | 


| know what 


For instance, a feed dealer could 
make up a number of packages con- 
taining various items of unwanted 
me . These packages should 
be sold at low prices—so that buyers 
will feel they have bought real bar- 
gains. Buyers should not, however, 
they are buying—all 
packages remaining unopened until 
after purchase. Such is one way of 
selling unwanted stock. 

5. An excellent way to get rid of 
unwanted merchandise is to give 
bonuses to sales persons who make 
such sales. In fact, mere mention to 


| sales personnel that you are anxious 


The most important step in doing | 
| as sufficient stimulus to selling 


this, of course, is to identify the un- 
desirable merchandise 
place. The dealer should go through 
his store systematically from time 
to time, picking out the items which 
he feels should be disposed of. This 
done, he should set about to unload 
this stock. Sometimes it is necessary 
to sell this undesired merchandise at 
a sacrifice. (Even this may save you 
money in the long run.) At other 
times, however, sound promotion of 
the unwanted items may bring about 
their sale at a substantial profit 

Here are ways some feed dealers 

have managed to sell their unwanted 
merchandise : 
1. After going through the store 
and selecting certain items which 
you feel should be “unloaded,” see if 
there aren't some of them which 
lend themselves to attractive packag- 
ing. If so, clean up these items and 
package them attractively. Often an 
article, if attractively packaged, will 
sel] where it could not be given away 
in the unpackaged state. 

2. If you want to sel] something, 
put it where it can be bought. Fol- 
lowing this rule, one Kansas feed 
dealer keeps a table of slow-selling 
items near the front of his store 
Customers cannot enter or leave the 
store without passing this table. 
Much of the merchandise on this ta- 
ble is offered at bargain prices 
Hence, because of price and because 
the merchandise is readily visible, 
the items on this table are usually 
subject to quick turnover 

3. Some items of stock in a feed 
store fail to turn over readily be- 
cause of failure to advertise them. 
If this is true of some of your un- 
wanted merchandise, spend a little 
money on newspaper advertising 

If such a stock is soiled, damaged 
or old, don’t be afraid to admit this 
in print. Advertise that the stock is 
not (for some reason) up to par, and 
that you are able to offer it at a 
special low price. Doing this will 
make your advertising convincing 
and will make the public trust your 
advertising. It will have a strong 
appeal and should be of real help in 
selling the unwanted merchandise. 

4. Occasionally, merchants move 
their stock through some sort of 
selling “stunts.” Such stunts are 
sound business builders, so long as no 
customer ever feels cheated as a re- 
sult of one. A good “stunt” promo- 
tion stimulates customer interest and 
makes the customer feel he has re- 
ceived plenty for his money 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kaenses City, Mo. 


e Factor of DR. SALSBURY'S 


Si ten-0-e 


mh FASTER... LAY EARLIER 


in the first | 


to get rid of certain items may serve 


One of the best ways to sell any- 
thing is to really make a sound effort 
to sell it. 


197 OUTH 


I 
| 
| 
| 


tHe Ray wing coment 


MARENGO AVENL / 
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DR. CLORE’S MINERALS CONTAIN ALL THE TRACE ELEMENTS 


It does not require a lot of equipment and a lot 
of floor space to manufacture your own feeds. 

Possibly you have the necessary equipment 
right now but have never considered using it 
to the best advantage. 

If you have the inclination to move forward 
to more business and more profit contact us for 
a full outline of our plan. There is a possibility 
that we might present you with the key to 
your success. 


80324 SHOA Wi SEIKI 6.28010 ‘SC 358 


Write to— 


HOOSIER MINERAL FEED CO. Greenwood, Indiana 


FORNIA 
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Bigger Orders Help Everyone) 


. 


* 


By James Sorenson 


HEN the feed dealer begins | 


to analyze his figures which 


t volume, profits and | 


expenses, he is likely to get one of 
his biggest surprises as the answer 
to the question, 
each order cost me?” For, when he 
divides his total number of orders 
for the year into his total overhead 
expense, the result may be two or 


Genuine 


NORTH AMERICAN TRADING &@ 


“How much does | 


three times as much as he had sup- 


Ways to lick this problem have 
been the subject, directly or indi- 
rectly, of many articles. The sugges- 
tions usually refer to selling of re- 
lated items, pushing the high-profit 
products, filling in with sidelines 


| speeding up the sale, and so on. From 
| the feed dealer's standpoint, all such 


Cane BLACKSTRAP 


MOLASSES 


IMPORT CO., INC. 


ideas deserve consideration. Increas- 
ing the size of the average order and 
securing it at minimum are 
merely two angles of the same situa- 
tion. 


But have you tried looking at the 
matter as it affects your trade? Per- 
haps if you try to get bigger orders 
because the customer gains from your 
effort, you will find the solution much 
more easily than you had expected 

Suppose a customer comes into 
your feed store and selects three 
items which he takes along with him 
After he arrives home, he remembers 
a fourth product he needs. From his 
way of seeing the matter, he’s an- 
noyed. Depending on how urgent his 
need, he may have to go back to your 
place of business or be handicapped 
until his next trip. However, the loss 
is not all his. If you had sold him 
four things instead of three, you 
might have pushed your profit quite 
a bit higher above your average cost 
per order 

As we have said, the customer feels 





GRAB 

A TAG AND 
PULL A 
BAG 








mrad! aE 0 


Vitabily fifitts pac. 


CHICAGO, U.S. A. 








fe 

, CHICK 
STARTER 
NEVER LOOKS 
LIKE CALF 
STARTER 


AVAGE TAGS—the “tags that talk” — have 

done more to speed deliveries, minimize handling, 
eliminate mistakes and raise the standards of service 

from mill to consumer than any supplementing device 

or system yet introduced into the formula feed industry. 

The surface finish on tags and the processing we pioneered 

to by-pass ordinary printing eliminated glare and assured 
true color values in any light. The code combination of de- 


taking, eye-straining reading of tags. The tag stock which big 
paper mills developed in cooperation with us to produce a supe- 
rior stock at a low price is so strong you can “grab a tag and pull a 
bag” without fear of the tag’s letting go. With all this strength, these 
amazing tags are easier to sew. From as far away as you can see 
one, it tells you at a glance—instantly—what is in the bag. There's 


a degree of economy at the mill and a degree of satisfaction from 

mill to consumer in these Savage products that is not even approached 

by ordinary tags. Learn why. Send today for “Batch of Samples” frer— 
whether your requirements are for thousands or millions. 





slightly annoyed. He may place the 
full blame squarely on his own shoul- 
ders. Even so, his irritation connects 
itself with your feed store. It isn't 
logical, of course, for him to do so, 
but he has just a little less friendly 
attitude toward your business. It does 
not necessarily mean a lost customer, 
although it may make him just a 
trifle “touchy” and more likely to find 
fault with your stock and service in 
the future 

About nine out of ten readers will 
explode at this point: “If customers 
cannot remember to buy all they 
need, is that any fault of ours? Any- 
one who wants to get sore about such 
a thing will have to go right ahead’ 

But it will pay you to think a little 
farther, keeping in mind that both 
you and the customer would have 
been helped by the four-item instead 
of the three-item sale 

Were your displays up to date, par- 
ticularly on seasonal products? Per- 
haps you have heard a customer say, 
“You'd suppose he would have such 
an item out where people could see 
it at this season of the year.” In 
some lines of merchandising, window 
displays are intended primarily to at- 
tract trade. In selling feed and allied 
lines, the “reminder angle” should 
be utilized more frequently because 
the customer has made it a point to 
visit your feed store and the displays 
ought to suggest additional! products 

Was your stock inside the feed 
store arranged so that a representa- 
tive array could be viewed by the 
customer? Or did he see all your 
stock of one or two products, and 
nothing of the others? The wider 
your variety of stock in the spots 
where you do your selling, the great- 
er opportunity your customer has for 
seeing and buying what had almost 
slipped his mind. There is consider- 
able satisfaction in driving away from 
the feed store, knowing you have 
everything you will need between 
now and next trip in from the farm 

Did you draw out the conversation 
and sales talk so the customer had a 
chance to recall any possible short- 
ages in his purchasing? Too leisurely 
a manner can waste time. Too brisk 
selling makes him forget the extras 
which could mean profit for you and 
more efficient buying for him. Break 
up your available items into several 
short lists that slipped into 
the conversation at convenient spots 
You and the customer will both bene- 
fit from the bigger orders this easy 
method creates 

Did you succeed in drawing your 
customer into talk about his own cur- 
rent problems? You often see places 
where you can help him, sometimes 
with products he did not know you 
carried in stock. Or his discussion 
may remind him of additional items 
he might as well pick up now while 
he’s in the feed store 

Allowing customers to buy less 
than they need not only cuts into 
your volume and increases your cost 
per order. It also causes trouble or 
inconvenience for the customer him- 
self. So it pays for you to pace your 
selling to make up for his bad mem- 
ory. It is difficult to tell which will be 
better pleased with the results 


can be 


21, Weston sacs 


FOR ALL YOUR NEEDS 


1101 W. 38mm SF. 
CHICAGO 9, MLUINOTS 











FEEDSTUFPS, Jan. 28, 1950—19 





Yo. 3 In The “Team-t'p With Texo”™ Series 


“We've Cornered About 


of the 
ROILER BUSINESS 


ot 





— says STANLEY BALLARD, Terrell, Texas 


“You can bet your bottom dollar, I'm sold on Texo! The smartest thing I've ever done was to add my 
Texo Feed Store to the Nor-Tex Lumber Co., grins young Stanley Ballard. “I've been in the lumber 
business ever since I was knee high to a duck and I've had a world of Terrell folks come to me for 
lumber to build broiler houses. Naturally, they did a lot of talking about their feeding and management 
problems and that set me to thinking, ‘why don't I help them . . . find an honest-to-goodness, down-to- 
earth broiler program and sell feed as well as lumber’!” 

Ballard found the feed he was looking for when he talked with Paul Crawley, the TEXO man in that 
territory. In July, 1949, a part of the Nor-Texo Lumber Co. was made into a TEXO Feed Store, 
managed by experienced feed man, V. A. Hughes. Now, just seven months later, TEXO’s quality 
broiler feeds, TEXO’s outstanding service through Crawley and field man, Roy White, and the aggres- 
sive management of Hughes and Ballard has brought about 50% of the broiler business around Terrell 


to the Nor-Tex Lumber Company's TEXO Feed Store. 





Not only do Terrell folks go to Nor-Tex for TEXO Broiler Feeds but they are buying all the other 
TEXO Feeds for livestock and poultry, as well. No wonder Stanley Ballard knows he was right to 


team-up with TEXO! 


>» 


Call, wire or write Burrus Feed Mills TODAY .. . get full 
details about the TEXO Dealer Franchise which is open in 
many communities. Find out how you can team up with 
TEXO to serve your customers better, expand your business, 
increase your profits and build soundly for the future. 


BURRUS FEED MILLS 


FORT WORTH, TEXAS 5 | 
JACK P. BURRUS, President WILEY AKINS, Manager Wr 


if 


i 
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ems discussed in this depertment 
mey be obteined by writing the 
Reeder Service Department of: 


Ne. 210—Medicator 


An all-automatic “Little Giant Sys- 
tematic Medicator” has been intro- 
duced to supply a need for an auto- 
matic system of carefully dispensing 
medication in poultry drinking water, 
according to the Miller Mfg. Co. The 
installation functions effectively on 
any type of automatic fountain op- 
erated by a pressure water system 





The medicator injects and mixes the 
solution with the drinking water, 
then the combined solution continues 
on in the supply line to the fountains 
The medicator handies all types of 
medicines available in liquid form. 
The only attention required is the 
filling of the medicine bottle 

The accompanying illustration 
shows the medicator with the cover 
removed. The equipment is supplied 
complete with electric motor, listing 
at approximately $189.50 





Ne. 213—Beeklet 


A booklet entitled “Anderson Sol- 
vent Extraction” has been published 
by the V. D. Anderson Co. describing 
its outdoor solvent extraction unit 
and its operation. This booklet con- 
tains a functional description of An- 
derson solvent extraction plants, 
tracing the flow of material from the 
day's run bin 


and product oil. A large flow sheet 


diagrams both the preparation and | 
| it is claimed 


meal conditioning equipment as well 
as the outdoor solvent 
unit. 

Exclusive features are pictorially 
described, including the Anderson 


A reader service feature announcing the development of new and improved products, 
new services and new litereture offered by menulacturers end suppliers. Claims meade 
tn this depertment ere those of the firm concerned. Further information on eny of the 


FEEDSTUFFS 
118 So. 6th St. 





to the finished mill | 


extraction | 





Minneapolis, Minn. 


flaking mill, safety features, patented 
settling chamber, solvent recovery 
system, remote contro! features, con- 
trolled pressure toasting, etc. Pic- 
tures are shown of typical Anderson 
Solvent Extraction Unit installations. 


Neo. 25—Catalog 


The latest in poultry and dairy 
farm equipment and farm and gar- 
den Jools is shown in the 1950 deal- 
ers’ catalog of the National Ideal Co. 
Among the new things is a line of 
gas fired brooders which claims many 
exclusive advancemerts in the cold 
room brooder field. Dealers in farm 
and poultry equipment are invited to 
write for the catalog 


No. 215—Belting 


A new type of leather belting has 
been developed by the S. R. Sikes Co 
Sectional and transverse pictures of 
the new belting, named “Cordan,” are 
shown in the accompanying photo- 
graph. The new feature consists of 
synthetic fiber cords, either rayon 
or nylon, imbedded in cut channels 
which are spaced % inch apart be- 
tween the two layers of the belt. 


Tests in flour mills, machine shops 


and grain mills have shown that the | 
| 
nonstretching, | 


is practically 
The company has ap- 
plied for patents on the belt and on 
the machinery used to cut the chan- 
nels for the reinforcing cord and 
fabrication of the belt 


belting 
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No. 210—Medicator 
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Please send me information on the following items (circle numbers) 


No. 214—Choline 
No, 215—Belting 


| 








Neo. 214—Cheoline 


dent in livestock and poultry feeds 
has just been issued by the Agricul- 
tural division of Commercial Sol- 
vents Corp. 

Included in the booklet is a sum- 
mary of the latest information avail- 
able on the value of choline as a feed 
ingredient, as well as sections de- 
scribing methods of pre-mixing and 
handling, and recommended nutrient 
allowances. Of particular usefulness 
is a nomograph by which the amount 
of choline required to raise the cho- 
line content of a ration to any de- 
sired level is quickly and easily de- 
termined. 

The booklet is available upon re- 
quest. 


_ 


MARKET EXPANSION SEEN 

On the basis of expected gains in 
U.S. population, farmers can look for 
an expansion of 9 to 26% in markets 
in the next quarter century. 








THRIFTY PROTECTION 
for HARD-T0-PAC 


WATERPROOF 


Laminated Textile 


The Strongest Shipping Bags Made 


Cut loss from “bad order” arrival ... 
get protection against punctures, 
tears and damage from rough hand- 
ling. Bemis Waterproof Bags are 
tough. And they stop moisture loss 
or absorption... prevent contamina- 
tion and insect infestation ...can be 
made resistant to acid, grease and 
oil Investigate. 


BEMIS BRO. BAG CO., Waterproof Dept. 





BEMIS BRO. BAG CO, Woterproof Dept. | 
111-P N. Fourth Street, St. Lovis 2, Mo. =| 
Send Information about Bemis Water. | 
proof Bags for 
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SEA- COLL 


(cotteidal calcium phesphate) 
To be used as a bone meal 
replacement or a phosphorus 
supplement. 

To the best of our knowledge, 
the cheapest per unit cost of 
phosphorus. 

Either write us direct or in- 
vestigate this valuable cal- 
cium phosphorus ingredient 
through any of our repre- 
sentatives. 


Sea Board Sales Co. 


35th & Grays Ferry Avenue 
Philadelphia 46, Pa. 


REPRESENTATIVES 


Bartels & Shores Chemical Co. 
1400 &. Lealse Avenue 
Kaneas City 7, Me. 


Batcheller’s 
Sioux Falls, 8. D. 


J. A. Cleaver 
Masonic Temple Ratiding 
Wilmington, Ohie 


R. A. Mayer Company 
6363 Wilshire Blvd. 
Les Angeles 48, Calif. 
Cooperative Feed Dealers, Inc. 


602 Marine Midland Building 
Binghamten, N. Y. 


Fred DeHoff Company 
Merchants Exchange Bidg. 
San Francisco 4, Calif. 
cium C. DuBols & Company 
19% First St. N. EB. 
Mason City, lowe 
Ss. W. Henn 


206 Taylor Avenue 
Glen Ellyn, ti. 


North East Feed Mill Company 
1426 Marshall St. N. E. 
Minneapolis, Minn. 
Warner Arthur Grain, Inc. 
328 Eccles Bidg., P.O. Box 267 
Ogden, Utah 
Willson Brokerage 


L-4 Produce Exchange 
New York 4, N. ¥ 


Gordon Young, Ltd. 
166 Keating Street 
Terento 2, Ontario, Canada 


Dean A. Hess 


Seath Charch Street 
ville, Pa. 


D. Arthur Karr 
R.F.D. No. 2 
Dougtassville, Pa 
Roy Wertz 


Bex 136 
Rothsville, Pa 


Arch Sales Company 
1406 EB. 47th Avenue 
Denver 16, Cole. 


The Tommy Thompson Company 
12 Hil Tep Read 
Fort Worth 4, Texas 


Nathan Segal & Company 

















CONVENTION 
CALENDAR 


Feb. 16-17—Midwest Feed Manu- 
facturers Assn. Hotel President, 


April 20-22—Oalifornia Hay, Grain, 
& Feed Dealers Assn.; Biltmore Ho- 
tel, Los Angeles; sec.-treas., LJ. 
Stromnes, Blue Anchor Bidg., 1400 
10th St., Sacramento 14. 

April 24-25—Nebraska Grain & 
Feed Dealers Assn.; Hotel Paxton, 
Omaha, Neb.; sec.-treas., Howard W. 
Elm, Lincoln. 

May 2-3—Panhandle Grain & Feed 
Dealers Assn., Herring Hotel, Amar- 
illo, Texas; sec., Joe 8S. Morris, P.O. 
Box 366, Amarillo. 

May 5-6—Hansase Grain Feed & 
Seed Dealers Asen., Hotel Kansas, 
Topeka, Kansas; sec., O. E. Case, 823 
Wiley Bidg., Hutchinson. 

May 11-12—American Feed Manu- 
facturers Assn., Inc.; Stevens Hotel, 
Chicago, U1.; sec., W. E. Glennon, 53 
W. Jackson Bivd., Chicago. 

June 5-6 — Central Retail Feed 
Assn., Schroeder Hotel, Milwaukee, 
Wis.; exec. sec., David K. Steenbergh, 
1712 W. St. Paul Ave., Milwaukee 3. 

June 5-6—Ohio Mill, Grain & Feed 
Dealers Assn., Deshler Wallick Hotel, 
Columbus; sec., C. V. Thomas, 44 E. 
Broad St., Columbus. 

June 8-10—Association of Southern 
Feed Control Officials; The Buccan- 





INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, lowa 





Staleys 
PROTEIN FEEDS 
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COLUMBIA SOFT PHOSPHATE 





Tl 
i 


U. S. Dept. of Agriculture tests* indicate this 
phosphate is 69% as available as bone 
meal ... yet it costs considerably less than 
one-half as much (per unit of phosphorus.) 


*Journ. of A.O.AC,, Feb. 1945. 
* + . 


Write for information ond prices 
COLUMBIA PHOSPHATE CO. 


1007 WASHINGTON AVE., ST. LOUIS 1, MO 
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Now is the season when the caro- of value to your customers .. . the 
tene content of feed ingredients is reason why a brand gets the 
at its lowest level. Deficient feeds preference. 


ane Sm, eriionally. Do not be confused . . . preformed 


Now, while carotene sources are vitamin A, as supplied in TRU A, is 


poor, is the time to use dependable a definite biologic value, and one 
vitamin A fish liver oil... for health- that can be relied upon in and out 


ier stocks, growth and production of the carotene season. TRU A's 


. +. and for essential body storage. performance is determined by the 


most accurate method known to 


What counts when you are buying ; 
science...the measurement of 


vitamin A to fortify your feeds? alee ‘ 
true vitamin A content in terms of 
One thing and one thing only... U.S.P. units. 


rfo . Right there is the test 
performance. Right there is the tes Now is the time to fortify with TRU 


A...for assurance, for convenience, 
and, it’s economical too. 


Write now . . . for complete infor- 
Packed to meet mation and prices. 
your needs and 


TRU A poys its way with 
vitamin A PERFORMANCE 


S. P. units per 
pound), in tent 
cores or drums 


(straight or mis- 


si ise’ HALIBUT LIVER 
pend OIL PRODUCERS 
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EVERYBODY 
WELCOME 


YOU CAN’T AFFORD 
TO MISS 


THE BIG 
MIDWEST 
FEED 
CONVENTION 


SIXTH ANNUAL 
AGRICULTURAL FORUM 


February 16-17 
KANSAS CITY, MO. 





For Reservations Write or Wire 
J. D. DEAN, Executive Vice President 
MIDWEST FEED MANUFACTURERS’ 
ASSOCIATION 
20 West 9th St., Kansas City, Mo. 
Victor 3751 





CCRITCY 


hale! 


DADs 


Professor: “How does the moon af- 


| fect the tide?” 


Student: “It doesn't. Only the un 


tied.” 
. a ae 


When Mike Malloy was courting 
the widow Buchanan, he used to take 


| a short cut to her home through the 


cemetery. 

This desecration outraged some re- 
ligious neighbors who decided to 
teach him a lesson, so one night when 
he vaulted the fence into the ceme- 
tery he landed in a pit six feet deep 
From above came weird moaning 
ending with “Michael Malloy, what 


| are thou doing in my grave?” 


Unperturbed, Mike looked up at 
the ghostly figure and asked, “Well 


| what im thunder art thou doing out 
cf it?” 


7? 


Indiscreet Hostess (seeing her 


| nephew's fiancee for the first time) 
| “I never should have known you from 


our photograph. Algy told me you 


|} were so pretty!” 


Algy's Fiancee: “No, I'm not pretty 
so I have to try to be nice, and it's 
such a bore. Have you ever tried? 





Elderly Passenger (who objects to 


: “Well, mum, if you wuz 
me wife, I'd take it.” 
. a 
Pretty Girl: “It must have taken 
a lot of courage to rescue me as you 
did.” 
Fireman: “Yeh. I had to knock 
down three other guys who wanted 


to do it.” 
, a Ad 


That bathing dress that grandma 
wore 
Looked like a Mother Hubbard 
But girls who swim today look more 
Like Mother Hubbard's cupboard 


. a 

Judge: “Your age, madam’” 

Lady Witness: “Thirty years.” 

Judge: “You may have difficulty 
proving that.” 

Lady Witness: “You will find it dif- 
ficult to prove the contrary. The 
church that had the record of my 
birth burned down in 1895." 


ef 
“Meet me at the Waldorf-Astoria 
at 8." 
“The Waldorf’ Say, that's a nice 
place.” 
“Yeah, and it's close to where we're 


going, too.” 
e*?¢¢ 

“But why did you refuse me at 
first, if you loved me?” 

“Just to see what you'd do 

“Supposing I had rushed off, with- 
out waiting for an explanation?” 

“Well, the door was locked 


. a 
“Women don't interest me. I pre- 
fer the company of my fellow man.” 
“I'm broke, too.’ 





Proven Feed Selling Plan that Builds Sales 


We wish you could talk personally with our Critic dealers 
. and learn first-hand how the Critic Feed-Selling Plan 
has helped them build a steady, profitable business. 


Systematic selling support includes: 
High product quality, fair pricing, prompt mill-to-dealer 
deliveries, personalized dealer service, consistent con- 
sumer advertising and effective dealer tie-ins. 


Many aggressive dealers find the Critic franchise leads 
the way to steady, high profits. Perhaps we have the feed 
selling plan you have been looking for. 


NEW MILLION-DOLLAR MILL 


“Growing bigger by serving better” 


Our feed selling plan has been so successful that we have found 
it necessary to build a new million-dollar mill to keep up with the 
demand. It is one of the most modern mills in the nation—produces 
finer quality feeds at lower production costs. 

For fail details on our feed selling plan, WRITE 


“The Bearditoum Mills” 


SCHULTZ, BAUJAN & CO. 


BEARDSTOWN, ILLINOIS 
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Which way will your sales go in the 
more competitive days ahead? 


What will it take to keep your feed sales 
going up through the months of keener 


competition ahead? m4 


The answer, of course, is more users— 
more customers, old and new. | Q 5 QO 
Salesmen, advertising, field service, * 
promotion ideas—all help in winning new 
customers. 
But, the problem of keeping old users 


satisfied and making old customers of new 
ones, is a job for your feeds. The results, 
the value, the profits from feeding them 


have to be there. 


That’s where Borden comes in. Putting 
extra value into your feeds without extra 
cost. Putting in day-to-day and bag-to- 
bag uniformity of high performance. Help- 
ing you be surer than ever that your feed 
is right! And right up to the minute scien- 
tifically. 

Let Borden help you build your feed 
line to meet the intense competition ahead. 
Borden supplements give you a most flex- 
ible position in building your feeds. You 
can always take full advantage of lower 
priced ingredients. 

And Borden nutritionists are at your 
elbow (if you wish) to help guide you 
safely in putting top performance into your 
feeds at lowest costs. 


REMEMBER, selling makes new custom- 
ers; feeding results make old ones. It Borden Supplements Provide... 


costs nothing to learn all about what Bor- 
den can offer. There’s a coupon below for I. oo whe Complex 4. pose as yet un- 
your convenience. oi _ superior natural 


2. Complete APF fortification 





















































—permitting minimum use of costly 
3. Extra methylating capacity animal protein to produce “top results” 
performance. 





4 


' The Borden Company 
! Special Products Division, Dept. Fs-410 


350 Madison Ave., New York 17, N. Y. 


! Yes, I would like to have more detailed information on how 
Borden Supplements will fit in my mixing program. 











THE BORDEN COMPANY 


Special Products Division 
350 Madison Avenve, New York 17, New York 
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morning in the Hansen's Creek 
area, opening the roads after a 
two-foot anowfall. The snow was wel- 
come moisture, it was true, but gen- 
erally it blocked roads and made busi- 
ness slow 
As Joe Brooks 


G ‘rorning IWS had been busy all 


came home for 





A Good Idea in the Wintertime 


lunch that noon, he said to his wife, 
“Didn't have much business today 
I guess the farmers are busy shovel- 
ing out. They won't go traveling much 
in this sort of weather. They'll use 
up whatever feed they've got and hit 
heavily on silo stocks and grain 
stocks on the farm.” 


CALIFORNIA 





Mary looked through the window 
as she put a large platter of roast 
beef on the dining room table. “Oh, 
we can afford to take it easy for 
awhile. Clean up the mill, get the 
sales records up to date and things 
like that if business is going to be 
slow for a while.’ 


Pellet dies may look alike, but when you take a look #eside a California 
“Direct-Thrust” Die, you'll see the reason for highest capacity at lowest cost. 
An exclusive California feature, “Direct-Thrust” Dies are designed for direct 


pressure flow through direct roller thrust. Results: more material rolled through 


the die faster; less horsepower required; shunting in roller chamber cut to a 


minimum; dies resist wear, last longer. High production at low cost—with 
mo sacrifice in pellet quality! Write now for complete information, or call 


your nearest CPM representative. 


More Calitorma Pellet Mulls are Sold 


CALIFORNIA Pettet Mitt COMPANY 


Sen Frencisco 3, Colifornic 
indiana 


1800 Felsom Street 
14 £. Webesh Avenve 


Today than al| other mokes combined! 


Crawtor dsville 





look 


| dealers 


| Jove, I 


and checks on the counter and say, 
‘Reckon I'll pay for all of it.’” 

Mary Brooks stood looking at her 
husband. “Why, . “you 
act a little fed up with slow busi- 
ness conditions. You need a vacation, 
I think.” 

“Vacation,” echoed Joe. “You know 
I can't afford to go to Florida or 
California for a month or more. It 
doesn't pay to go there for a shorter 
time. Besides, I'd get restless there 
all that time. I'd be thinking of my 
business.” 

Mary slowly cut the roast beef and 
Joe, Jr. and Jimmie kept discreetly 
silent while their Dad talked. “If 
I were you, Joe, 'd pack my suit- 
case and go traveling for a week 
Mary said 

“Traveling!” Joe repeated. “Do you 
want to get rid of me? Have you got 
somebody else on the string?” 

Geo Visiting 

Mary's eyes snapped. “Talk your 
age, Joe,” she advised. “You're edgy, 
and you know it. I say you should 
pack your grip and go visiting other 
feed dealers. They aren't too busy 
now, either. They've got time to talk 
See how they do business. You can 
make a lot of stops in a week.” 

Joe's eyes had a slightly interested 
“Oh, but I don't like to drive 
the car on these snow-covered roads 
It's too much .of a chore.’ 

“Don't use the car,” Mary said 
“Take the bus or the train or both 
Just go visiting. Don't care how many 
you see in a day. Stop at 
whatever town you find yourself in 
This is your chance to learn some- 
thing more about the feed business.’ 

Joe chewed thoughtfully on a piece 
of roast beef. Finally he said, “By 
believe I'll do it, Mary. It 
would be a chance to see how the 
other fellow does it. I'll leok up the 
bus schedules this afternoon. I'll , 

And so Joe went off on a trip 
suitcase in one hand, a big cigar in 


his 





CARROT O11 AND OTHER VITAMIN 
PRODUCTS tv & FEED MANUFAC 


Feed manufacturers will find increased 
Gemand for their brand when the proper 
vitamins and concentrates are used. Be 
sides carrot off Vitamin A, Nutritional 
Research Associates produce a wide va 
riety of concentrates ~ 


Send Today tor Pree 08 - c 
Sectaw 00 Soret 60 Canes 
Completely detaite 
function and 
thie « 
=, 


uses of 
re tioner 
and describes 1 NRA 


at cond 
feed oncentrates 
fered. Every feed 
wfacturer should 
& copy 


have 


POUT RITIONAL ASSOCIATES tm6 
Pr. 0. Bex B South Whitley, Indians 











day Boe Mills ovelictie rom 5 te 100 tp. Equipped ote 
“Goasinn! teed Coatret wach ncrcenes mull capsaty ap le 
50% per epplied tp. = Write for Meretere. 

4. B. SEDBERRY, Inc. 
Franklin, Tenn. - - TVyter, Texas 














Distributed in Nebraska, 
Kansas, No. Missouri, 
Eastern Colorado, and 
Southern Iowa by 


WRIGHT W. COCHRAN 
1211 Randolph Ave 


7406 
TOPEKA, KANSAS 





th, a twinkle in his eyes and 


eager heart 


“Hilda.” Mary said, “if your man | 
keeps his nose to the grindstone | 
too much, figure out some way to | 


give him a change.” 


“But yew have to trust a man to 


send him away like dat,” Hilda said. | 
“Yes,” Mary said thoughtfully, “you | 


have to trust him-—I hope.” 

“Maybe yew can trust Mr. Brooks,” 
Hilda went on, “but 
vould vant to vatch him plenty.” 

While Joe was gone, his household 
was different. The twins stayed up 
quite late, listening to mystery and 
other programs, having pillow fights 
and generally expressing themselves 
quite boisterously. But there was al- 
ways a breaking point beyond which 
they did not go, for they knew Mary 
could get out of patience, too. 

While the twins had fun, Mary, too 
had her diversions. She telephoned 
many of her friends. They came over 
at all hours, talking, chatting, visit- 
ing, gossiping, exchanging recipes 
and doing all those social things 
which women seem to like. And they 
had coffee and cookies and 
and kringles and many baked de- 
lights. Local women declared that 
Mary was the best hostess in the 


county—to which Hilda, her arms up | 
to the elbows in soapsuds in the dish | 
pan, mouthed a silent but emphatic | 


“Phooey.” 
At the end of the week Joe came 
home. Then the Brooks household 


settled down to a much slower, more | 


regulated, quiet pace, much to Hilda's 
satisfaction 

“Mary,” Joe declared, “that was a 
wonderful idea of yours that I take 


a trip. I had a wonderful time. And 


what I learned!” 


All through the evening meal, and | 
Mary could | 


for several hours later 
only nod occasionally while Joe re- 
lated his adventures. He followed her 
into the kitchen, then upstairs while 
she tucked the kids in, then down 


618-420 Des Moines Bidg 
DES MOINES 6, 10WA 





MORE THAN 40 YEARS of 


Write tor coteteg vheets ond prices. 


CALF-TERIA SALES, INC. 


eerr. ©. FORT WATYHE 3. IMBTAHA 


SO MUCH DEPENDS 
UPON SO LITTLE 


Vheisch MT 


YEAST 


RADIATEDO ORY 


Yonny—-aye | 


kuchen | 


into the basement where she sorted 
clothing preparatory to the next day's 
washing. All the time Joe talked 
and talked 

“Why don't you stand still and lis- 
ten to me?” Joe asked a little irri- 
tably. “Must I follow you all over 
creation?” 

“But I am listening to every word 
you say, dear,” Mary said. “Can't 


I work at the same time’ That's the 


way to get things done.” 

Joe told her of at least 10 good 
ideas he had picked up visiting other 
dealers, ideas he was going to try 
in his own business. “I can't wait 
until I go to work tomorrow morning 
Mary,” he said. “I'm all pepped up 
Sorry you had to stay home and 
watch everything. I'll bet you had 
a very dull time.” 

“Oh, I managed to get through all 
right,” Mary answered. Joe did not 
see her smile, because she turned 
her face away. “Now let's have a 
snack. I baked some apple pic, espe- 
cially for you.” 

(To Be Continued) 
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FISH MEAL 


Fish Solubles Mixtures 
Soybean Oil Meal 
Concentrates 
Vitamin A & D Feeding Oils 
Mill Feed 
For Quotations and Deliveries write 


WILBUR-ELLIS COMPANY 


334 Califernia $t., Sen Francisco 4 : 


CHICAGO 3 NEW YORK6 LOS ANGELES 15 SEATTLE 4 
Bankers Building 19 Rector Sweet 129065. Maple Ave. Contre! Building 
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Get top results with greatest economy —echieve mex- 

imum feed utilization by using the CCC trace min- 

eralizing program. These “plus” velues were de- 

veloped as a result of many years research and ex- 

perimentation et the CCC leboretory. Insist on the 

CCC trademark—your guarantee of quality calcium 
and trece minerals. 


THAGE MISSOU 
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How to Improve 
Feed Store Ads 


By Hallack McCord 


OBODY can deny that adver- 
N tising is one of the most valu- 

able tools related to a feed 
dealer's success. Unfortunately, how 
ever, a great many feed men are not 
using their advertising dollars as prof- 
itably as they might. In the main, 
their advertising is good. But by tak- 
ing into consideration a few prin- 
ciples of sound advertising procedure 
a large percentage of the advertise- 
ments placed by dealers in smaller 
newspapers could be improved 
greatly 


FLOUR 


You're looking for a complete line of products — 


need 


By making minor changes here and 
there, a typical feed ad often could 
be made to “pull” far better than if 
it were left unchanged. All that 
would be necessary would be to ap- 
ply some common sense rules of mar- 
keting and selling 

To gain insight into the matter of 


improving feed store advertisements, 


in small papers, I have analyzed 40 
such ads. In general, I found the fol- 
lowing ways in which many of these 
ads could be improved 

1. In individual papers there was 


FEEDS 


established reputation . 


far too much similarity between ads 
placed by competing feed stores. Con- 
sequently, the casual reader might 
fail to notice which of the several 
stores in a town had placed which ad 
To remedy this situation, of course, 
the feed dealer should study the ads 
of the competition and then strive 
to make his own distinctive. He 
should indeed “ride herd on” his local 
newspaper advertising manager to 
make sure the latter does his part 
in individualizing the dealer's ads 

2. Too many of the feed ads studied 
were written from the standpoint of 
the feed dealer instead of that of the 
customer. In other words, in head- 
line and copy many of these ads said 

in effect, “I, the feed dealer, want 
to sell you something.” 

Actually, the ads should have been 
written to say, so to speak, “Here 
is something you'll want, and here's 
why.” 

If the feed dealer, as he plans his 
edvertising, will keep the customer in 
mind, the customer is bound to be 
more sympathetic to the dealer's 


CEREALS 


with an 


. with a constantly increasing 


volume and profit potential. VICTOR FLOUR... VICTOR CEREALS 


VICTOR FEEDS for every livestock and poultry feeding 


meet every qualification. That's why VICTOR 


Products will be sales-builders and money-makers for YOU! 


te get more fects ebost VICTOR FLOUR, 
CEREALS, PEEDS end VICTOR prices. 


NEBRASKA 


| vidual cut 


| harvested in 


and 


message. And in turn, this will re- 
sult in the sale of greater quantities 


| of feed 


Illustrations Needed 
3. Too many of the ads failed to 


| carry an illustration. Advertising spe- 


cialists tell us that a good illustra- 
tion in an ad will often increase sub- 
stantially the number of persons who 
will read it 

If you would achieve greater “read- 
ership” of your advertisements, use 
an illustration of something that in- 
terests the farmer. A picture of a 
friendly farmer himself is usually 
good. An occasional barnyard anima! 
is also often effective 

4. A substantial proportion of the 
ads studied were cluttered and un- 
pleasing to the eye. For this reason 
they were not as effective as they 
might have been—may actually have 
“driven away” readers by their sheer 
“ugliness.” 

This does not mean, of course, that 


| an ad must be a work of art in order 
to pull 


But it does mean that an 
advertisement must be clear and easy 
to read—-not sloppy or cluttered. Peo- 
ple are too busy these days to wade 
through a piece of reading matter 
that looks “hard to read.” So check 
your future ads to make sure they 
are easy to read, utilizing quantities 
of white space, subheadings, short 
copy and easy-to-read type 

5. In many of the advertisements 
studied, the “signature” of the store 
was difficult to find in the ad or was 


| not at all distinctive. A great many 
| feed store 


advertisements could be 
markedly improved if the dealer 
would have an artist and engraver 
make him a truly distinctive “signa- 
ture cut” for his store. Then, by using 
this cut in virtually all advertising, 


| the dealer could “educate” the public 


as to which were his ads. The public 
would get used to relating this indi- 
to his advertisements 
—— 
CROP ACREAGE INCREASE 
Approximately 356 million acres 
or 4 million more than in 1948, were 
principal crops in the 
in 1949. Only two seasons, 1930 
1932, topped this acreage since 


US 


1909 


FEED INGREDIENTS 


GRAINS 
P. L. THOMSON & CO. 


NEW ORLEANS 12, LA. 
Since 1916 


OW ys" 
Provico 


| PROVICO FEEDS ~ CINCINNATI, O8I0 | 


FOR 
QUALITY 
FEED 
DEALERS 


oe Beer om 





0 SHELL 
WOUSTON, TEXAS 


PEA-SIZE 
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Poultrymen Call for Dependable 
Feeds Based on Scientific Formulas 





Production for Ohio Test Flock 
More Than Doubled in Two Weeks 


Sharp Increase Was Due to Adding “Delsterol” to Rations 


The rate of lay of a 50-hen test flock rose from 23°; to 54°), in 
two weeks after “D’’-Activated Animal Sterol was added to the 
regular ration, according to a recent experiment station report 
from Ohio 

Experiments ran over a 46-week period, with four groups of 
Rhode Island pullets, confined in indoor pens. Base ration was 
whole corn and oats mash with and without “D"’-Activated 
Anima! Sterol and calcium supplements. 

Production of the birds receiving the basal ration without Vi 
tamin D broke severely after several months, and recovered 
sharply in the two weeks after Du Pont “Delsterol” Vitamin Dp» 
was added to the ration. 

In addition, the eggs which had proved weak-shelled on the 
basal ration, with a breakage test of 71°, became strong-shelled, 
with a breakage test of only 15°. Weight also increased more 
than 5 oz. per dozen 

“Delstero!” ‘D’’-Activated Animal Sterol was developed by 
Du Pont as a dependable and unvarying source of Vitamin D for 
poultry feeds. It is readily assimilated by poultry, does not impart 
off-odors or flavors 














Production Data Shows 
Another Sharp Increase 
In Eggs Per Ton of Feed 


Leading Poultrymen 
Point Way to Greater 
Sales of Feed 


Better breeding stock, better manage- 





Many Good Feeding Methods... 
All Based on Quality Feedstuffs 


“The important thing for a poultryman who wants to reach the 
200-egg-per-bird goal is to choose a dependable source of feed made 
by a manufacturer who uses high-quality ingredients." 

That's the report of Robert R. Parks, Altoona, Pa., breeder of 
pedigreed Barred Rocks, in his analysis of the factors that dre 
essential to obtain top egg production in the commercial poultry 
flocks of the nation 


Parks also stresses selection of chicks from good breeding stock, 
common sense sanitation, avoidance of overcrowding, and raising 
only one age of chicks together 


“To get those extra 30, 40, or 50 eggs per bird,”’ says Parks, “the 
poultry raiser must keep the birds alive and healthy, and feed and 
manage them well.”’ 


Scientific Source of Vitamin D 


When buying poultry mashes, poultry producers have their best 
guarantee of top protection against Vitamin D deficiency when the 
feeds they purchase are fortified with “Delsterol”’ “"D"- Activated 
Animal Sterol. Vitamin D is one of the essentials for good growth, 
good bone formation, and for strong shell texture, as well as good egg 
production. 
“Delsterol” Vitamin D, is scientifi 
cally adapted to meet the needa of the 
feed manufacturer. It is a stable, high 
potency, dry feed ingredient that 
stores well, mixes easily in any type of 
mixer, and is readily assimilated by 
the birds. It is economical, does not 


Manufactured Feeds Essential 
to Greater Egg Production 


As a production goal, 200 eggs per 
laying hen is what every poultry raiser 
should shoot at, and make, accord 
ing to these leading poultry growers, 
breeders and hatcherymen. Good 
breeding, feeding and management 
can add up to 200 eggs per bird every 
time. Here's what they say 


DONALD CROOKS 

“Meterial focton in the 
teody rhe * egg pro 
duction per hen hove 
been greeter we of 
montoctwed feed om 
proved breeding ond 
beer monogement — 


HERMAN DEMME 
“Good pedigree breed 
ing, improved hove 
ond ranges, ciong with 
better method: of feed 
Ine. samtonon ond mon 
egement of hove o & 
rect beoring on succes 
of the poultryman in meeting the 200-099 -per-bird 
goal The feed industry hes o Nremendow responsibility 


povitry roner mus! prac 

fice to the wmost every 

rae of good monoge 

ment tollow a rigid san 

‘ory program. and teed 

@ wel botorced det as 
well os mote the bow steps of Buying chucts trom good 
breeding stoch Furthermore 0 scennficol, boloned 
feeding progro™ wmoue empwoy a good teed which im 
ude: olf he essentia! ngred: ent” 


ment methods and better balanced 
rations are all reflected by the increase 
in egg production as shown in the 


accompanying chart. Since 1940, the . 


number of eggs produced per ton 
of feed has increased sharply. Like- 
wise, the number of eggs produced 
per hen has risen from 134 to the 
neighborhood of 160 
Throughout this period," Delsterol 

‘D”-Activated Animal Sterol has been 
the major source of Vitamin D for 
poultry feeding. This provides an ex 
cellent basis for selling poultrymen on 
the full use of manufactured mixed 
feeds that are balanced scientifically 
with “Delsterol” Vitamin D and other 
essential supplements 
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ROBERT R PARKS, Altoone, Po. breeder, odvocetes 


congeal in cold weather, uniform in 
strength, and does not impart off- 
odors to eggs or meat 

For full information on “Delsterol,”’ 
the original “D"’-Activated Animal 
Sterol, write to E. 1. du Pont de Ne. 
mours & Company (Inc.), Organic 
Chemicals Department, Wilmington 





“dependable feeds” and “tamily selection “ Over 70% 
of be 8.OP. birds overaged 256.4 eggs 


98, Delaware 





“‘DELSTEROL” is Economical Source 
of Vitamin D for Mixer and Feeder 


Constant improvements in production and manufacture of “Delsterol” 
‘D”-Activated Animal Sterol have kept this product in the forefront as 
the dependable as well as original source of Vitamin D for poultry 


“Delsterol"’ Vitamin D, is well adapted to any type of feed mixing equip 
ment used by manufacturers. Efficiency of manufacture hasenabled Du Pont 
to drop the price 7 times in 7 years—a substantial saving for feed mixers 
It still supplies the same quality product for scientifically balanced feeds 

Now you can always get prompt shipment of ‘“Delsterol” orders from 
five conveniently located Du Pont distributing points 
Du Pont service makes prompt supply of your needs easier and faster 


FIVE SHIPPING POINTS: 


New Brunswick, New Jersey Sen Francisco, Californie 
Portiand, Oregon Chicago, Iilinois 
Los Angeles, California 


This special 








DELSTEROL’ VITAMIN D, 


‘Irradiated 7-dehydrocholestro! 


“D”- ACTIVATED ANIMAL STEROL 


ORIGINATED BY DU PONT 


05. u. 6. pat. ort 
BETTER THINGS FOR BETTER Livine 
.. THROUGH CHEMISTRY 
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A Good Businessman Is 


a ‘“Good Housekeeper’’ 
By B. L. Gough 


HE owner of a Louisiana feed 
store sat down te puzzle out an | 


answer to a tough merchandis 
ing problem. He had noticed that, 
while his business was merely hold- 
ing ite own, that of his competitor 
ecroms the street was 
leaps and bounds 


He first determined to try some | 


stronger sales promotion methods. So 
he embarked on a heavy advertising 
campaign. The result, he quickly 
noted, was that a great number of 
customers were brought into the 
business area~—but most of them 
stopped across the street in his com- 
petitor’s store--and gave him the 
go by 
He wondered why customers ob- 
ously prefer his competitor's store, 
even when they had been pulled in 
by his advertising. To discover the 
unmewer to this question, he sent a 
friend over to “shop” his competi- 
tor. He instructed the friend to look 
carefully for any factor that the 
Customers seemed to like 
The friend was back within an 
hour with a report. It was simple, 
id the friend. The other store had 
nly one thing he didn't have—it 
as clean. Customers could find what 
hey wanted easily. There was no 
mating of grease and dirt on the 
indows. The floors were immacu- 
te. Even the floor looked as if a 
mtomer could safely eat from it 
In contrast, the puzzled feed deal- 
rs store was a hodge-podge of mer- 
vandise, and the floors were often 
wered with dirt 
+ or method, and there was little 
leaniliness. One 
rranging a month was the system 
his contrasted with the daily scrub- 


ing and rearrangement) of fixtures | 
went on in the | 


nd displays that 
uccessful store across the street 

The feed dealer scratched his head 
» amazement. Could such a thing as 
lean floors, orderly 
leaming front windows make a dif 
erence in sales’ 


Makes a Difference 


The plain fact is that it can-—and 


t does, as the Louisiana dealer dis- 
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covered when he spruced up his 
. instituted a daily housekeep- 
ing procedure and began to see the 
customers that his advertising had 
attracted buying in his store instead 
of his competitor's 
Good housekeeping is more than 
the name of a popular women’s mag- 
azine. It is a business procedure of 
the utmost importance to feed dea)- 
ers and to retailers of all kinds 
You may have the values, and you 
may know how to mass-sell them to 
prospects, but if those prospects see 
a sloppy store front, a littered floor 
and a general atmosphere of 
mingled dirt and confusion, they 
are likely to think much less highly 
of you and of your merchandise than 





they did when they first saw your 
advertisements. 

It is an old axiom of selling that 
to turn prospects into customers it 
is necessary to make a good impres- 
sion at the point of sale—the store 
How can the average feed dealer 
institute a regular program of good 
business housekeeping? How can he 
keep it simple? Can good housekeep- 
ing be reduced to an easy daily pro- 
cedure that will keep the store invit- 
ing and, at the same time, make it 
an efficient selling machine in which 
every item can be seen, located and 
sold with a minimum waste of time’? 

In a store in a small Wisconsin 
town, the owner has reduced his 
business housekeeping to just such a 
system. Here is how he does it 

“First,” he said, “I spent three 
days straightening and cleaning the 
place myself. I wanted to familiarize 
myself with the steps that needed to 
be taken every day in order to keep 
the store spic and span. Each day, I 
noted on a pad everything I'd done 
Next day, I tried to simplify it a lit- 





on it is carried out. In 10 to 15 min- 
nutes, the store is bright and shining, 
ready to open its doors. 


Use This Oheck List 

Here is the check list: 

1. Are the windows shining and 
clear so that customers can see the 
merchandise I'm trying to sell them? 
If the windows can't be seen through, 
putting merchandise displays in them 
is a waste of time. It's better to have 
no windows than to slap the public 
in its collective face with streaky, 
grimy glass that, at best, distorts the 
merchandise and makes it seem un- 
desirable rather than desirable 

Keeping windows clean and shiny 
isn't a once-a-week task. It must be 








There was no or- | 


cleaning and re- | 


displays and | 








CHECK THESE 
ADVANTAGES 


1. STONEMO Hopper-Pok is o 
10-pound package and a feeding 
hopper all in one 

2. STONEMO Hopper-Pok soves 
you the labor of weighing and 
packaging small quantities of 
STONEMO 

3. STONEMO HopperPak offers 
an opportunity to introduce 
STONEMO 1to potential users, and 
is @ convincing woy to sell the 
economy of the 80-pound bog 

4. STONEMO Hopper-Pak fills o 
need for the small bock yard flock 
owner 

5. STONEMO Hopper-Pok is o 
shelf item. It gives you a bigger 
morgin of profit ond is easy to 
handle 
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THE TWO-WAY “DINER” 





2000 STONEMO DISTRIBUTORS 
CALL HOPPER-PAK “SALES WINNER” 


Here is a new revolutionary shelf package for Stonemo 
Granite Grit. It is called the Stonemo Hopper-Pak. 


This unique package has so many sales appeals we are sure 
you will want to offer it to your trade this spring. 


2000 Distributors who had a preview of this amazing pack- 
age say in essence “It's a Wow!” “A real Sales Winner!” “A 
package that should sell like hot cakes!” 


Be sure when you order your 80 Ib. bags of Stonemo that you 
also order a quantity of Stonemo Hopper-Paks. Each pack- 
age contains 10 pounds of Stonemo. Each carton contains six 


10-pound packages. 


Don’t wait. Order now through your favorite Wholesaler. Be 
the first in your community to sell another Stonemo Winner! 


S70 N EM } THE GRIT WITH THE 


) 
| 





done every day. A mere drizzle of 
rain can coat the glass with moisture 
thet picks up all the dust and dirt 
in the air 

2. Is the sidewalk in front clean’ 
If you put your old boxes and other 
trash in front of your store, you 
not only create a hazard for pedes- 
trians—-making them walk on the 
other side of the street to avoid your 
litter—but you make your store front 
uninviting as well 

It's best to place trash and waste 
in back of the store or in an alley 
But if there is no other place to put 
it for collection, observe two rules 
First, put it out only when the trash 
collectors are ready to pick it up 
Second, keep it in a neat pile to the 
side of your entrance rather than di- 
rectly in front 

You may believe that sweeping the 
sidewalk is no concern of yours, but 
it is a proven fact that a neatly 
swept walk in front of the store in- 
vitee customers to use that side of 
the street. This gives your displays 





an opportunity to stop the customers 
and pull them into your store. 

It's particularly important, if 
you're in a cold climate, to see that 
the entrance to your store and the 
sidewalks in front are kept clear of 
ice and snow 

(In cold weather, too, windows 
tend to frost over. An old trick is to 
coat the glass with glycerin. Ice won't 
form over glycerin. A small amount 
of glycerin to a gallon of alcohol does 
the job and leaves no stain.) 


Keep Fleers Clean 
3. Are the floors inside inviting’ 
Are they spotiessly clean’ Floors 
should be cleaned every day regard- 
less of the type of flooring you have 


in your store-—-warns the Wisconsin 


feed dealer. 

If you have wooden Moors, they 
should be swept every day, preferably 
with a sweeping compound to remove 
all traces of dust. If you leave dust 
on the floors, the slightest breeze will 
swirl it onto the displays 

In addition to a daily sweeping, 4 





wooden floor should b> mopped of 
scrubbed once a week. Then it should 
be waxed. In the case of linoleum or 
asphalt tile flooring, scrub it well 
et least once a week and mop it 
daily. Linoleum and asphalt tile show 
dust more easily than do wooden 
floors. The rubber heels of custo- 
mers who tramp across the floor 
leave marks that do not lo k pretty 
Linoleum and asphalt tile should 
also be waxed periodically. Every 
six months it’s a good idea to var- 
nish them with a clear varnish or 
shellac 

4. Are the displays, shelves, count- 
ers and merchandise spotless? You 
probably spend a lot of time setting 
up attractive displays to sell your 
customers. It's a shame to let them 
lose their effectiveness by collecting 
grime or dust. Every display, counter 
shelf or other fixtures, should be 
dusted each morning before you open 
your doors 

5. Is the stock room in tidy shape 
so that each item stored there can 
be located quickly and easily’ An 





STONEMO HOPPER-PAK! 
WITH NATIONAL ADVERTISING 
to step up store traffic 


BE READY 10 FILLTHE DEMAND! 


And now, Stonemo is available to every poultry- 
man, large or small, in the new 10-pound 


HOPPER-PAK, as well as 80 Ib. bags. 


Order your Stonemo Hopper-Paks now! Be ready 


as Stonemo turns loose more and more of its pow- 
erful advertising to single out prospects for you. 


Remember STONEMO Hard Granite Grit is the 
fastest selling grit on the market. And it’s this 
same grit, the grit with the extra grinding sur- 
faces, that’s in the new HOPPER-PAK! 


Hatcherymen, Feed Dealers — remember spring 
1s just around the corner. Be prepared. Get on 


the Stonemo Hopper-Pek bandwagon! Make 


The same Stonemo, the grit that does this one 
thing well : grinds feeds—makes them more usable 
—saves poultrymen money all year ‘round! 


STONE MOUNTAIN GRIT CO. 


Lithonia, Ga. 


“EXTRA GRINDING SURFACES” 


Barre, Vt. 


Stonemo advertising pay off for you! Talk 
Stonemo! Display Stonemo! Sell Stonemo!—And 
watch your sales grow! 


| yourself this question 


FEEDSTUPFS, Jan 28, 1950-——-29 
untidy stock room won't hamper your 
sales or annoy your customers direct- 
ly because they do not see it. Some 
feed dealers who are otherwise care- 
ful about good business housekeeping 
take the stand that an ill-arranged 
stock room does them no harm, But 


| here is what the Wisconsin merchant 


says 
“I've found that the stock room 


| should be kept just as neat as the 
| store itself 


Not that it needs to be 
swept, curried, shined and pampered 


| every day, but it does need regular 


working over. The important thing 
in a feed store stock room is to be 
sure that every item is in a apor 
where you know you can reach it 
and that it is always kept in that 
spot. If you send a clerk back to 
find something, he'll deliver it quick 
er Wf he knowsor can be told 
exactly where he can locate it 
“Sweeping and trash-collection are 
important in the stock room, too 
Having the space cramped and filled 
to overflowing with old boxes and 
other trash does not make it easier 


| to locate what you want when you 


want it 

“Here's the daily procedure I fol- 
low. Each morning, I hand the junior 
employee this check list of things to 


| do. T tell him to see that every one 


of them is done. To make sure he's 

on the jo», I occasionally run what 

the army cails an inspection. I don't 

do this every day, nor every week, 
“On the average, he 


| Minutes sprucing up the store 


we open the doors for custome 
Those 12 minutes are a good inv 
ment of time,’ 

In addition to making your st! 
an inviting place that impresses ¢« 
tomers, good housekeeping can 
ceivably be the salvaticn of ye 
business, says the Wisconsin deal 

“If you doubt that,” he says, “a 
What wor 
happen if a fire should break ou 
You may have insurance, but wor 
your insurance fully compensate ye 
not only for the loss of building 
tures and merchandise, but for t 
profits you might have been gathe 
ing during the time it takes you 
rebuild’ 

“In the 


light of that possibilit 


remember that most fires start wi 


loose trash. And remember that gx 
business housekeeping is good bu 








MARDEN'S GENUINE 
COD LIVER OIL 


With Vitamins A and D added. 
Potencies to fit your require- 
ments. 


MARDEN - WILD CORP. 
500 Columbia St. 
Somerville 48, Maas. 
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Food Give-away Plan Set Up 





FOOD DISTRIBUTION PROGRAM BRANCH | 
OF PMA WILL CONTROL OPERATIONS | 


\dricultural Commodities and Products Acquired by CCC Will 
Come Under Program as Provided in Agricul- 
tural Act of 1949 


WASHINGTON The machinery 
and methods for the federal food 
give-away plan as provided in the 
Agricultural Act of 1949 have been 
established by the U.S. Department 
of Agriculture with the announce- 
ment of the food distribution pro- 
gram branch of the Production and 
Marketing Administration. Involved 
in the “for-free” distribution will be 
agricultural commodities and prod 
ucts acquired by Commodity Credit 


| 
| 
| 
} 
| 


| 
| 
| 
| 
| 


Corp. as the result of its price sup- 
port operations | 
These surplus accumulations, as of 

Sept. 30, 1949, involved wheat, corn, 
cotton, flaxseed, linseed oil, dried 
eggs, wool, beans, butter, cheese, 
dried milk, grain sorghums, oats, rice, 
rye, hay, pasture seed, rosin, pea- 
nuts, soybeans, dried fruit, potato 
starch, potatoes and barley, all of 
which presumably will be eligible 
for use by the food distribution pro- 
gram branch but all of which is | 


not likely to be given away or bar- 
tered since the provisions of the Agri- 
cultural Act of 1949 require that 
disposition in domestic markets must 
ensure that this free distribution 
will not impair current price sup- 


port programs 

First on the list of eligibility for 
a call on these surplus commodities 
is the Munitions Board and other 
federal agencies which would utilize 
these commodities in the making of 
barter arrangements whereby the 
U.S. would obtain in exchange stra- 
tegic or other scarce and necessary 
materials unavailable within the US 
These surplus commodities must first 
be offered to the Munitions Board 
and other federal agencies 


Eligibility List 
Next on the list of eligibility, in 
this order, are the school lunch pro- 
gram, the Bureau of Indian Affairs, 
federal, state and local public wel- 


Find Out What Vitamelk 
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Can Mean to you and YOUR Feed Business 
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DO You a AOW the inside facts about Animal Protein Factor? 
DO YOU KNOW about the relation of feathering to rapid growth of Broilers? 
DO YOU KNOW the “Key” to Health and Profits in Dairy Feeding? 


these three tmpertant questions is contained in Dawe's New Tech- 
aleal Service Balletine. You may examine these Bulletins free of charge by sending in the coupes below). 
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fare organizations, and private wel- 
fare agencies operating within the 
US. or its territories. 

The surplus commodities offered to 
these eligible recipients will be avail- 
able at present points of storage 

Organizations eligible under this 
provision of the PMA food program 
branch must certify that they will 
not reduce expenditure for food be- 
cause of these gifts. As it is de- 
cided at PMA that surplus commodi- 
ties are available for distribution. 
official announcements will be made 
through state offices of PMA 

Such quantities of surplus com- 
modities as are left after the fore- 
going organizations have made their 
selections will be available to pri- 
vate welfare organizations assisting 
needy persons outside the U.S. on 
the same terms as those related 
above for domestic welfare organiza- 
tions, and this free distribution also 
shall not result in curtailment of 
other food purchases, USDA declares 

Although USDA has substantial 
amounts of agricultural surpluses it 
is unlikely that all of them will be 
available for free distribution agen- 
cies. Some of the basic commodities, 
such as wheat, corn and cotton, might 
conceivably be available for large 
barter negotiations through the Mu- 
nitions Board. However, on the basis 
of the record to date there seems 
to have been little incentive for for- 
eign nations to exchange strategic 
materials for these U.S. surplus agri- 
cultural commodities. Under the CCC 
charter, which also amended the stra- 
tegic and critical materials stock- 
piling act, the Munitions Board was 
given this barter power acting 
through CCC. The first interest along 
these lines came when the Indian- 
U.S. wheat-for-manganese exchange 
was indicated, but subsequently this 
deal appeared hopeless since the In- 
dian government was asking terms 
which were unacceptable to the US 
Subsequently it was learned that the 
Pakistan government, continental 
neighbor of the Indian government, 
was offering large quantities of wheat 
in central and western Europe, there- 
by creating the suspicion that the 
Indian barter offer might have been 
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COLLOIDAL 
PHOSPHATE 


An inexpensive source of 
Phosphate to replace 
Bone Meal 


Finely Ground 
Easily Dispersed 


A proven ingredient used 
by many leading feed and 
mineral teed manutacturers 


Prepared by 
LONCALA PHOSPHATE CO 
HIGH SPRINGS, FLORIDA 


Distributed by 
WARREN-DOUGLAS 
CHEMICAL CO., INC. 


1517 Burt Street 
OMAHA &, NEBRASKA 














Seciety fer Crippled 
Adults, 11 8. LaSalle St, Chicage 3, 1. 


a device to bring the Pakistan gov- 
ernment to terms in regard to the 
sale of its wheat to India. 

In its stocks of surplus commodi- 
ties those which seem most likely 
for free distribution through domestic 
welfare organizations are the ap- 
proximate 70 million pounds of egg 
powder and dried milk, cheese and 
butter. Since danger of deteriora- 
tion is one of the conditions of avail- 
ability for free distribution it would 
appear that the dried egg and milk 
stocks would be among the first on 
the list to be offered 


Buying Power Increased 


| required by the provision of the Agri- 
cultural Act of 1949. 
Because of the nature of the provi- 


through this pro- 

1 only outlet for this type 
distribution for the basic commodi- 
jes is the Munitions Board and un- 
less that agency reveals greater inti- 


corn, wheat or cotton, among others 
——————@qwya— © 


ELEVATOR MANAGER DIES 


cently. Born in Roxbury, Kansas, he 


He is survived by 
daughters, a son and one sister 
mereuiiinatiimaint 
INSECT HABITS 
Insects attacking stored grain are 
not active at temperatures below 40° 
F. and multiply rapidly only at tem- 
peratures above 70° 





The free distribution in the school | 
lunch program has the effect of in- | 
creasing the funds of this agency 
since heretofore it has been using 
its appropriated funds for the pur- | 
chase of potatoes, dried and fresh | 
fruits and some other perishable com- | 
modities in surplus 

By increasing indirectly the buy- 
ing power of the school lunch funds, 
this move by PMA will make the 
school lunch program even more | 
important as an exhaust valve for sur- 
plus commodities which CCC ac- 
quires and which do not fall within 
the “danger of spoilage” category as | 





Help 
yourself 


to PROFIT! 


... by helping your cus- 
tomers to better poultry 
and egg production. 


Remind them to buy: 


Mittniedey 


so Les. wer 


ative in stimulating transactions of | 
this kind little progress can be ex- | 
pected in moving such surpluses as | 
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COLONY, KANSAS—Eugene Fors- | 
berg, 53, manager of the Morrison | 
elevator here for the past three years, 
died suddenly of a heart attack re- | 


lived there before coming to Colony. | 
his widow, four | 
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TRONG-SCOTT 
HAMMER FEED GRINDER 





For general custom grinding, the STRONG-SCOTT has no equal. 
Greater capacity, a more uniform product, sturdy construction and 
minimum maintenance expense all contribute to lower grinding 
costs per ton and increased profits for you. Outstanding features. 
Before you buy any feed grinder, be sure to investigate the many 
merits of this fine mill. 

Write as new fer compicte information about siees, capecitics. prices, ete. 


The Strong-Scott Mfg. Co. 


Minneapolis, Minnesota 
BRANCH OFFICE ~GREAT FALLS, MONT. 


‘Everything for Every Grain Elevator, 
Feed Plant and Cereal Mill.”’ 
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LB GENT RE 
IS CANE MOLASSES PROCESSED AND DRIED 


Omalass is NOT a substitute for molasses. IT IS 
BLACKSTRAP MOLASSES—dried by a patented 
process, with a small amount of corn meal oil added. 
Use Omalass for sweetening all livestock and poul- 
try feeds. It’s economical because there’s no waste. 
Easy to use, easy to mix in any feed. Will not “set-up.” 


Other Exclusive Products .. . 


VyLACTOS—High Potency Vitamin C oncentrate 
DRIFISOL—Dried Condensed Fish Solubles 
RIBOFERM—Yeast plus Riboflavin and Niacin 
DELUX YEAST CULTURE—High Potency Yeast 
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TASTES LIKE MOLASSES 


wt 
PRODUCES LIKE MOLASSES 


estore EE 


VyLACTOS LABORATORIES, INC 


1901 East Euclid Avenue 
Des Moines 13, Iowa 


Please send me complete details and 
prices on Omalass. 


RATORIES, INC. 


Z 


ee 














32--—-PEEDSTUFFS, Jan. 28, 1950 





Wintertime Is Showtime 


By Harold James 


© feed dealer would think of 
N holding a feed clinic in the 
summer harvest season be- 

cause he knows that farmers are too 
busy at that time with their crops | 
and would not have time to attend | 
such affairs 
However, in many sections of the | 
country winter prevents farmers 
fram working on the land. It is true 
that, in addition to their daily chores 
in dairy and poultry barns, farmers | 





have many things to keep them busy 
during the winter months, such as 
repair of farm machinery, interior 
paint jobs, rebuilding fences and the 
like. However, few of these jobs are 
80 pressing that a farmer can't put 
them off until another day and go 
instead to the neighboring town to a 
good feed clinic or to a winter fair 
One of the big opportunities that 
feed dealers and other merchants 
have during the winter months to 





DWIGHT BLDG, 





E.P. MITCHELL COMPANY 


RANBAS CITY 6, MO. 


musreeps @ FEED @ Hominy FEED 








' 
i 


bring the farm folks into town is a 
winter fair. And it should be a fair 
in which the farmers themselves can 
participate. 

We are all familiar with the coun- 
ty and state fairs which farmers love 
so much and continue to visit each 
year. Well, the successful winter fair 
is a continuation of such fairs but 
perhaps on a smaller scale 

Wintertime is surely showtime in 
many parts of the U.S. because it is 
the only time of year when most 
farmers have time to enjoy them- 
selves. And they love to do just that 

In Februarw each year a large 
winter rural fair is held at Mont- 
pelier, Vt. Last year this show had 
more than 350 entries by farm folks 
including 39 of maple syrup, 75 of 
bread and cake and 22 of grass silage 
This certainly shows that farm people 
will enter exhibits in midwinter. Po- 
tatoes, corn, apples, oats and other 
crops can be displayed at a winter 
fair, along with other items, to add 
to the interest. Adequate prizes for 
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MORE THAN 3,000,000 
BOOKLETS DISTRIBUTED 


A, you well know, one of the most popular appeals today to thrifty 


rural housewives is the re-use of valuable cotton feed bags. This is 


of increasing importance to you because the more dress print bags 


that women demand, the greater the sale of your product——if it is 


packed in these colorful containers 


And we're helping to stimulate and increase this demand by 


distributing booklets showing how housewives can fashion many 


useful articles from these bogs 


More than THREE MILLION sewing booklets have been distributed. 
The brand-new 1950 booklet will also have wide distribution. Write 


today for information on how you, too, can obtain a supply of these 


sales-stimulating booklets. 
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| people 


| the best entries, of course, are need- 
| ed to heighten interest. 


Mr. Feed Dealer, it is possible for 


| you to rent a hall and promote a win- 


ter fair in connection with a feed 


| Clinie and at a cost which is not ex- 
| cessive. Or, if you feel that the job 


is too much for you to handle, perhaps 
you can get the assistance of your 


| district feed club or your merchants 
| association 


Draws Business 
Suppose that for a one- or two-day 
fair, you could attract 1,000 farm 
That in itself would mean 
a lot of immediate business for you 


| and other merchants. In addition, it 


would also mean a great deal of fu- 


| ture business through new and re- 


newed contacts with farm folks in 


| the area 


Last but not least, it would help to 
establish the habit with farmers of 


| coming to your town to celebrate at 
| a winter fair each year. And the more 


farmers come to a certain town, the 


| more likely they will be to do most 


of their buying there. If they go to 
other towns for affairs of this sort, 


your town will lose some business 


It is a well known fact that farm 
folks, old and young, like to view 
educational feed and other agricul- 


| tural movies at such winter gather- 


ings. They will sit for a half hour 


| or more viewing such films. Those 
| who see films in the morning are often 
| ready to see more films in the after- 


noon. A visual educational program 


| will always command much attention 
| from farm folks 


The feed dealer who wants to stage 
a winter fair, either by himself or 
in conjunction with other merchants 
will do well to offer a free entertain- 
ment program as well. And be sure 
to include something for the young- 
sters 

You can have a peanut race, which 
always is good for much hilarity and 
enjoyment. Then, too, you can have 
a cake eating contest for youngsters 
This is always a good spectacle and 
it brings in the kiddies 

Your wife perhaps can bake the 
cakes from the flour stocks which 
you sell. Thus you can announce that 
good cakes can be baked with your 
flour and some farm women may be- 
come regular flour customers 


Live Displays 

And there is no reason why you 
cannot have some fine looking laying 
hens on display and perhaps a pig 
or a calf in a feeding demonstration 
Live displays like this will always 
attract attention 

Music is, of course, a great draw- 
ing card at any winter fair, for 
farmers try to get rural music. In 
every neighborhood there are good 
fiddlers and accordion players. Per- 
haps you can get a few of these 
persons to play at your winter fair 

Maybe a square dance or the Vir- 
ginia reel will be in order if you 
have the room. Remember that every- 
thing you offer to rural folks need 
not be straight sales and educational 
material. Sandwich a little entertain- 
ment in with your program, and you'll 





Visamize Your Feeds Economically 


FORSTER DRESSER 











PRODUCTS 


Distributed in Utah and 
Southern Idaho by 


"08 Kecies Bidg 
P. 0. Box 267 
, UTTAR 





HILLTOP TROPHY—As a special 
tribute, Hilltop Laboratories, Minne- 
apolis, presented the trophy pictured 
above to Graydon MeQOulley, Maple 
Plain, Minn., outgeing president of 
the National Turkey Federation, at 
the recent federation convention in 
Minneapolis. The past president tro- 
phy was given Mr. McCulley in ree- 
ognition of his service during the past 
18 months to the federation and the 
turkey industry. 





draw more farm folks and keep them 
longer in your hall and store 

Do not forget the 4-H clubs and 
other farm organizations. If you of- 
fer them some display space at your 
fair, they'll usually be very glad to 
put in an outstanding display on their 
club projects. They want the farm 
public to see what they are doing 
Those 4-H members will attract many 
of their friends, relatives and neigh- 
hors to your fair, and that is worth 
something, too 

At a winter farm fair, the dealer 
and his sales people will have the 
opportunity to become better ac- 
quainted with many of their custom- 
ers. They'll also meet many other 
farmers, some of whom wil] become 
regular customers 

I have talked with some feed deal- 
ers who spend from $300 to $500 in 
staging such events, and they think 
this is not too high a price, especially 
since many farm folks are brought 


SCROGGINS GRAIN CO. 
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MR. DEALER: 


Teke « tip—beef and deiry cattlemen are 
demanding fow cost —high food velue— 


MAYFLOWER CITRUS PULP 


Steam dried Plein or sweetened. 
Available in pulp form or as meal. 
Uniform quality. Highly palatable. 
ideal for dairy cattle, im steer-fat- 
tening rations, as winter supplement 
feed im troughs, or for maintenance 
of purebred stock 


PLYMOUTH Pec” 
RANGE PELLETS 


te provide just the right 
—_ of cies, fate, minerals 
and carbohy es for effective range 
feeding. Contents inctade citrus meal 
a, cottemsced meal, citrus seed 
and other sutrients. Available 
“an 6%, 13%, 166 end %& pre 
tein contents. 





Phone Apopka, Florida 2-111 
) Fie 1950 contracts being accepted 
a now. Write for Free Foider 








CITRUS GROWERS ASSN 


YM 





fuene sales which 

come through the establishment 

of good will and a wider acquaint- 
anceship will be considerable, too 


One dealer who stages such an 


event every year told me that the 
most important thing to do in plan- 


ning an affair of this kind is to draw | 


on extra promotions in the heat of 
the event, he says. Have a schedule 


for the entire day's events and keep | 
to it. Never permit a dull moment | 


in the program. Always have some- 


thing for farmers to see and do, and | 


they'll like that winter gathering. 


The Sphinx 
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Dehydrated and Sun Cured 
ALFALFA MEAL 


RATIONAL ALFALFA DENYDRATING & MILLING CO. 


LAMAR, COLORADO 


ST. LOUIS, MO. 
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When you choose a Bloody Coccidiosis control ingredient 
for your 1950 feeds, ask yourself this question: “Has it 
been time-tested?” 

This is important . . . for it takes the test of time to prove 
the values and weaknesses of any medica! treatment, just 
as it took time to prove the endurance of the Sphinx 

Has your coccidiosis ingredient been dependable? Has the 
passage of time proved its enduring worth’ Or, every year 
or two, do you have to switch to something new, because 
although what you had used may have swept the country 
it was soon forgotten 

Only time can judge the over-all merits of any medical 
treatment. All modern coccidiosis treatments have had some 
merit. But, in the passing of time, most of them enjoyed 
only a “moment” of popularity 

In this “here-today, gone-tomorrow™ scene, 
C-KA-GENE stands out for staying power 

PRATTS C-KA-GENE is the first the pioneer 
of modern coccidiosis control products. It has successfully 
protected hundreds and hundreds of millions of chicks 
C-KA-GENE is 11 years old and still going strong. No other 
product has stood time's test anywhere near as long. There 
must be a reason! Sure. It's safe. It is economical. It WORKS' 
These reasons are worth dollars to you and your customers 

C-KA-GENE mixing franchises for 1950 are now being 
assigned. Why not write us for details today’? A postcard 
will do. You'll get full information, without obligation. Pratt 
Food Company, Dept. CK-10 , 130 Walnut St., Phila. 6, Pa 


pMec} 4 | 


PRATTS 
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How to Keep in Good 


Financial Condition 
By Wilbur Reed 


RE you going or coming finan 
cially’ Many feed dealers in 
the hurly-burly touch-and-go 

of processing and selling feeds have 
their eyes glued and their thoughts 
frozen to incoming 


customers. Now and then they take 
a little time out for a quick squint 
at the profit and loss statement to 
see whether they are scraping bot- 
tom or scaling the peak. This is the 
limit of their business analysis 


shipments from | 
suppliers and outgoing deliveries to | 


For some strange reason, we have 
found, quite a number of dealers 
give little thought to where they are 
going financially. This, after all, is 
worth thinking about. One hazards 
a business venture in the retail feed 
line to increase his financial stature, 
not merely to find satisfaction in 
seeing that the local flocks and live- 
stock are well fed. Why then does the 
dealer forget that there is such a 
thing as net worth? Why doesn't he 
realize that he must keep a check on 








one GRAINS 


and GROUND CORN 
Uhimann Grain Co. 


pn offers 


p complete line of 


Kansas City, Mo. 








When the feed you mix helps your customers 
produce more pork—it means more new busi- 
ness, more repeat business, and more profit for 


you 
costs down. 


Keep your feed quality up 
. with VITA-RICH FOR HOGS, 


. and your 


the low-cost, high-strength vitamin concen- 
trate that has extra APF added 


VITA-RICH 


LAYER BREEDER 


Especially prepared to help pre 
mote all-season egg production 


and high hatchability 


VITA-RICH 
STARTER GROWER 


the National Research Council 


A low-cost supplement thet meets 
or exceeds every requirement of 


it periodically—-at least twice yearly 

When did you check your balance 
sheet figures the last time’? Maybe 
you will admit that you never ana- 
lyze your balance sheet, that you 
don't know what your real net 
worth is. In this case you do not 
know how profitable your business 
has been over the years. This, in the 
final analysis, is most important 
more important than knowing your 
profits on sales for the year 

If our accounting experience is 
any criterion, the net worth on the 
books of many dealers in this indus- 
try is a paper figure only. If thei: 
balance sheets were properly ana- 
lyzed, they would find that the fig- 
ures for assets and liabilities were 
inaccurate and the net worth inflated 
or deflated in value 

Things to Consider 

Here are the factors to consider 
when analyzing a balance sheet or 
financial statement 

Current assets: Cash, accounts and 
notes receivable and inventory. You 
must keep these assets in proper 
ratio to the other accounts on your 
balance sheet, or you may have busi- 
ness troubles. The ratio of current 
assets to current liabilities, called the 
current ratio, is of prime importance 
In prewar years, a 2-to-l ratio--$2 
in current assets to $1 in current 


VITA-RICH FOR CATTLE 


Provides essential Nn generoy 
Quantities to encovroge heovy 
meot production and vigorous 
resisting health 


vitomins 
steady 


Giseose 


liabilities--was considered satisfac- 
tory. Now a 3-to-1 ratio or better is 
oesirable. High taxes and high oper- 
ating costs have made it necessary to 
“up” this ratio because this is the 
source of working capital, which is 
the difference between the current 
assets and the current liabilities 

Many dealers assume that their 
working capital comprises only the 
cash in the bank. Inventory and re- 
ceivables must also be included, and 
for this reason, all bad debts should 
be written off and inferior stock 
priced at actual value. Some dealers 
do not follow sound and systematic 
credit and collection practices. The 
dealer who does not collect his ac- 
counts promptly too often fails to 
pay his own bills promptly and loses 
discounts as well as credit standing 
This is because his working capita! 
is impaired, and he pays no attention 
to his balance sheet figures to see 
that his current ratio is in the safety 
zone 

Fixed assets: Business property 
working equipment, fixtures, service 
trucks, etc. A high ratio of fixed as- 
sets to current assets means high 
fixed expense, low profits and usually 
only about 10% realization in case of 





| a forced sale, according to statistics 
| A high ratio of current assets to fixed 
assets indicates ample funds to pay 
obligations and good business manage 
| ment. Some dealers take pride in a 
heavy fixed asset valuation, but credit 
men and bankers are more concerned 
with the debt-paying ability of a busi- 
ness. Hence, a good current asset 
position is more to their liking. When 
current assets are than 80% 
of fixed assets the business may have 
too much invested in fixed assets 
which tends to bludgeon down profits 
and creates a tight working capital 
| condition 
The analyst should check to deter 
mine whether the book value of the 
fixed approximates current 
value—-that is, cost less depreciation 
| write-downs. Many balance 
carry water in the fixed 
| Cause ample reserves for 
tion and obsolescence have 
set up. Sometimes it is necessary to 
call in uppraisers to fix 
current value 
Goodwill, Write it 
| Often a dealer will pay 
for good-will when he 
ness in this field, and he keeps its 
| value on the books indefinitely. This 
is bad business. In a case of this 
kind good-will off within 
five Never write in an 


less 


assets 


sheets 
assets be- 
depre« ia 
not been 
competent 


down to $1 
good 


money 


buys a busi 


write the 


years or less 


SELLS FASTER 


ercaust 


erat oe SUPPLEMENT 


MREIBER MILLS 
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(ARE YOU LOOKING FOR 
A COMBINATION SELF- 
UNLOADING AND ELE- 
VATING TRUCK BOX FOR 
BULK DELIVERY OF 
GRAIN AND MIXED 


~~ NEW MIN-RICH 


A new trace-mineral concentrate that will 
supply the proper minerals in the right 
quantities to any poultry 

or livestock feed 


WATCH FOR THE NEW 


GRAIN-O-VATOR 
DESIGNED FOR YOUR 
REQUIREMENTS 


FOR ADVANCE DETAILS 
Write 


DODGEN & COMPANY 
FORT DODGE, IOWA 5 


“Hew te Mix Better formule feeds.” Write 


fer your free copies tedey! 


THOMPSON-HAYWARD 


CHEMICAL tne ted 
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arbirtrary value for good-will just 


because you know you can get more | 


for your business than the value of 


the physical assets. Good-will takes | 


on value only when a business is 
sold. You cannot take a deduction 
for good-will on your income tax 
return. 

Current liabilities: Accounts pay- 


able, loans payable and accrued | 


items, such as payroll, interest and 
taxes due. Expenses due, but not 


paid to the date of the balance sheet, | 


should be entered as accrued items 


The majority of dealers fail to accrue | 


ceed the working capital, for even- 
tually interest and amortization be- 
come a burden so great that sufficient 
working capital is not available to 
meet current obligations. The liquid 
position of a business is jeopardized 
because slow liquidating assets, such 
as plant, store, warehouse and their 
equipment, have a prior claim on 
working capital. 

Reserves: On « survey made not 
long ago, it was found that only 30% 
of the financial statments reviewed 
carried ample reserves for deprecia- 
tion on fixed assets. Before the war, 
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items of this type. This inflates the | our studies revealed that 60% of 
net worth and gives an erroneous dealers listed ample reserves in their 
picture of working capital | books. Why the big change for the 

If loans payable are renewed con- | worse? It seems that many dealers 
tinually, it indicates that the dealer today are writing off against profits 
considers current loans as fixed or the same depreciation rate they set 
long-term obligations, and, should | years ago on equipment purchased at 
payment be demanded, embarrass- that time for much less than one 
ment may follow. It is usually bad | can buy similar equipment today 
policy to use current short-term loans d 
to buy fixed or slow assets. If pos- For example, a dealer may have 
sible, discount your bills. Some busi- bought a piece of equipment in 1939 
nessmen pay their rent with com- for $1,000 and set a rate of 10% as 
mercial discounts. That is why it is 
so important to maintain a satisfac- 
tory ratio of current assets to cur- | 
rent liabilities in order to keep | 
working capital in ample supply 

Contingent liabilities: Many bal- | 
ance sheets in this business hold water 
because their owners do not enter 
contingent liabilities when they are 
needed to give a true picture of net 
worth. What is a contingent liability? 
It is not uncommon in this business 
If a dealer takes a note in payment 
for an account receivable and then 
discounts the note at his bank, he 
has, in effect, been paid for the 
money due him. But he has an obli 
gation to pay the bank even if the 
customer does not pay him. Conse- 
quently, he should keep the note re- 
ceivable open on his books and offset 
the cash received from the bank 
with a contingent liability account 
called “notes receivable discounted 
This is closed when the customer 
pays the note and the dealer pays 
the bank 

Fixed liabilities: Mortgages and 
other long-term debts; in the case of 
large companies, outstanding bonds 
Rarely should the eee ee ee ee tee debt ex Poultrymen ore high in their praise of litter 


produced by these machines ond you, too, will 


be high in your praise of the added profit that 
will be yours when you install this new KELLY- 
DUPLEX, Model 6-S Crusher in your mill 
Revolving at a constant speed, this Crusher 
holds the cobs in the hopper at constant pres- 


MINNESOTA LINSEED OlL CO. Sa, a9) sure allowing exactly the same amount to flo 
MINNEAPOLIS MIN TA Ss 

21, MINNESO through at all times. Shear pins protect aga 
breakage coused by tramp iron or oth 
eign material. it's a real profit moke 


for more information today 


BLATCHFORD’S 
PELLETS 


FOR 
® Performance 
® Satisfaction 
® Dealer Profit 


From coast-to-coast Blatchford’s 

Pellets are the favorites with deal- ‘ 

ers .. . and feeders. They know 2 - & ; 
thet calves and all young stock f 

thrive on the rich nutrients in taste- 
inviting, easily digestible Blatch- 

ford’s Pellets. For results in the ay rainy ots cgay MA 
feed lot and in your cash register, | - heh whee ond 
oe ee | C) Corn Sheller with Electric Truck Moist 
your stock now . . . see your dis- Pitless Com Shetier 
tributor or write us today! pelican! 


aot tay 
2 


Permenent Magnetic Seporoto: stops 
steel or iron trom pessing inte mills cs 


mill 
Cleaner 
« Motors 
line Booklet 


aan Platchfords 
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the yearly write-off, or a 10-year lf you record no reserves or inade- 
lifespan. In 1949 the equipment is | a ‘ quate reserves, your net worth is in- 
written off, leaving only the nominal flated. 

salvage or scrap value, and he has Net werth: If the total debt, cur- 
$1,000 in his reserve account. But rent and fixed liabilities, exceeds t 
when he tries to buy similar equip- | . net worth, it indicates that creditors 
ment, it costs much more so his re- | have more invested in your business 
serve ta too low and he must charge | ; than you have and may get control 
or reduce his net worth by the differ- The net worth should exceed the to- 
ence between the credit to his re- : tal debt. The wider the margin, the 
better your financial standing. The 


CENTRAL BAG CO. capital, otherwise the ownership. i 


- contributing no working capital to 

KANSAS CITY the enterprise. If fixed assets exceed 
net worth a business is usually 
plagued with high fixed charges, not 
a desirable condition in good times 
nin ot otenl , : ; or bad times. When business booms, 
Seeiie . eee ee ne high fixed charges are not so notice- 
able but when business sili into a 
WE WELCOME YOUR INQUIRIES FOR lower bracket, the lead lies heavy 
and it cannot be reduced like variable 

NEW OR USED BAGS expense. The dealer who checks up 
on his balance sheet ratios periodical- 





ELECTED — Francis W. Bartlett, 

secretary-treasurer of the Hart- 
| Bartlett-Sturtevant Grain Co., Kan- 
sas City, was elected a director of 
the First National Bank of Kansas 
City at the annual meeting of the 
bank stockholders recently. 








FOR HIGH EFFICIENCY FEEDS ly is not likely to get into trouble 
because of high fixed charges 
A very important yardstick to 
measure business growth over the 
years is the return on net worth o1 
capital investment. The dealer who 
P doesn't watch his balance sheet ra 
tios and study the figures that are 
Consider th e behind them cannot make this com- 
putation accurately. If his net worth 
; is inflated because his balance sheet 
accounts are incorrect, the return 


on his investment will be lower than 
low on paper, the return on his in 


vestment will figure too high. He is 

misied both ways. The net worth for 

a corporation is the capital stock 

plus the surplus: for a proprietorship 

the difference between the assets and 

the liabilities 

To compute the return on invest 

| ment, take the dollar profit on sales 

| and figure the percentage on the 

dollar value of net worth. If the net 

profit on sales is $5,000 and the net 

° Recognized for its “Natural” B-Complex worth or capital investment is $50,- 

} OOO, the return on invested capital 

Vitamins . is 10%. Check this return periodical 

ee ” | ly to see whether you are maintain 

® As called for in the "Connecticut Formula hp Ae Pee era ak ~tohen ge wm + 
er it is decreasing or increasing 


@ Double Vitamin Guarantee (Riboflavin and 
Pantothenic Acid) GOOD SEED REQUIRED 








. . ; High quality seed of an adapted 
NATURAL RIBOFLAVIN guaranteed at various potencies recommended variety is the founda- 


as required. tion of a good crop 

—— ACID tested and guaranteed at specific eore's o HAMEEE TN Tor Gut Ga 
eve 

VITAMIN B-12 rich source of this new and increas- sa «ae . wae Ae & \ 


RABBIT ~ 


JOE SCHAFER & SONS “ee 


‘ “ j 


ingly important vitamin. 
OTHER "NATURAL" 8 VITAMINS—Niacin assays about 
100 micrograms per gram 
Choline ranges from 1,500 to 2,200 micrograms 


per gram \ é oe CANADIAN 


Also a good source of Biotin, Folic Acid and Pyridoxine. 








CHEMICAL ANALYSIS Protein ranges from 18% to 22%. : ; De) POULTRY - FEED - SEED 
There is only a trace of Fat, while the Fibre will not run — : ") MIXED FEED 

over 1.5°) wie Hts ys PROCESSED 
seeeecocccocsoell é Y eeeeteeeee | ‘ iy ALL GRAINS 


TexTUREe—It is granular, free-flowing and mechanically 
& BYPRODUCTS 


CANADIAN 
SCREENINGS 


FLAX AND REFUSE 
GROUND AND BULK 


JAMES RICHARDSON. & SONS 
KER INDUSTRIES INC LARGEST PRODUCERS OF, mITED 
PUBLI «e BUTYL PRODUCTS IN U.S. ESTABLISHED 1857 
ime STREET Ww. TORONTO 
1429 WALNUT ST., PHILADELPHIA 2, PA. Phone: LOcust 4-1400 — Feed Sales Department Meee Ottice, Wieeipeg. Conese 


sound 


Send for this free informo- 
tive booklet on the “PACO FACTOR” 
IN HIGH EFFICIENCY FEEDS for 


Poultry, Turkeys, Swine and Colves. 


AVAILABILITY 
This is your lowest cost “package” of natural B-Complex 
vitamins. May we take care of your immediate and future 
requirements ? 
Liberal samples cheerfully furnished 








Let the Customer 
Use His Eyes 


He'll Buy More 
By John Gibson 


VERY human being except a 
| Re man can see. In fact, the 
sense of sight is of tremendous 
importance when it comes to buying 
What the customer sees he often 


buys, and sometimes it requires no | 
salesmanship at all to sell him cer- | 
tain merchandise. Just let him see | 


it—that is all you have to do 


Consequently, a very important | 


sales principle for every feed dealer 
to keep in mind is to let the customer 
see the merchandise. Let him use his 
eyes. 

The human eye is an organ which 
is very curious. It is so powerful that 
it can detect movement many feet 
from it. It can instantly notice colors 
and complete pictures, near and far 
The only requirement that the eye 
demands is light. It cannot see in 
the dark 

And, Mr. Feed Dealer, it cannot 
look through partitions, behind doors, 
into warehouses or into closed-up 
boxes. But it can see anything which 
is out in the open in the light. And 
the higher the intensity of the light- 
ing—without glare—the more the eye 
can see and the farther it can see 

Just about every customer who 
comes to your feed store to buy will 
be able to see well, whether with the 
natural eye or with the aid of eye- 
glasses. So why not lay out your 
store and your merchandise so that it 
appeals to the eye. If you do that, 
the customer will see more, and 
the results will show in your cash 
register. 

Now what are the requirements 
for making the human eye sell more 
merchandise for you? 

Pleasant, orderly store interior. The 
human eye notices dust, dirt and 
messy conditions, too, and telegraphs 
such messages to the brain. So dis- 
ordered interiors do not please and 
are a poor business condition 


SILMO CHEMICAL CORP 


VINELAND, NEW JERSEY 


LABORATORY SERVICES 


Vitamin Assays: including as- 
says for Animal Protein Factor 
Activity as well as Vitamin D, 
by the A.O.A.C. Chick Method. 
Mineral Determinations 


Commercial Feed and 
Fertilizer Analyses 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 
P. 0. Bex 2058 Madison 5, Wisconsin 


Representatives for Min- 
nesota, North and South 
Dakota, western Wiscon- 
sin and northern Iowa 
Brokerage 
230 Baker Bidg. 
Minneapolis 2, Minn. 


the eye quickly 
. Pleasant store with 
y displayed. Mes- 


the brain and help to set up a pleased, 
satisfied, receptive state of mind. 

Good lighting. The proper lighting 
makes the eye more comfortable— 
no need to peer, no danger of stum- 
bling or bumping against half-dark 
objects. When the eye is comfortable 
under the proper lighting conditions, 
it can see a great deal and can see 
far. So an investment in good light- 
ing may mean more to a feed dealer 
than he can visualize at first 

Why not go and stand at the front 
of your store just inside the en- 
trance, Mr. Feed Dealert Try to look 
to the back of the store. Can you 
see the merchandise there’ The 
signs? Can you see the merchandise 
well at the side aisles’? If you can't, 
your lighting equipment needs at- 
tention, for your customers also will 
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wie BROQWER’S Free catacoc 


And Spring 1950 Merchandising Program 
World’s Largest Line of Poultry Supplies 


SROWER MFG. CO. 429 N. Ird St. QUINCY, ML. 





fail to see the store interior well 
Aisles. The human eye naturally 
guides a person when walking. Peo- 


THRIVE is a complete vitamin sup- 
plement...easy to use, economical 
...@ dependable source of the 
many factors essential to optimum 
hatchability, fertility and growth. 


THRIVE owes its proved 
effectiveness to a tested 
combination of vitamins and 
ingredients high in total digest- 
ible nutrients. 

included in THRIVE are 
generous amounts of 
ANIMAL PROTEIN FACTOR 
BREWERS DRIED YEAST 
CONDENSED FISH SOLUBLES 
FISH MEAL 


THRIVE promotes increased hatchability 


and fertility...continuous heavy laying 


Street 


FEEDSTUFFS PROCESSING COMPANY 
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BOLTED STEEL 
GRAIN STORAGE TANKS 
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ost Economical Storage You Can Buy! 


You realize increased daily profits from COLUMBIAN 
Bolted Steel Grain Storage Tanks from the first day of in- 
stallation. They require minimum initial investment—and mini- 
mum overhead and maintenance. Of bolted sectional construc- 
tion, they give you the additional economy of low erection cost 
Mow long they'll last, no one knows—none have ever worn 
out. Not one has been demolished by tornado or cyclone 


COLUMBIAN Bolted Steel 
FIRE-PROOF WEATHER-PROOPF RODENT- 
PROOP. They never crack or crumble no caulking or 
patching is required. Actual service tests as long as 25 years 
prove them ideal for safe, efficient storage and handling of 
all small grains—wheat, corn, oats, barley, soya beans, flax, 
cotton seeds, peanuts, rice, coffee beans, etc. Hundreds are 
now in use by all kinds of feed processors. 


Grain Storage Tanks are 


After over a quarter of a century of manufacturing 
COLUMBIAN Bolted Steel Grain Storage Tanks, they con 
tinue to prove superior because of Columbian's exclusive and 
important details of design. Even after 25 years of service 
some users have added rings to increase storage capacity. 


FREE Engineering Service —ail preliminary engineer 
ing service for designing tanks to meet your particular need 
and arrangement is provided free. Detailed, easy-to-understand 
blueprints for foundation and erection are furnished so that 
tanks may be put up with any kind of labor 


Turn Key Installations — For those desiring a turn 
key installation, we shall be glad to refer you to a reliable and 
experienced elevator contractor near you 


Write for Free Literatare picturing and telling about 
these famous tanks Gend us your specifications ta 
ty required, arrangement of tanka, eto 


WRITE NOW 


luding 


tor mplete estimate 


capac 


COLUMBIAN STEEL TANK CO. 
P.O. Box 4226-V Kansas City, Missouri 





customers can walk to wall shelves 
and see the merchandise there at 
close range’ Their eyes will take 
them closer to the merchandise. Try 
this policy and see 

If your store is so laid out that 
customers can get closer to the mer- 
chandise, your chances of selling mer- 


chandise are increased a great deal, | 
for the eye can see better at close | 
Close range vision can help you | 


range 
concentrate quicker on a fixed thing 


Close range vision is an advantage | 
| size, color and type. So many stores 


in selling most types of merchandise 
It automatically shuts out many other 
objects which might interfere with 
concentration 

Color. The eye is attracted to color 
Use a wise choice of color to help 
promote sales. Red and orange are 
strong colors which help to arouse 
action. Use such colors sparingly to 
make folks like your store. Some of 
your merchandise will contain such 
colors. Step to the front of your store 
again and study the color scheme. Is it 
pleasing to your eyes, or does it 
bring a frown to your forehead? You 
will know what to do in either case 

Eyes like living things. Do you have 
live display in your store or on the 
mill premises? If so, you are using 
a display principle that quickly gets 
the attention of folks through their 
eyes. Many people will stand and 
watch a feeding animal for many 
minutes with a friendly smile and in- 
terest. The same people will stop and 
inspect merchandise for a much 
shorter period of time and with a 
relatively passive manner. Check on 
these things and you will find them 
true in most instances, Mr. Feed 
Dealer. 

Signs. The eye likes to read inter- 
esting signs which are placed near 
related merchandise throughout the 
store. Make those signs contain sell- 


finest 
it} 


bags 
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| deal of stress on visual 





at the barnyard gate looking at the 
hogs, he would see most of the hogs 
with one glance, but his attention 
would not be fastened on any indi- 
vidual hog. However, if a large white 
horse stood in the center of that 
herd of hogs, one would notice it 
immediately, due to the contrast in 


rely on displays of merchandise alone, 
without proper signs, and this gives 
a very monotonous appearance 
which is not too attractive to the eye 

Advertising. Have you ever mar- 
veled, Mr. Feed Dealer, at the print- 
ed word, especially insofar as mer- 
chandise is concerned? A farmer can 
sit in his easy chair 10, 15 or more 
miles from your store and look at a 
picture of your store and products 
in a newspaper ad, direct mail or 
other medium. Because he can see, 
he may decide to buy from you. Ad 
vertising enables hundreds of cus- 
tomers and prospects to see what 
you have for sale without actually 
being in your store. They can visual- 
ize what you have for sale through 
the words which appear in print and 
also the pictures 

Modern merchandising lays a great 
fronts and 
proper lighting. Modern merchandis- 
ers are laying out cold cash in large 
amounts for better lighting because 
they believe in letting the customer 
use his eyes. 

As you plan your merchandising 
end store operation campaigns, Mr 
Feed Dealer, don’t forget the human 
eye. Take advantage of its powerful 
impulse to see all that is properly 
lighted. 


PERCY KENT BAG C20., INF. 





Study Viewpoint 


of Your Employees 
By George Martin 


Occasionally the feed dealer should 
take time to look at his business from 
many angles, for he does not want to 
make mistakes which have cost him 
volume and profit in the past. How- 
ever, he may overlook a study of his 
feed business as his employees see 
it. And, lacking this viewpoint, he 
goes on without improving his work- 
er relations. Many small businesses 
need improvement here more than at 
any other point. 

Whatever happens to your feed 
store this year, you can be very sure 
that loyal and contented helpers will 
be an important asset. They will aid 
you in meeting some problems. They 
may keep other problems from both- 
ering you at all. Suggestions given 
here are intended primarily to adjust 
the feed dealer's thinking along the 
line of his business as the employees 
see it. 

Your men keep in close touch with 
wages offered by industry, and they 
follow newspaper accounts of de- 
mands for higher pay in “big busi- 
ness.” Have you taken time to point 
out the advantages in smaller firms 
like your own? You have a personal 
interest in each of your employees. 
you are concerned with their individ- 
ual problems, and you plan for future 
job security just as carefully as you 
figure profit for the business. Your 
helpers come directly to you with 
their questions and grievances, and 
they receive prompt answers. Over 
a period of years, your policy of 
steady employment brings a peace 
of mind that big business cannot give 

When I think of smaller businesses, 
I remember a man who told me that 
he thought constantly of ways he 
could avoid dismissing any of his 
workers during the depression. By 
wise management, he carried the 
business through the depression with- 
out taking a single name off his 
payroll. How many companies 10 
times the size of his could equal that 
record? Isn't it time for feed dealers 
to come out in the open and present 
their side of the story, to prevent 


GRAINS ® FEED 
INGREDIENTS 


H.V. NOOTBAAR & CO 


MILLFEED 


Cash & Futures 


DreveR Commission Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 


Board of Trade Merchants Exchange 
Kansas City 6, Me. St. Louis 2, Me. 
Phone L. D. 162 Phone L. D. 178 


their workers from growing dissat- 
ished. 

As the feed dealer tries to get the 
employee's viewpoint, he must not 
forget two strong desires-— to pro- 
gress an | to avoid monotony. At first 
glance, ties here may seem 
limited. But advancement to better 
pay and more responsibility can be 
provided at least for those men who 
show a sincere desire to make the 
feed business their permanent career 
Maintaining interest is easiest while 
your volume continues to grow, for 
there is something stimulating about 
being connected with a successful 
firm. New side lines, a radio program 
for your feed store, interesting direct 
mail, an outstanding newspaper cam- 
paign, or improvements around your 
place of business—all have value in 
bringing more trade. But their effect 
on employees may be almost as im- 
portant in the long run. 

Workers like to be known among 
their friends as being employed by 
a business with excellent reputation 
This advantage comes slowly, but 


A protected FAULTLESS Franchise is your opportunity for real 
profit results. For complete information about your opportunity with 
FAULTLESS FEEDS—vwrite, wire or ‘phone today about the FAULT- 
LESS Franchise for your territory. 


FAULTLESS MILLING CO. 


QUALITY FEEDS SINCE 1881 
| 428 M. SECOND ST. SPRINGFIELD, ILLINOIS 


Naalha KELLOGE ang NUNS Inc 


OFFICES 


ADMINISTRATIVE N.Y 


BUFFALO 5 
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AT THE HUB OF EVERY 
SCHUTTE HAMMERMILL 


THE FAN 
THAT MILLERS CAEL 


‘Power: Saver’ 





DAILEY MILLS FETES 4-H—The winners of the 1949 New York 


Keyed to the same sturdy shaft that drives every Schutte 
Hammermill to new grinding records, is the unique, all- 
welded steel Schutte fan. Frequently referred to by millers 
as the “Power Saver” fan, it not only keeps pace with the 
increased volume from Schutte multi-face hammers, but sends 
leftover power back to the driveshaft. 


Comparative tests at identical speeds have established that 
Schutte Fans actually require less power, and that the power 
thus conserved gives added impetus to the primary job of 
grinding. Schutte fans are engineered that way! With design 

and fabrication that accomplish perfect bal- 
ance in a rivetless, one-piece construction, 
the low power consumption had to follow. 
The result of Schutte fan achievement 
ban be a cause for you .. . the cause 

of new high milling capacity 

and new low power cost. 

% The “Power Saver” 

fan is only one of the 

unique features in the 

Schutte hammermill. 

Catalog No. 36 describes 

them all. Write for your 


copy. 


4-H Poultry Clubs were again entertained at a banquet in New York in 
December by Dailey Mills, Inc., Olean, N.Y. as is the firm's custom. 
Wayne G. Martin, Jr.. Eastern States Manager, Feedstuffs, New York, 
ts shown at the left above as he presents awards to the winners. In the 
illustration at the right, John H. Skinner, Jr., advertising manager for 
Dailey Mills, presides at the banquet. 





there are ways to win the workers’ 
approva! with reasonable promptness 


| Advertising helps tremendously, even 
| though its main purpose is to con- 


vince customers rather than em- 
ployees. Men want the name of their 


| employer to be recognized as soon 


as they mention it. When the feed 


| dealer cooperates with community 


projects, he may charge it to pub- 
licity. But at the same time he se- 
cures the finest kind of improved re- 
lations with his employees. And when 
he renders unusval service or meets 
the customer more than half way in 
an adjustment, the feed dealer adds 
to his local reputation, in which not 
only he but his workers find consid- 
erable satisfaction. 

To a surprising degree, workers 


ja useful position in the community. 
They want to be a part of a service 
organization rather than a business 
that does little more than buy and 
sell. As the feed dealer studies his 
own set-up from the employee's view- 
point, he may see opportunities for 
wider service to his trade and great- 
er contentment for his helpers. The 
contribution of each man toward bet- 
ter service cannot be emphasized too 
strongly. 

Possibly never in the history of 
your feed store has efficient person- 
nel been so vitally necessary to your 
future success. If you convince your 
men of that fact and assure them 
they will continue to share in the 
prosperity they help create, you will 
have covered about all that really 
matters. 





appreciate the feeling that they fill 








SCHUTTE PULVERIZER CO, 


Manufacturer of Famous Schutte Hammermills and Replacement Parts 
27 CLYDE AVE. BUFFALO 15, N. Y. 


Fortified with Vitamin A & D, 


THE GROWTH FACTORS OF MILK 
in Sweet Dry Powder Form—Will No! Mold 


IT’S ALL FEED... . NO WATER 


CONVENIENT — Comes in 50 Ib. Bags. Can be 
mixed dry with Mash Rations. Mixed with equal 
parts of water for SEMI-SOLID FEED. Mixed 
with more water for “Ribbon Feeding” over 
Mash or Pellets to increase Feed Intake. 


ECONOMICAL—YOU Buy No Water. Speeds 
Up Growth. Improves Egg Production and 
Hatchability. One Inventory— More Profit. 


Obtain « DARi-DRi-SOLIDS Franchise Today! 





PACIFIC COAST 
FISH MEAL 
FISH SOLUBLES 
FEEDING OILS 


Brokers, Manufacturers’ Agents 


SON COMPANY ..:.. 
Add L& M YEAST CULTURE | 


| Fortified with Riboflavin) 


te your feed formulas for that live spark which 
means improved efliciency and additional feed sales. 


L & M YEAST SALES + “Suan | 




















DUNDEE, ILL. 





MIDWEST DRIED MILK CO. 





TOUR PEALERS S222 2 
- +» with COLORFUL 


mvs POSTER 


Feed Dealers welcome these posters because they have proven they can 
increase feed sales. Not only do they get your dealers’ cooperation because 
they help him sell more feeds . . . but they suggest YOUR BRAND of 
feeds when farmers are buying. Every poster is built around a feed-selling 
idea and is colorfully printed to make YOUR BRAND of feed stand out 
in the store. Economical to use, they're an investment that more than pays 
for itself in dealer good will and increased sales! 


SEND FOR SAMPLES TODAY... 
Simmonds & Simmonds, Inc. offer you a wide selection of these colorful 
s, exclusively in your territory. They come to you imprinted with 
tredemark and ture 














SIMMONDS & SIMMONDS, INC., 201 N. WELLS ST., CHICAGO 6 





Chicago Board of Trade Elects”Carl E. Bostrom 


Cari E. Bostrom 


CHICAGO—AIl nominees on the 
ticket for places as officials of the 
Chicago Board of Trade were elect- 
ed at the annual ballot vote Jan. 9 
Carl E. Bostrom, with a background 
of six years both as a director of 
the board and as chairman of the 
business conduct committee, as well 
as one year each as first and second 
vice president, was elected president 
to serve during 1950 

The hew officers and directors offi- 
cially took office Jan. 16 at the an- 
nual membership meeting of the Chi- 
cago Board of Trade 

Mr. Bostrom is vice president of 
Lowell Hoit & Co. Sylvester J 
Meyers, vice president of the Arcady 
Farms Milling Co., was elected as 
first vice president at the board elec- 
tion and Earle M. Combs, Jr., head 





Sylvester J. Meyers 


of Earle M. Combs & Son. 
named second vice president 
Elected to three year terms as di- 
rectors of the exchange were Thomas 
E. Hosty, Sincere & Co.; Frank A. Mil- 
ler, James E. Bennett &.Co.; William 
J. Walton, Genera! Mills, Inc.; Julius 
Mayer, Continental Grain Co., and 
Raymond A. Gerstenberg, Gersten- 
berg & Co. To fill the one year un- 
expired term of the late William 
Neubauer, Richard L. Kennedy, Havr- 
ris, Upham & Co., was selected 
Carl E. Bostrom has been in the 
grain business ever since he started 
his first job as a messenger boy with 
Lowell Hoit & Co., Chicago. He pro- 
gressed through all phases of the busi- 
ness until he became a director and 
vice president of his firm in 1949. As 
grain commission merchants, Lowell 


was 





Earle M. Comba, Jr. 


Hoit & Co. has specialized in the re- 
ceiving and merchandising of grain 
from country elevators ever since its 
founding in 1899. 
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Mr. Bostrom completed a term of 
office last year as first vice president 





He has likewise, served as a 
member and chairman of various im- 
portant committees such as the exec- 
utive, membership, and business con- 
duct committees. He became a mem- 
ber of the Board of Trade in 1922 

He also holds the position of vice 
chairman of the National Grain 
Trade Council. Mr. Bostrom was born 
in Chicago in 1900 and his home is 
in Chicago where he resides with his 
wife and two sons 

Sylvester J. Meyers, clected first 
vice president, is vice president and 
director of Aready Farms Milling 
Co., Chicago 

Born in 1896 in Kankakee, TL, Mr. 
Meyers worked for the New York 
Central Railroad and the Canadian 
Pacific before joining the Clover Leaf 
Milling Co., Buffalo, N.Y., an affili- 
ate of Arcady Milling, assistant traf- 
fie manager in 1920. In 1921 he was 
transferred to Aready Milling as 
traffic manager in Chicago 

Mr. Meyers was elected to mem- 
bership in the Chicago Board of 
Trade in 1935 and became a member 
of the board of directors in 1943. He 
was second vice president during 
1949 

He has been 
man of various committees 


a member or chair 
of the 





COTTONSEED MEAL 





COME TO HEADQUARTERS FOR 


SOYBEAN MEAL 


PEANUT MEAL 
CAKE and PELLETS - - - COTTONSEED HULLS 


Domestic and Export 


THE BRODE CORPORATION 
Phone: Local 38-2544, LD 271, Teletype ME-260 
Memphis, Tennessee 
On request, we will mail you our frequent market bulletins 








Feed opening 18” wide and a perfect 
pulverizer as well as coarse grinder 
For small feed plants will quickly pey 
for itself in low grinding costs. 


W-W STANDA 





RD MODELS ---OUR “BEST SELLERS”... 


Feed opening 18° wide and with ecyl- 
inder larger in diameter than F22M 
Our most popular model for all types 
of grinding or pulverizing. 





F18-0-18M 
25 to 
30 HP. 


Same size as F25M but higher grind- 
ing chamber and solid hood permitting 
easy spouting-into. Sereens change in 
front quickly and with greater case. 





F18-0-24M 
30 to 
40 HP. 





Hes « feed opening 24° wide and 18 
high. Ideal for bulky meterial and an 
excellent pulverizer. An excellent mod- 
el for portable mounting. 





flywheel. 


faster with less horsepower. 
content. 


@ All W-W models are truly heavy-duty and built strong according to horsepower require- 
ments—each is more ruggedly built than the motor required for power. 
essary on any model as the star cylinder takes care of the slugs, acting as « heavy powerful 


@ All W-W models are perfect and fast pulverizers and the model depends only upon your 
capacity requirements. Blowers below keep screens open, enabling W-W Grinders to grind 
Also enable W.-W Grinders to grind materials with high grease 


No pregrinding nec- 


7OR IT. 


MODELS SHOWN will be more fully 
described in future issues—and are com- 
letely described in our catalog. 


ASK 


THE W-W GRINDER CORPORATION 
Dept. 311, WICHITA, KANSAS 





F27™ 


50 to 75 EL P. 
Shaft 4%" 


MAIN BEARINGS 
RATED 3450 LBS. 
AT 3600 R. P. M. 
24” WIDE 


W-W MODELS OF TREMENDOUS STRENGTH AND CAPACITY— BELOW... 


F29M 

100 to 150 1. P. 
Shaft 4%" 

MAIN BEARINGS 





cost per ton. 





F27M SPECIAL, F28M and F29M 
powerfully built and grind or pulverize 
enormous capacity and at a low grinding 














Day skim milk and dry buttermilk contain all 
the known milk nutrients—protein, milk sugar, 
minerals, riboflavin and other vitamins includ- 
ing the complete APF (animal protein factor) 
——not just a part of it. 
Not only do these outstanding feed ingredients fit into 
the nutritional requirements of good breeder mashes 
but because they combine all the essential nutrients 
so important to early growth, they are naturals in 
good starting mashes for chicks and poults. 
Dry milks are all feed, no waste, no fiber, no excess 
minerals. In a single ingredient and in natural form 
either dry skim milk or dry buttermilk combines 
vital nutrients and factors necessary for maxi- 
mum growth, reproduction and feed utilization 
in poultry and other animals requiring APF. 
It pays to use dry milks! 


The Institute's Feed Service Division is alweys ready te 
help you with your feed problems. 








MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
SEET PULP 
ame 4 OTWER FEEDS 


LA BUDDE 


MILWAUKEE, WIS. 














Te Our Many Friends and Customers: 
ce WE WISH TO THANK YOU FOR 
BREAD PAST BUSINESS AND WISH YOU A 
cnumss = =€=6MOST PROSPEROUS NEW YEAR. 
CHAS. A. GERBER CO. BARTLETT, ILL. 


The Ideal Ingredient for Feed Mimers 


T. 8. Cc 














modity Exchanges in 1944 
Earle M. Combs, Jr., elected sec- 


ber of the board of directors since 
1940. 

Mr. Combs has been head of E. M 
Combs & Son since his father’s death 
in 1937, who had previously headed it 
since its founding in 1934. The firm 
is a member of the Board of Trade 
Clearing Corp. and Mr. Combs is a 
member of its board of governors. 
Born in Chicago in 1901, Mr 
Combs entered Armour Institute in 
1917 (now known as Illinois Insti- 
tute of Technology) to study chemi- 
cal engineering. After two years, 
however, his interest in the grain 
business led him to join the J. C 


in various capacities until 1934, when 
the business was discontinued 


Winnie Vita Saye 
Wise Wirers Choose 











Board of Trade and was treasurer | 
of the National Association of Com- | 


ond vice president, has been a mem- | 


Schaffer Grain Co. where he served | 


Mr. Combs has been a member of | 


the Chicago Board of Trade since 
1923 and has the record for the long- 


| est continuous membership on the 


beard of directors among those cur- 
rently serving. He has been active 
on various committees including the 
chairmanship of the rules committee 
and others. He was president of the 
Cash Grain Assn., and is an active 
member of the National Grain Trade 
Council 
See A ES 
HEADS SEED DEALERS 

WICHITA—At the third annual 
convention of the Kansas Seed Deal- 
ers Assn. meeting here at the Hotel 
Broadview Jan. 13-14, Otto A. Bar 
teldes, Barteldes Seed Co., Lawrence, 
was elected president for the current 
year. Fred Casterline, Casterline 
Grain & Seed Co., Dodge City, was 
named first vice president and Ross 
McCausland, Ross McCausland Seeds, 
Wichita, was chosen as second vice 


eNiyon kisah 
Vitamin Oils 


Now that mixers are realizing that feeds 
mixed with Vitamin oils have better finish, 
better feel—are less dusty—have greater sales 
appeal—choose the oils that give you the 
most for your money—Gorton’s Vitamin Oils, 

= the oils with the guaranteed poten- 
cies—the oils backed by Gorton’s 
“know-how”"—Gorton’s guarantees. 


Write for prices on Vita- 
min A oils with Vitamin 
D added in the potencies 
you desire. 


Also Fish Meal and 


a 
‘ 
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PROFIT BY THESE EXTRA-TONNAGE BUILDERS 


You get local advertising and merchandising right in 
your own territory. You have hard-selling radio pro- 
grams backing your products. Your employees receive 
training aids throughout the year. You have a spirited, 
working organization behind you all the way—helping 
you sell, build tonnage, boost profits. These benefits are 
available to you, now! Write today for complete information. 





HEAVY ATTENDANCE SEEN 


FOR 1950 FARM FORUM | 


ed to attend the 1950 Farm Forum in | 
the Nicollet Hotel here March 2-3, | 


according to Philip W. Pillsbury, 
president, Pilisbury Millis, Inc. gen- 
eral chairman 

The theme of this year's forum 
the fourth such event 
sored by the Minneapolis Chamber 
of Commerce—is “Agriculture 
Abundance or Surplus.” 


Mr. Pillsbury said the event will 


include a complete discussién of na- 
tional farm programs and how they 


will affect Upper Midwestern farm- | 


ers, businessmen and labor leaders 
“We've set up an excellent two-day 


program with many prominent and | 


nationally known farm leaders par- 


ticipating,” he said. “There will be | 


addresses by leaders of national farm 
organizations on every aspect of our 
federal farm programs and follow-up 
panel discussion which will permit 
the airing of opinions of all attend- 
ing.” 

The climax of the two-day ses- 
sion, Mr. Pillsbury pointed out, will 
be an open discussion of three topics: 
How the farmer is doing his job of 
producing food and fiber, how labor 
is doing its job of furnishing man- 
power and skills, and how business is 
doing its job of management and 
finance 

Mr. Pillsbury said farmer attend- 
ance at the forum will run “well over 
50% and that the remainder will be 
made up of businessmen and agricul- 
tural leaders.” He added that “a good 
many” labor representatives will be 
in attendance 
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FISH OIL PRODUCTION UP 


to be spon- | 





AS MEAL OUTPUT DROPS | 


WASHINGTON The 
production of fish oils 
liver oils, in the US 
amounted to 1,028,419 gal., compared 
with 840,406 gal. during the same 
month a year earlier, according to 
the Fish and Wildlife Service 

The November production of pil- 
chard oi] was more than twice 


exclusive of 
and Alaska 


November | 


as | 


great as in November, 1948, while the | 


yield of menhaden oil was less than 


one third the production in the same | 


month the previous year. The quan- 
tity of fish oil processed during the 


first 11 months of 1549 amounted to 


tal annual production, amounted to 
10,629 tons—nearly 1,000 tons less 
than the November, 1948, produc- 
tion. Over half of the November pro- 
duction consisted of pilchard meal 
The yield of menhaden meal was less 
than one third as great as in Novem- 
ber, 1948. During the first 11 months 
in these plants amounted 
to 184,646 tons, compared with 172,- 
685 tons during the corresponding 

period the previous year 

oo rer-—™ 
FEED FIRM OPENS 

STAUNTON, ILL.—A new feed 
store has been opened here operated 
by Edwin H. Ahrens & Sons, which 
has owned a stock farm near here for 
some time. The firm will stock feeds, 

seeds and farm supplies. 
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TUUU MANUFACTURERS 
DELIVER PUTENT A’ VALUES IN 
THEIR PREPARATIONS WITH... 


PEEDSTUFFS, Jan. 28, 1950-4! 


VITAMIN D, D, 


All forms for convenient addition to your formulas 
BASIC PRODUCERS 
CHARLES BOWMAN & COMPARY 


128 Cost Glad Strect, Hew Yor 17, 8.7 
110 Merth Frankie Stree Oheenge | |i 
eereesenTArves: 
Grendene ie Meedbew Movs 
Midiand Western, ine Tensy Bity Modirce Wisennsie 
Szemhovity, Lid Beard of Trade Bity Montres! Gonads 





AND 


BOWMAN PRODUCTS 
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/NOPCO’ 


DOG FOOD MANUFACTURERS... 


. faced with the problem of providing adequate “A” enrichment 
—and maximum palatability—in their products, may now rely on 


NOPCO True Stable Vitamin A 


In grueling oven and shelf-storage 


tests, NOPCO's exclusive True Stable Vitamin A retained 100% of 
its potency in a canned food preparation—after 140 minutes of oats 
at 240°F., and a storage period equivalent to 8 months at norma 


tem 


ratures. And tests on leading dr 


dog foods, now under way in 


NOPCO Laboratories, promise equally dramatic “A” stability in this 


medium. 


DELIVER GUARANTEED NUTRITION... 


. in your animal food product with NOPCO's new non-wilt True 


Stable Vitamin A. Fortification of dog foods with N 


y (1,814,400 


of 1949, the production of fish meal USP Units True Stable Vitamin A per Ib.) or Quadrex (1,814,400 
USP Units True Stable Vitamin A; 227,000 USP Units Vitamin Dz per 


Ib.) assures the stable results that show in healthier, sturdier animals. 


Dester: © Masesesi. Her Osicis one Weetere Wemesn 
Write for Prices and laformation to 
MANEY BROTHERS MILL & 
ELEVATOR COMPANY 
MMM EAPOUS 


TO HOUSEHOLD PETS... 


. » to livestock, to poultry—the importance of essential vitamin 
nutrients cannot be overestimated. NOPCO True Stable Vitamin A 
takes the “problem” out of many animal, poultry and mineral feeds. 
It may help solve your particular feed svelien. We gladly offer the 
free facilities of our laboratories, to demonstrate how you can improve 
the reliability of your formula by including a NOPCO True Stable 
Vitamin A fortifier. Write today for further information, 


WITH NOPCO TRUE STABLE VITAMIN A 
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DRY VITAMINS 


CALCIUM 
PANTOTHENATE 


RIBOFLAVIN 
CHOLINE CHLORIDE 
NIACIN 


SAMPLE 2 — FORTIFIED WITH TRUE STABLE VITAMIN A 
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MOPCO Trve Stable Viemin A ee a 
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A gricultural De partment 


NOPCO CHEMICAL COMPANY 


HARRISON, NEW JERSEY 
Richmond, California 


A” wolves trom naturel teeduwts UZ7//7 











Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 


20f American Hidg 

SEATTLE 4, WASH 
808 Lewte Bidg 

PORTLAND 4, ORE. 
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| "Tredemork of Mepco Chemica! Company 
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USDA Research_Groups Find bere wera omy, frend ith 
New Uses for Farm Products | srr soa intwirat times 


well with other agencies of 
WASHINGTON-New foods, new istry in its annual report for fiscal federal government. is given unusual heat resistance by 
cotton fabrics, better means of stor- year 1949, released Jan. 20. nad lemon purees, a process called “partial acetylation,” 
report 


12-——PEEDSTUPPS, Jon. 28, 1980 
. The 
sta- 


which also makes cotton fabric rot- 


Frozen orange 
ing and processing essential oilseed Dr. G. E. Hilbert, chief of bureau, cow tnihe comumindiaiter ta CHa 
by 


crops, and advances in the use of | in submitting the report to the de- to mustheie wales out So bhieen proof and mildewproof without chang- 


‘ornia 
farm products as industrial raw ma- partment's agricultural research ad- laboratories, are cited in the ing its appearance. 
terials are among the research rator, hasized that many as food products of increasing interest Research developments that are 
man 
f 





of the new "developments resulted to bakers, dairies and beverage benefiting producers and processors 


from cooperative studies by his | ufaecturers. They promise to join fro- | of important oilseed crops in all sec- 

- | zen concentrated orange juice, an | tions of the country have a prominent 
earlier development of cooperative | place in the bureau's report. They in- 
research by the Florida citrus indus- | clude advances in solvent extraction 
try and the bureau, as successful new of cottonseed and peanut oils; work 
outlets for the nation’s citrus crop. | that has led to commercial pilot- 
plant production of a new protein gel J 

Developments in Cotten from soybeans, which has unique 
Among developments to extend | properties for use in foods, adhe- J 

markets for cotton is a new water- sives, and other products, and chemi- 

gow. resistant fabric for clothing and out- cal treatments that prevent deterior- 
os teen tie door use. Cotton bags for flour and | ation of flaxseed and rice stored in 
Choice areas epee other products have been successful- damp climates ; 

ly treated, in cooperation with the : 
: Bureau of Entomology and Plant Cottonseed Production 





Improved methods of producing cot- | 
tonseed and peanut protein for in- 
dustria! uses, and investigations look- 


get this Complete Set of By yn Et 


ects reported in this field. 


Many new products and processes 
which promise to extend markets for 
agricultural commodities as indus- | 
trial raw materials are cited. Lactic 





acid, which can be produced from a 
i d di ti wide variety of crops and from milk 
fest ng an gra ng equipmen sugar, was made to yield new soften- | 
ing materials, or plasticizers, needed 
. . in large quantities by the plastics in- | 
Tee ric oe ent sxtey for rain ros sll or bey is | utry. The bureau also worked out | 
part of your *... pay thea you should... when a highly efficient new method for pro- 
Seedburo high quality eaaand grading equipment can ducing lactic acid from potatoes. This j 
give you ample ion and help to save you money? chemical is essential in numerous in- 
Boards of Trade, State Grain Inspection Departments, dustrial processes 
~~ Federal Grain Supervision — use this nem Technical Improvemenis 
ow much more important it is for you to test and grade! stil beta 
Check your present equipment now. If it is incomplete, ode 4 h, hed a product 
worn, inaccurate . . . fill in and mail the order coupon develor y the bureau for use in 
today! enamels, linoleum, printing inks, and 
various plastic compositions, is now 
in commercial production. During the 
year, this product was improved (by 
copolymerization with styrene) to 
make it more durable and also cheap- 
er to produce 
An improved oleic acid produced 
from inedible animal fats is under 
evaluation by industry. It is expected 


(“A little goes a long way 
. . . with HIGHLY-CON- 
CENTRATED 

Trace!” 
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Ne. 105 STEINLITE MOISTURE TESTER. America’s finest mois- Ne. 22-5 GRAIN PROSE—63". The official Government standard 
ture tester for whole and processed grain. Fast, accurate and probe. Made of extra heavy gauge brass. Price $23.50. 
easy to use. Calibrated against official oven methods and guar- 

Ne. 10 GRAIN DOCKAGE SIEVES. Made of 20-gauge aluminum, 


anteed to give comparable results. Sold on free trial basis .. sd T . ‘de demeh. P 4 
$330 F.O.B. Atchison, Kan inch diameter, + inch inside dept recision and com- 
ak Si mercial grades. See catalog for perforations available and prices. CONCENTRATE 


Ne. 34 SOERNER SAMPLER AND MIXER. Reduces sive of repre 
sentative samples of grain. losures accuracy in mixing samples No. 372 THERMO-SAMPLER TORPEDO. For checking temperature, 
and grading. Price $100 moisture and infestation with a single sample from any point Supplies scientifically - balanced 
in a bin. 5-foot extensions available. Price $15. - Smeounts of Stabiliced ledine, tron, 
Ne. 208 THERMOMETER. For use with Steinlice Moisture Tester tensions . $1.30 each Copper, Cobalt, Boren, Zinc and Man- 
ganese. Highly concentrated for 


Graduations easy to read at arm's length. Each $3. With economy in 
— : i 
$ Ne. 20 TRIER. Double-brass mbe, open handle. 40 inches in iewaiine o lo’ soo — 


half-pint sample can and stopper as shown 3.25. 
length, 1% inches outside diameter, 6 openings. Price $15. details, write toda te The HERMAN 
Ne. 77-6", Ne. 36-9" and No. 79-12" BAG TRIERS. Nickel! NAGEL Co., Jackson Bivd., 
placed steel. Each $1.85, $3.60 and $4.15, Ne. 64 SAMPLE PAN. For handling samples of grain for testing Chieage 4. 
and grading. Standard in all respects. See catalog for prices. | 


Ne. 26 WEIGHT PER BUSHEL TESTER. Accurate, rugged, durable 
Complete with strike-off stick. | quart capacity— Price... $25.80. Ne. 14 FOUR-IN-ONE SCALE. For weighing samples and mail, 











determining test weights per bushel, dockages, etc. Sensitive to 
Ne. 150 PULING HOPPER AND STAND. For use with | pint aad 1/10 gram. Complete, with cup . « » $39.50. Without 
1 quart weight per bushel tester. Price, without cup $21.75. cup $36 

| lle | 


SEEDBURO 


722 Cemverse Bullding, Chicage 6, Ii. 
0) B U) R Please ship at once the followicg equipment: MINNEAPOLIS |. MINN. + EAST ST. LOUTS 
"G - Dependable 


Also sead « free copy of “Grain Grading Primer 
ARK VALLEY 
ALFALFA MEAL 


Ark Valley Alfelfe Mills 
Hutchinsen, Kamas 








Chicago 6, Illinois 
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The KLEIN-BUCKLEY COMPLETE 
CRACKED CORN MACHINE 


TT 
ia 








Missouri, Iowa, Kansas and Nebras- 
ka. He will maintain his headquar- 
ters in Kansas City. 


r —_ 


BOARD OF TRADE ELECTS Write for Complete Information 


CHICAGO—The board of directors KLEIN MACHINE COMPANY, INC. 


of the Chicago Board of Trade has - 
elected to membership Guenther M 2012 S. Brook Street Louisville 8, Ky. 


Philipp, Paine Webber, Jack & Cur- 
tis, Chicago. 

















PRESIDENT—William BR. Elsas was 
recently elected president of Fulton 
Bag & Cotten Mills, Atlanta, suc- 
ceeding Norman E. Elsas. The newly 
elected president has been connected 
with the Fulton organization for the 
past 25 years. 





to prove useful in the manufacture 
of lubricants, detergents, resins, and 
other products. New products from 
casein fiber; better and more efficient 
pulping methods which promise to 
increase the use of straw for building 
board, packaging materials, and pa- 
per; and new derivatives of gum tur- 
pentine now being tested as catalysts 
in the production of cold-process syn- 
thetic rubber are a few of the other 
developments reported 

The Bureau of Agricultural and In- 
dustrial Chemistry comprises the 
USDA's four regional research lab- 
oratories at Wyndmoor, Pa. New 
Orleans, La., Albany, Cal., and Pe- 
oria, Ill, and a number of smaller 
research laboratories at 10 other lo- 
cations throughout the country 

atichadipdasenalpyieatn 
KENNETH KIRKPATRICK 
JOINS ELEVATOR FIRM 

HUTCHINSON-—Kenneth Kirkpat- 
rick, formerly wheat buyer and in 
charge of the grain department of 
the Commander-Larabee Milling Co., 
Hutchinson, has announced his resig- 
nation from the Larabee company to 
join the Security Elevator Co., Hutch- 
inson 

He had been named to a position 
in the Kansas City grain department 
of the Larabee Flour Mills Co., to 





vam Sell Your 


Sterling Beached, but where is the sales hook? 


Egg Cartons 


Caught on a baited hook, the liver of this as an ingredient in your product. Phone, write, 
mean looking critter will be rushed to our plant or wire for quotations. Now! 
where the Vitamin-bearing oil will be extracted 


STERLING PAPER CO. Where is the sales hook for you? 
" — SHARKOL 3000A 400D - SHARKOIL 2000A 4000 


Right here! You can rely on SHARKOL feed- 
ing oils and ELBROL, pure shark liver oil, for a SHARKOL 1000A 4680 + SHARKOL S000 
eeeeeeeeeeses dependable source of Vitamin A. "ican 
. for personal service: e That means an added selling point when used Limited Supply 


e WALSH GRAIN CO. e« 
@ 416 Flour Exchange Lincoln 0678 » 
e MINNEAPOLIS 15, MINN. ° 
eooeeveceeeee 


+ we 7 











REED BROKERAGE, INC. 


Car Lot and Truck Lot 
FEED INGREDIENTS 


" “(BM Reed 418 Flour Exchange 
Fillmore 2366 Minneapolis 15, Minn. 
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. «+ says Joseph Vap | 
Beaver Valley Feed & Seed Co. 


Atwood, Kansas 


BROWER 
hinlwind 


Our Brower 


ation of Brow 
made them 





MIXER 


‘I haven't spent one nickel for repairs or servicing of any kind 
on our Brower Mixer in the four years I have had it,” says 
Mr. Vap. “This trouble-free operation means a lot in the feed 
business—assures good customer service, saves time and tem- 
pers, and money too. 

“The large service door is a handy feature whenever adjust- 
ments or inspections are needed. And we like the fast, thor- 
ough mixing job our Brower Mixer does with all types of feeds. 


The dependability, fast mix- 
ing action and low cost oper- 


the favorite of 
feed dealers everywhere. 





Mixer has paid for itself many times over by 


increasing our profit margin on mixed feeds and by attracting 
new customers who want custom mixing.” 


Used by more feed men than any other 


. » over 8,000 satisfied users 


Five sizes for every need 
—mixing capacities of 700, 
1,200, 2,000, 3,000 and 4,000 
pounds feed. Above-and-be- 


low-floor models. 


er Mixers have 


30 Day Trial... Write for full details 


BROWER MFG. CO., 402 N. 3rd St., Quincy, Il 


Ww 


Van Dusen Harrington Co. 


orlds Largest Selling Mixer! 


Call 


for Barley, Oats, Corn 


MINNEAPOLIS 


BUSINESS FOUNDED 1852 


> 





| meeting, Jan 


DULUTH 





CAR LOTS 


TRUCK LOTS 


IMPORTED DRIED BEETPULP 





Pr. O Bex 8 


Now available for Immediate Shipment 


From Wilmingtea, N. ©. 
Wire or Write 


HOWARD FEED MILLS, INC. 
Jacksonville, Fla Poe 











Free Markets Urged 


at 113th Meeting of 
St. Louis Exchange 


ST. LOUIS—The urgent need for 


| free grain exchanges to cope with 
conditions of increasingly competi- 


tive markets was stressed by speak- 
ers at the 113th annua! meeting of 


| the Merchants Exchange of St. Louis 


Jan. 17, in the Statler Hotel bal)- 


| room. The annual meeting of the St 
Louis Milling & Grain Club was held | 
in conjunction with the Exchange's | 


annual meeting 

Richard F. Uhimann, immediate 
past president of the Chicago Board 
of Trade and president of the Uhl- 
mann Grain Co., delivered the prin- 
cipal address on the subject, “Free- 
dom and Opportunity.” 

Declaring that “a free market is 


| an expression of the ideals of democ- 


racy which has made America great,” 


| Mr. Uhimann asserted, “As we enter 


into the second half of the 20th cen- 
tury, there are two distinct roads 
before us, either free enterprise or 
state socialism 

“The first, under intelligent direc- 
tion and a keen sense of social re- 
sponsibility, will provide individual 
freedom and opportunities for ad- 
vancement, such as we have enjoyed 
in the past. The other road will 
lead, as it always has, to regimenta- 


tion, further restrictions, oppression | 
living | 


and a general lowering of 


| standards.” 
Eldred A. Cayce, retiring president | 


of the Merchants Exchange and vice 
president of the Ralston Purina Co., 


said, “We do not want our exchanges | 
red | 


hamstrung with unnecessary 
tape and regulations which will only 


have the result of limiting our serv- | 
ice to agriculture. Our markets are | 
individual | 
who is a member of our industry in | 
to keep 


free, and each thinking 


any capacity should fight 
them free.” 


Mr. Cayce reviewed the year's ac- | 

tivities of the St. 
which handled an all-time record vol- | 
| ume of 85,630,430 bu. grain during | 

1949, exceeding by more than 4,000.- 
the previous peak volume | 
| year of 1928. The dollar value of 
approximated | 


Louis exchange 


000 bu 


the record volume 


| $140,000,000 


Ray B. Bowden, executive vice 
president of the Grain & Feed Dea)l- 


ers National Assn., acted as toast- | 


master at the annual meeting dinner 


Guests of honor at the annual meet- | 


ing, which also featured a cocktail 
party, included civic, 
business leaders of the St 
area, state grain officials and edu- 


cators and representatives of state 


grain dealers associations 
— — 


DAIRY ADVISORY GROUP 
REVIEWS RMA PROGRAM 


WASHINGTON At a_ two-day 
16-17, with U.S 
partment of Agriculture officials, 
Dairy Advisory Committee under the 
Research and Marketing Act stressed 
the need for more intensive research 
and educational work in expanding 
outlets for dairy products. The com 
mittee specifically recommended re- 
search to increase the efficiency of 
milk production so that an abundance 
of dairy products might be available 
to consumers at reasonable prices 
and at the same time maintain satis- 
factory returns to the producer 

Dr. P. V. Cardon, administrator of 
the Agricultural Research Adminis 
tration, brought the committee up 
to date with regard to activities un 
der the RMA since the administra 


| tlon of the act was transferred to 


the ARA administrator's office last 
August. Knox T. Hutcinson, assist- 
ant secretary 
briefly to the group, assuring them 
that their help was needed “in map- 
ping out the kind of research pro- 





financial and | 
Louis | 


ror 
Extra Values 

at no 
Extra cost 


* 


elt is @ free-flowing, non-hy- 
groscopic, palatable powder 


Use U.S. APF Supplement 
in your rations to reduce re- 
quirements of fish and anima! 
ingredients . . . to produce 
better poultry and hog feeds- 
at lower cost. 
Centact your nearest 
U.S.1. office for 
new low prices. 

U.S. Industrial Chemicals, inc. 
Special Products Division, Dept FS 
6 E. 42nd St, New York 17, N. Y. 
Branches in all principal cities 


SPECIFY 
Columbia Caleium 


COLUMBIA QUARRY CO. 


ov “Oo 








Cc. H. KENSER 


Member Omaha Grain Exchange 
FEED INGREDIENTS 
COARSE GRAINS 


446 Omaha Grain Exchange 
OMAHA, NEBRASKA 








of agriculture, spoke | 


MILO MAIZE © WHEAT 
FIELD SEEDS 


TRANSIT GRAIN COMPANY 
GRAIN MERCHANTS 
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Dairy Industry was presented by bu- 
. & ; and and 
sSeaane Gum wehag extort’ 6 EFFECTIVE FEBRUARY 1, 1950 


U.S. Department of Agriculture was 
discussed by D. B. DeLoach, Bureau 
aeration PROT-A 

The committee elected Paul F 
Sharp, director of the California Ex- T M Ree U. & Pat. Ort 
= pod emg ey 1 Pama my Wy Sng label statement of Vitamin A content will be in New U.S.P. 
er, general manager of the Connecti- units in accordance with new Vitamin A assay methods, 
cyt Milk Producers Assn., who has employing Morton-Stubbs correction, as adopted by U.S.P. 
served in this capacity since the be- and A.O.A.C. 


ginning of the committee , ; 
a Prot-A will contain 2400 U.S.P. XIV Vitamin A units per 


gram. This is fully equivalent in Vitamin A activity to 3000 
Vitamin A units by previous assay method. 





GRAIN MILL BURNS 

ABERDEEN, S.D.—A large grain 
and feed mill here was destroyed by 
fire recently as winds and below-zero NO CHANGE IN PRODUCT— NO CHANGE IN YOUR METHOD OF USAGE 
temperatures hampered firemen. Otto 
Frietag, general manager of Ricbe WORLD PRODUCTS CoRP. 

e rain Co., Minneapolis, own- 

SCHOLARSHIP WINNER — Colleen | ¢T of the mill, fixed damage at $200,- 381 4th Ave., New York, M. Y. 
Shepherd, queen of the Barnwarmer, | 0, with 46,000 bu. wheat and flax 
annual dance held by students in the | destroyed. 
school of agriculture, Kansas State 
College, Manhattan, presents a check 
te Herbert L. Young, Danville, Va., 
for his Fulton Bag & Cotton Mills 
scholarship. Mr. Young, freshman 
student in Milling Technology at 
Kansas State College, is the first to 
be awarded one of the four scholar- 
ships established by Fulton Bag & 
Cotton Mills to attract able young 
men to the milling industry. Three 
additional freshman students, one 
each year for the next three years 
will receive this assistance toward 
their education in milling technology. 








vided the winner maintains his schol- 
astic and extra-curricular record and 
remains a student in the milling 
school. Miss Shepherd, who presented 
the check to Mr. Young, is dressed in 
a gown made from the Fulprint dress 
cotton bag material used extensively 
by the milling and formula feed in- 
dustries. The picture was taken in 
the college flour mill. 


gram that will do the most good for 
the most people.” 
Special attention was given by the 
committee to several types of work 
conducted by different agencies of 
the department, including: insecti- 
cides and related problems affecting 
the dairy industry, presented by F. C 
Bishopp of the Bureau of Entomol- 
ogy and Plant Quarantine; consump- 
tion of dairy products was discussed 
by Faith Clark of the Bureau of 
Human Nutrition and Home Econom- 
ics; utilization and preferences for 
dried milk in bakery products and 
other industrial outlets, by Louis 
Horrmann, Bureau of Agricultural 
Economics; the role of cooperatives 
in fluid milk marketing, by Edwin H 
Matzen of the Farm Credit Adminis- 
tration; market news reporting of Yes, sir...all the way, from blueprint to grand opening... 
prices received by creameries, by A. | BSS 4 . . BSS —— 
G. Mathis, Production and Marketing | - B the job right. B takes full or. bility, 
engineers the job, erects it, procures and supervises machin- 
ery installation. No time is wasted because BS&B 
MOLAS-0-FIER | Bolted Steel Grain Tanks go up in a hurry. The whole 
job can be completed in a matter of days, not months! 
BS&.B’s own men erect your bolted steel elevators. 
They are long-experienced ...speedy, responsible. They 
are ready to serve you on any assignment, no matter 
how small or how large. 
Investigate this firesafe, lower cost, faster, weather- 
proof construction today. 


Special Products Division, Section BTG-6 

BLACK,” SIVALLS & BRYSON, INC. 

Power & Light Bidg.. Kansos City 6, Mo 

Tonks () Add detoils for bushe! Turnkey job 


wo GONE cee 


BROKERS— e508 SOaRS OF TRFOE 
COMPLETE LINE OF 86RAnEAS CITY 6. @O 
FELD INORTOIERTS BALTIMORE s000 


Tien Drones aA na 


: 
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MACHINERY FOR SALE 
v 








MACHINERY FOR SALE 
v 





re ne a ct 
4AY BEE BAMMERMILIA —~ SEW AND 
rebeuilt-etationary end pertabie Jay Kee 
of Tessa, Dalles, Tesee 


MOISTURE METER FOR ALL. GRAIN 
New -never used Tag HNeppenetall Kapid 
end securate. Attractive discount. H. BH 
Siean, Osferd, Pa 


t CATERPILA An DIPSEE BNGINE low 
r wmpletely everhauied, for sal due 
Parrott Millieag 


- replacement laquire 


Newark, Ofte 


OnE WO. 6 Tt a a hee wt wits 
or witheut OF 1.6 se 6M. meter 
Hest offer takes Jone 5 Weeds & fone 
fed. bee Meines, lowe 


EAPELLERS, FRENCH 
as i oF re 
Pitteck «4 


ANDERSON 
Rerew Vreasee-all models 
ballt for specific materiaia, 
Aasoctates, Olen Riddle, Pe 


FRED MIAER, 1-TON CAPACITY, GUAR 
anteed firet-clase threugheut, § 1LP. me 
ter drive. Address 6774, Peedstuffs, Min 
neepeils 2, Minn 


FAIRBANKS - MOMSE DIESEL neven. 
model 4 A. 4%, © ILP i200 KP 
electrie starter and batteries rec a 
tlened. Address 694, Veedstuffse, Minne 
apeite 3, Minn. 


— vou ARE IN THE MARKET Fron 
new or used mill machinery electric 
meters of envy other equipment write 
J. & Magan Mill Machinery Oo, P.O. Box 
674, Jefferson Olty, Me 


NEW AND USED “JAY BER” HAMMER- 
mm ithe Rateh Misere Molasses Mixers, 
Magnets, Biectric Moters and Mill Sup 
ples J. BB. Gedberry Ce i6si N. Hum 

Awe Oak Park, il 


HAINES MIAER- 
Guaranteed 
or without 

yiein Pile 

le 


phrey 


FOR sae — NO ay 


er used 


mp 
P.O. Rea 440 


FOR SALE OR TRADE Two UseD 
Medel 4 BM Fos Harvestere—-used 
complete season. Completely overhauied 
with all attachments. The two machines 
priced slightly ever one half price new 
machine Beth machines have recentiy 

hauled Centinental engines Star 
rand Cattle Oo Hos 660, Kaufman 
Tessas 


one 


AIR BLAST CAR LOADERS 
one dow stand O'«30" and one double 
stand 8224" Creat Weetern, shell bearing 
Style A roller mitlle 

Pertable Ragaging Scales 

b one ¢-bu. Crain Seale 

20° Aepiraters, three 15° 

FPiaking Reile, ne etands 

banks Hepper 


POR SALE. 





Reparat 


Fane; one >} 


Riehardeen 
Rageing Beale J. 


ery. P.O. Bea 674, Jefferson « 


iy YOU ARE INTERESTED IN A NEW | 
or eeed molasses food mixer get in touch | 
7th we Wenger Miser o Babetha 
Kaneas 

TWO JACONSON HAMM erry with 
Magnetic Feeders ar on 
tore—-one new, one like sew Ninee & Ce, 
oer River Reed. Sioux City. lowe 

7% VAC-A-WAY SEED 

complete with hopper, 
Very good 
Cost new 

Jooase Lireos 


FOR SALE-—%9O. 
and Grain Cleaner 
elevater etand end 

attiern a] twe a 
$60. Firet $200 takes 
Waldo, Wie 
Two nnoc KWAY T TRACTORS 
mede! 164WH, with Bartlett tandem trail 
ere. all steel bodies-large enough te han 
die 660 to 100 bushels shelled corn. These 
outfits are in very geod shape. Our rea 
son for selling tee targe read re 
strictions in our area. Write South Bend 
Bievater Co. Bow 1331, Seuth Bend, Ind 


FOR SALE- 





Standard steel elevators bett and bucket type. avait 
able from stock Ten Heavy Duty exes. from 300 to 
10.000 Be slr. for continwous service and four 
Light Duty sizes, from 110 to 790 Bu /Tir.. for inter- 
mittent service §=6We sho manufacture screw con- 
veyors eed hoppers 

com plete intormaticn 

GODSHALK 
Sheet Metal Fabrtcators 
BANGOR, PA. 








MACHINERY WANTED 











MARION MIXERS 


Write fer Literetare aad Price 


RAPIDS MACHINERY co. 








Hammermill Specialists 


JAY BEE Feed Oriedere—beth sew 
am! 


Dee Metnes, lowe—Kansee (iy, Mo. 





— 





Hammers - Bearings 


NEW and REBUILT MILLS 


Write fer Price 
INDIANA GRAIN MACHINERY Corp. 
ladianapelia tnd 


Riley 3235 

















v 

me nn Cn ee el 

WANTED—TWO SUPER DUO EAPELLERS 
May consider Luo or RE for other 

operation. Address 1594, Feedstuffa, Min- 

neapelisa 3, Minn 


WANTED — THREE PAIR HIGH CORN 
mill, about Txi8 size rolls State condi- 
tien, roll ealiper and price. George St 
John, Watauga, Tenn 


WANTED TO BUY — RICHARDSON 
ecales, bag closing machines and other 
good mill, feed and elevater equipment 
J & Hagen, P.O. Box 6764, Jefferson | 
Oly, Me. 





DEHYDRATOR—WE ARE IN THE MAR- 
ket for ene or twe Arnold Dryer and 
Peeder, or Howard, for prompt moving 

all detalles, serial numbers and 

Address 16935, Feedstuffs, Minne 

Mina 

WVANTED—TSED 4 mP. . MOTOR on 
meters te Ot a Standard Motor Driven 
Bearing Attrition Mill, Mo 
attrition mill Ne. 6475- 
omplete mill-—priced right 


Monar« 
tore have to ft 
Will take 


HELP ee 
——————= | 








SALESMAN—ADD NATIONALLY ADVER- 
tieed mite killer and weed preservative 
te your line. Bell te feed stores, hatch 
ertes, lember yards farm and poultry 
supply dealers Liberal commission. Bx 
lustve territory. Write Carbelineum Wood 
Preserving Co. Milwaukee 31, Wiha 


MILL (SUPERINTENDENT, AMILIAR 
with Hammer, Wolf, yy Mille and 
screening equipment, te supervise cork 
Trinding plant. Write Maryland Cork Co 
Goce Buliding. Baltimore 1, Mad.. for 
interview. State experience. 








SITUATIONS WANTED 
v see ede: 


dealers New York and Leng island wants 
allied tines, Will invest oo distributor 
3. 





Address MIT F 
Mina. 








SUPERINTENDENT OF LARGE FEED 
mill seeke new connections in supervision, 
sales, ete. Capable mill man, experienced 
in milling end mill engineering. plant 
construction and maintenance. Age 42. 22 
years experience. Address 1646, Feed 
etuffa, Minncapelie 3, Mina. 

NUTRITIONIST AND FIELD SERVICE 
man, formerly with well-known southern 
feed manufacturer, desires position with 
& good company. Mave traveled most of 
the South. Fermer member of the Nutri 
tien Counct! A.F.MLA. Have M8. degree 
Age 6. Publications, Write 1628. Feed- 
stuffs, Minneapolis 2, Minn. 





EXPERIENCED FEED MILLER, WITH 
managerial ability, seeks opening as man- 
ager of a8 aesietant te busy owner, with 
prospect of later assuming charge of 
business. Baxperience covers depart 
mente of feed milling. Would do selling 
or supervise mill detaile, Prefer western 
states. Address Emil Kettner, 6 1604 
University Read, Oppertunity, Wash. 





BUSINESS OPPORTUNITIES 














Morgan Milling Co Morgans, Minn 





HELP WANTED 
Ln v 
TRAVELING FRED INGREDIENT BROK- 
ers for Great Lakes States to sell quality 
alfaifa meal Address i641, Feedetuffs. 
612 Board of Trade Bidg., Kansas City 6 
Mo 











MANAGER. NUTRITIONIST — FOR | 
wing & W. feed mill 
experience, age 
and starting salary desired in 

Leplies nfidential. Refer 
ked until applicant 
Our company em 
advertisement. Ad 
ft 612 Beard of 
ty 6 Me 


Mitt 
ell established, gr 


rtunity ve 


t he 

ewed 

f this 
« 1648 Feedat 
ade Bide Kansas ( 
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FEED BUSINESS FOR SALE, CENTERAL 
Wisconsin. Geed dairy, hee and poultry 
area. Water power mill with sausiliary 
pewer. Doing good business. Address 1642 
FPeedstuffa, Minneapolis 2, Minn 

WELL ESTABLISHED WHOLESALE JOB- 
bing and brokerage business for sale in 
New York State, with large clientele 
Reasonably priced. Address 1466, Feed 
stuffs, Minneapolis 2, Minn 





FOR SALE — WELL-ESTABLISHED RE- 
tall feed end hatehery business, excel 
lentliy located in a Central Texas town of 
10.000 population om Santa Fe Raltiroad 
County seat tewn in «4 well diversified 
agricultural, livestock and poultry county 
Will gtve long term lease on bulidings 
Address reply to 1616 Feedstuffs. Minne 
apoile 3%, Minn. 

AL FALFA ” MEAL, FEED PROCESSING 
plant lecated im Colorado's wealthiest 
farm-feeding erea sear Denver Two 
arge processing bulldings, concrete silo. 
60’ Howe Seale, new tile office-dieplay 
roome owned ral!) siding. city water 

etricity Natural gas avaiiadle 
t business potential for adequate 
»oed party wishing te enjey Cele 
famous climate Address 1623. 
uffa, Minneapolis 2, Minn 





Aggressive feed brokers te sell pow- 
or packed feed concentrates te mills. 
Possibilities anlimited. Predacts 
preven. Write for particulars te 
RUMELK COMPANY 
SALEM VIRGINIA 








FOR SALE 


coal 
ment. $25,000. Owner retiring. 


JOHN H. KUENL, GILLETT, Wis. 











FOR 


lots 





SALE 


Entire equipment of 3,000-sack flour mill; 
of double roller stands, 9x30, for 
crumbling; located at Cannon Falls, 
Minn. Contact Cannon Valley Milling 
Co., 700 Flour Exchange Bldg., Minne- 
apolis, Minn. Phone—Main 0491. 











rrs ASV 


TO MAKE 


IT’S PROFITABLE TOO, 
MAKING CRUMBLES THE 
EASY WAY, WITH THE NEW, 


DAVIS-BUILT ROLLER MILL 


Right now, more than 350 new model 
DAVIS-BUILT | Roller Mills are in 


cient job of 

| @ MAKING CRUMBLES 
© CRIMPING GRAINS 
@ CRACKING CORN 


_— . + sist of a letter sent in by Mr. 
Ro scklin, Ke. owner of @ 
sow DAVIS Bt UILT ROLLER MILL 
‘THE ROLLER MILL SURE 
DOES THE JOB. WE'RE GET 
TING 300 BUSHELS PER HOUR 
EASY WITH MIXED GRAIN 
AND IN CRIMPING MILO OR 
KAFIR 8TRAIONT, IT DORs 20 
BUSHELS PER HOUR. I AM 
SURE WELI PLEASED WITH 
THis MILL.” 


Yes, THE STAGE [IS SET . 
AND THE SPOTLIGHT IS ON 
CRUMBLES. No longer is there an 
excuse for your losing crumbles or 
crimping business when the DAVIS- 
BUILT ROLLER MILL can be yours 
for such a bargain. 


Prices start at only $295. Available in 
capacities from 3,000 to 30,000 pounds 
per hour. Inquire about our complete 
line of crumbles or pellet scalpers and 

graders, too! 


MAIL COUPON BELOW! 
only 


$295. pianr 





H. C. DAVIS SONS’ 4 

MILL MACHINERY COMPANY: 

§ RUSH COMPLETE INFORMATION ON ® 
§ DAVIS-BUILT. ROLLER MILLS for mak- ® 
ing crumbles, crimping and crecking! 18 
8 understand NO salesman will call on me H 
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MILLS FOR SALE 
Te v 1 nERRRREEEnenedl 


FOR SALE—FEED MILL IN MILTON, 
Wis, Equipment practically sew. Bucel- 
lent businesn Simonsen Realty, 300 W. 
Milwaukee &.. Janesville, Wiha 


SALE—FEED MILL IN BOCK COUN- 
ty, Wie Mill, house, two warehouses, steel 
storage bins truck. conveyors equipment 
Five business Simonsen Reality, 3060 West 

. Janesville, Wis. 














16-TON FEED MIXING PLANT, 6000-50. 
elevator capacity Large warehouse Will 
sell feed manufacturing equipment ant 
trecks—all A-1 copditien. and lease and 
and bulidings Owner has another business 
requiring all hie time Excellent epper 
tunity fer whelesale trade and lcca!l gre!t 
purchases, as well as estadliched retatl 
business, Located eastern Missourt. Priced 

Feedstuffa Minne 





BABY CHICKS FOR SALE 
wae | a v 
NEW HAMPSHIRE REDS —WHOLESALE. 
yeer areund. US appreved-—Pulicruem 
peseed. Ge. App. Ne 18-81. Beck's Hateh- 
ery, Box L. Mt. Airy, MG 


BATCHING YEAR ROUND; 45,000 CHICKS 
per week; contact us for wholesale prices. 
U.S appreved and pullorum passed. Mer- 
rie Hatehery, $43 Jackson St. Morris, til 


HELM’s CHICKS — WHOLESALE — Orrl. 
elaily approved, pullorum passed Helder 
three world recerda Weekly overage 
Sexed — cross breeds Iliinele Hatchery, 
Metropolis, Il 














WHOLESALE BABY CHICKS TO SEED 

and feed stores and hatcheries Ohie U & 

Pullerum contretied. All breeding 

to sero. Five leading breeds 

—2 eroases Free wholesale bulletin week- 

ly. Get our attractive prices. Wellingten 
Chick Hatchery, Wellingten, Obie. 





Your Satisfaction Is Our Business . . . 
Wholesale farm- 

4 Py) proven a 

Sr “) an en ee 

4 pare breeds, 3 

> 


lorum passed. 
Write to Rey 
Biehier for the facts, at Bichlers 
Hatcheries, 2271 Commerctal Ave., Mat- 
teen, Ill.—phene 280. Dealers wanted. 








ELEVATORS FOR SALE 
a ar v j 
HAVE A NUMBER OF GOOD GOLNOG 
Country Elevators Fer Sale in Indiana, 
Iiiimets and Ohio. Some will pay for 
themselves in one year good ment 
Owned mostiy by colder men wanting to 
retire. If you want te buy. see or write 
we your needs. Availability of mest of 
our plants net publicly known. Mest of 
them eon good terme Mid-West Business 
Brchange, Piymouth. Ind 











KANSAS CITY FEED CLUB 
TO ELECT NEW OFFICERS 


KANSAS CITY—A buffet dinner 
will be served in the English Room of 
Hotel Phillips at the next Kansas 
City Feed Club meeting Jan. 31 
Larry Ray, popular Kansas City 
sports announcer, will be the after- 
dinner speaker and the club will elect 
new officers for 1950. Reservations 
are now being placed with Verne 
Dean, Nutrena Mills, Inc. Kansas 
City, Kansas 

EE 
TOLEDO GRAIN RECEIPTS 
SET NEW HIGH IN 1949 


TOLEDO—A new record in grain 
receipts into Toledo was set during 
1949, according to the Toledo Board 





Grain shipments for 1949 totaled 
34,900,908 bu. including 14,175,342 
bu. wheat, 10,370,000 corn, 4,860,000 
oats, 177,600 rye, 36,800 barley and 
5,281,166 soybeans 

The board also announced 238,706 
carloads of were received here 
in 1949 and 18,427 shipped 





CARGILL TO OPEN BRANCH 
OFFICE AT LOS ANGELES 


MINNEAPOLIS—Cargill, Inc., an- 
nounces the opening of a branch office 
in Los Angeles Feb. 1. The office, 
which will be under the management 
of Lowell B. Nelson, will be located 
at 611 L W. Hellman Bidg., 124 W 
4th St. 

In making announcement, E. E 
Kelm, vice president in charge of the 
grain division of the company, said, 
“The development of our west coast 
grain business, including offices at 
Portland and San Francisco, has dem- 
onstrated the need for local represen- 
tation in the Los Angeles area.” 

Mr. Nelson joined the Cargill or- 
ganization after his discharge from 
the armed services and has been en- 
gaged in merchandising activities in 
the company’s Kansas City office 
since June, 1947. He is a graduate of 
the University of Minnesota and at- 
tained the rank of captain during 
his almost four years in the army. He 
saw active service in the Pacific and 
Asiatic theaters and occupation forces 
in Japan. 

nitepneiitiiiaimaeninas 
ARROW MILLS, WES-TEX 
OFFICIALS DISCUSS SALES 


HOUSTON, TEXAS~—Sales repre- 
sentatives and officials of Arrow Mills, 
Inc., Houston, and the Wes-Tex Grain 
& Milling Co., Plainview, met recent- 
ly for an all-day session to discuss 
merchandising plans for Arrow feeds, 
American Maid flour, and other com- 
pany products. Finis E. Cowan and 
R. Tullis Cofer are co-managers of 
Arrow Mills. Mr. Cowan presided at 
the meeting 

—— oe 
Cc. OMER CRISSMAN DIES 


UTICA, MICH.—C. Omer 
man, 87, president of the Utica 
(Mich.) Milling Co., died here Jan 
7. He started with the milling com- 
pany in 1906, and later became prom- 
inent in civic affairs in his commu- 
nity. He is survived by two daughters 
and two sons 

—— 


HARRY HUNTER RECUPERATES 


CHICAGO—Harry F. Hunter, sec- 
retary, American Corn Millers Fed 
eration, who underwent an operation 
at the Milwaukee Hospital Jan. 13, is 
now at his home. He expects to re- 
main there a few weeks before re- 
turning to his office in Chicago. Mr 
Hunter's home address is 2535 N 
Stowell Ave., Milwaukee 11, Wis 


Criss- 
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DOUGHBOY PREMIUM 
PULVERIZED WHITE OATS 


UALS 


=fis 


* Doughboy Premium Pulverized White Oats 
contain only number 2 oats or better! 


INDUSTRIES ... 


New Richmond * Wisconsin 


Doughboy 














jor extra dealer profit 
Road Canadian or European 


Peat Moss 


Guaranteed good clean dry merchantable peat. 
standard bales well packaged 
Wire or write us for sample and carload 
delivered prices 


FISCO PEAT CO. 


Phone COlfax 8442 
2819 Colonial Ave. 


Full 


ST. LOUIS 20, MO. 


SURE DEATH secs 


with 





REGISTERED 


AG Mill Spray kills all forms of insects 
found crovnd flour or food, including 
both herd and soft shell species. Not o 
fumigating gos, bu! a highly penetrating 
sproy designed for insect control in stor- 
oge bins, warehouses, machinery or ony 
place else where insects hide 

SAFE crownd Foods .. . You con spray 
AG directly on flour or other foods. Wt 
is non-poisonous, ond leaves no odor, 
taste or stain. Does not contain DDT. 
Get AG Mill Spray for wre contro! of 
insects in your plant. See your Douglos 
solesman—or write direct. 


24 pages of valuable informa. 
tion on how to protect grain 
from insects, heat and mois- 
ture damage, musty end 
ground odors, rats and mice. 


Douglas Chemical and Supply Compary 


1324- W-1 West 12th St. . 
BRANCH WAREHOUSES: INDIANAPOLIS, INDIANA; SPOKANE, WASHINGTON ; 
MINNEAPOLIS, MINNESOTA; PORTLAND, OREGON 
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1949 U.S. Hatchery Production 
Reported Largest Since 1945 


WASHINGTON ~~ Hatcheries pro- 
duced 1,536,779,000 chicks during 
1949 for the third largest output of 


; 


record, the Bureau of Agricultural | 


Economics reports. The 1949 total 
was exceeded only by the record high 
of 1,620,773,000 chicks in 1945 and 
the 1,609,121,000 in 1943 

The demand for chicks was strong 
throughout the year, particularly for 


commercial broiler production, BAE | 


says 
Production of chicks during 1949 


i 
| 
| 


i 


in Maine, New Hampshire, New Jer- 
sey, Delaware, Maryland, Virginia. 
West Virginia, North Carolina, South 
Carolina, Georgia, Florida, Alabama. 
Mississippi, Arkansas, Montana, Wyo- 
ming, Washington and California was 
the largest of record. During 1949, 
hatcheries in the south Atlantic 
states, where over one half of the 
commercial broilers were produced, 
for the first time hatched more chicks 
than any other geographic section in 
the US 








ALFALFA MEALS 


All Types 
ATKINS, KROLL 4aCoO. 


320 Californie Sweet, Sen Francisco 4 








CHICKS BATCHED SY COMMERCIAL HATCHERIES—U8 (im Unousands) 
- ———_ Mesth-——_ -_—-——-— Pe 
1948 trom 1948 
Moath ieee* seer 1s & 1s4s* 1eeer 

January : 62.601 20 800 +h $2601 3a 208 sh 
Feorvary oT.s08 144.306 +e 160.470 236,143 teeTs +" 
March 314.483 s7Té.ses + 364.963 “8, 196.138 on 
MED 06 cebses 208.767 300.366 +s 0,718 Sil.ee? +s 
May 511.766 +” 962.476 1.086.258 233 Tee +s 
Jane o2.7eT tinere +s 966.183 1.297.036 342,743 +s 
july . ent 537 +s 1.000.814 1,264,263 246, +éu 
Aegean 47 eT 16 + 1,068.061 1.906.438 260 366 +m 
Bepiem ber +4608 63.078 +1 1.203.699 1.361.604 268 906 +33 
October +4410 62.678 +s 1.148.409 1.424.188 274,773 +m 
November 67.967 67,671 a 1, 207.266 1,481,763 274,387 +23 
lecem ber . 4.979 64,026 1,262,346 1,536,779 274,434 +22 























many hatcheries—particularly those 
supplying chicks for commercial! broil- 
er production—have curtailed their 
operations, BAE says 





It's 
TO FIND A “SEA WITHIN A SEA” — 


Otten called “the graveyard of ships,” the 
quiet, sullen waters of the Sargasso Sea 
are a mass of tangled seaweed. Occupying 
2 million square miles in the heart of the 
Atlantic, this sea is strangely different 
from the surrounding ocean. Its waters 

are saltier and higher in temperature 

ius plant and animal life are found nowhere 
else in the ocean 








MANAMAR “SEA POWER 

ls @ rich, meturel source of 

APF. 6.12. essentio! amine 
ecids and vitamins 














BUT HERE IT IS THE SARGASSO SEA! 
















and it’s Most Unusual to find so 
much in one bag of feed concentrate. 





Only MANAMAR has these 
5 sources of fish proteins 


') Fish Glandular Hydrolysate 


70% to 80% of its protein in the form of 


free amino acids. Excellent source of Animal Protein Factor and Vitamin B-12. 


2) Condensed Fish Solubles 


standard in tests for A.P.F 


Lassen process, Pacific origin. Recognized as 


3) Ribo Fish Flour —High in essential amino acids and Vitamin B-complex 


factors 


4 Condensed Partially Hydrolysed De-fatted Fish Livers — Rich source 


of Vitamin B-complex and A.P.F 


5) Blended Fish Meals — Valuable source of proteins for poultry 


WRITE FOR DETAILS 






A somewhat smaller hatch during 
January this year is indicated as the 
number of eggs in incubators on Jan 
1 was 5% less than a year ago. Pro- | 
duction of chicks during January last | 
year was the highest of record for © 
that month. 3 

Compared with December, 1948, 
five regions of the country reported 
increases in the number of chicks 
hatched and four sections reported | 
decreases in December, 1949. The in- 
creases reported were 46% in the / 
New England and east south central, 
20% in the mid-Atlantic, 3% in the | 
west south central and 2% in the? 
Pacific Coast states. The decreases 
reported were 32% in the west north 
central, 26% in the east north cen- 
tral, 6% in the south Atlantic and 4% 
in the mountain states. ’ 

The mid-December cost of the US 
farm poultry ration was $3.38 cwt. | 
This compares with $3.31 in mid-No- | 
vember and $3.62 in December, 1948 
The egg-feed, chicken-feed and tur- | 
key-feed price relationships are much 
less favorable than a year ago, BAE | 
says : 
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USDA CUTS SUPPORTS ON 
BEANS TO 75% OF PARITY | 


WASHINGTON Price support | 
levels on the 1950 crop of dry edible | 
beans have been reduced from 90 
to 75% of parity by Charles F. Bran- § 
nan, secretary of agriculture, acting § 
under the discretionary authority of 
the Agricultural Act of 1949, under 
which the secretary is permitted to 
grant price support between zero and 7 
90% of parity 

Mr. Brannan failed to include peas 
as a price support item for 1950 4 

Under the new price support level, 
based on the new parity formula, dry J 
edible beans will obtain a dollar and 
cents price support of an average of 
$6.30 cwt., thresher run basis as com- 
pared with $6.55 for the 1949 crop. 

Beans eligible for price support, for 
farmers who plant within acreage 
allotments to be announced later by 
the U.S. Department of Agriculture, 
are pea, medium white, great north- 
ern, small white, flat small white 
pink, small red, pinto, red kidney, 
cranberry, standard lima and baby 
lima. Only beans grading U.S. No. 2 
or better are eligible for support. 





GROUND GRAINS 
Wheat, Barley, Mile 


PURE BRAN 
STANDARD MIDDLINGS 
GRASHORTS 


Can Load Cars Bulk 
American Flours, Inc. 


NEWTON, KANSAS 























PeOoucts 










STOCKS OF FEED GRAINS, JAN. 1, 1950, WITH COMPARISONS (00¢% omitted) 
Jen i Jan. 1 Oct 1 Jen. i 

Grain and position - loess ise ieee 19s¢ 

Cora— 
Os farms* 1. 606,263 2.647.912 Tes, 443 3.401.279 
Terminaist 13.218 60,330 8.616 51.088 
Commedity Credit pt eT 600 a7e.iee 
Int. mille. elevators & warchouses*t 34 003 43.088 59.620 8.643 


Total 1.566 604 3.641, 350 $26.31 2.829 664 


733,308 e286 277 1.063.304 19.701 
14,037 iL.ene 26,7° 18.039 
3.661 34,733 33 +7 206 

orabee iz 36 s76.026 


166.367 ’ 107.632 
16,467 ? 


64.031 
330 845 


29.097 62.068 

8 608 16.347 

6.181 17,568 

46.883 85.204 
« Board. tCommercial stocks reported by Grain Branch 
wned by COC and stored in bins or other storages owned 
ff-farm seterages tot therwise designated tin Canadian 


Amount of CCC-Controlled Corn 
Exceeds 465 Million Bushels 


WASHINGTON—The Commodity | of feed grains as of Jan. 1. Also CCC 
Credit Corp. owns or controls at least | reports that loans and purchase 
465 million bushels of corn, accord- | agreements on 1949-crop corn totaled 
ing to official reports released this | about 134 million bushels by the end 
week. Additional unspecified amounts | of December, 1949, and that approxi- 
also are under CCC control mately 81 million bushels of 1948 

Of the designated amount, 278 mil- | corn were resealed through that 
lion bushels are reported under CCC | date 
ownership in the statement on stocks However, it was indicated that the 








6-$ Nose Mask No. 1 was considerably larger than the 
465-million-bushel figure since the 
Small bet hase Glter area of j 1 k r 
9 on. tn Weighs tem than Jan. stocks report includes some 
i on Cost, Weases enn ont. CCC corn in commercial storage in 
$12 ee per doe "Extra vue. | Addition to that designated in the re 
=o 80 per dot. Sample | port as CCC corn 
AO pentgnte. A US. Department of A . 
s > griculture 
GENERAL SCIENTIFIC . eek @ . ' 
e 1PMENT CO official this week estimated the total 
qu » of CCC-controlied corn at 550-560 


1. gma ER million bushels 


The December inventory report of 
CCC discloses that its holdings of 
grain and oilseeds were slightly below 
those of the same period a year ear 
lier, reflecting the lower wheat loan 
figure. (See table on page 4.) 

Movement of corn into loan dur- 
ing December was much heavier than 
during November, when only about 
19 million bushels were placed under 
loan. The larger December, 1949 
loan placement showed about the 
same rate of increase as in the pre- 
vious year. The total of purchase 
agreements declined from more than 
10 million bushels in 1948 to less than 
6 million bushels in 1949 








The extra large, independently opereted fan, powered by its own motor, ls o 

unique feoture found only in Dixie Hommermilis, Result? More air through the 

mill...@ continvously uniform flow (ne plugging vp, ne churning of stock). 

Cepecity is increased. Quality is ied. Maximum granvi ” yie 

attained. Just one of mony good reasons why your best hommermill buy is o 
Dixie Write today for complete details. 








MACHINERY MFG. CO. 


4400 Goodieliow Bivd. © St. Lewis 20, Mo. 
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FAST ACTION! 


A 





SPECIALTY 


oo 


FOR FEED 
MANUFACTURERS 
AND 
DISTRIBUTORS 





amount of corn under CCC control | 





In your business, profit can turn to loss in a few short 
minutes. That's why fast, one-call BATES service can be 
a real asset to your company. 

Remember, BATES is equip to handle af your 
requirements for grains and feedstuffs. Complete market 
coverage, competitive prices and dependable delivery 
are standard services to all buyers. 

For Better Buys, Better Call Bates! 


. 4 
Grain Company 
KANSAS CITY 6 MISSOURI 
DALLAS KANSAS CITY OMAHA 
606 st NATL. BANK ANNEX 1416 BOARD OF TRADE 639 GRAIN EXCHANGE BLDO 
0 164 & 165, OF 180 mC 243 HARNEY 4806, OM 395 


Member of Chicoge, Konses City & Omohe Exchanges 








LIME CREST 


Laboratory Controlled 


TRACE MINERAL PRE-MIXES 


an economical and effective 
means of adding trace minerals 
to formula feeds. 





Standard and Custom-Biended Formulas 


Chemica! and spectrographic analyses, made by the 
Lime Crest Research Laboratory, control the quality 
of ali Lime Crest trace mineral premixzes. Uniform 
distribution of the trace minerals in the pre-mixes 
is assured by the Lime Crest Biending Process 
Lime Crest trace minera! pre-mixes are supplied 
in staadard formulas or will be made according 
to specifications. 


LIMESTONE PRODUCTS 


CORPORATION OF AMERICA 
BOX #7, NEWTON, NEW JERSEY 
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THE FEED 


. * 


Demand — Supply — Trends — Prices 


MARKETS 


* . 





$80 tom, sacked, fob. Cin 


supply 


very mitted, local tote $60955. Lod. Ft 
Worth 


Sen Preeciece: Demand good: 
fair; 876 
New Orteanms: Demand slew tread steady 
tas@eve 


supply wulffictent 
Chienge: Lemand geod 
$86. nominal 


Demand good. suppiy limited 


wupply 


supply scarce 


wi " 





Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstufls correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 


feed market appears on page 2. 


ALVALFA MEAL 


Milwanuker emant 
weetern Gehydrated; 1 
A + aniee sea@es 
western suncured 

=. Leuk Lretna 
hydrated acarce sur 
ed i *» 876.08 16 
euaeranioe, &t. Louis 
$46.40 i fine 
sane 

Kanense Oy The 

extremely Naht; but : 

yeérated alfalfa Ge 
) amin A guare 
a a $73 sacked, Kanea 
" A ee * 860066 sacked Kan 


e640 


eitua 


supply 
femand 
fair i174 . 


nae y 
Bheoston « sed) 6goed 
teh ydrated it« gen.76 
Yortland 
supply ample suncured 
lehydrated §79. delivered 
Seattle: Lemand slew good; tu 
lelivered arlota, quick shipments 
Lee Angeles: Lemand fair; supply ample 
heh ydrated i74 seli@ee euncured i 
' 


supply steady 


evncured 134% 


trend lower 


Idaho 


g004 
16% 646 


lremand 


supply 


e 
Werth 
lehy drated i 

wth, preempt 
Trend wer, dehydrated, 17% 
ttamin A in scarce 

yueted at § 


‘eo 7 medium 


lemand quiet supply suffi 


ie delivered 


with demand 


“hiladelphia 
le? 


jue 
Omaha Lrer 
suncured $4 
oe6, ita 868 
Minneapolis: Leman ~~ 
mited ameun 
evuerantee has 


but the 
ttamin A 
these types 
fehydrated 





328 Board of Trade Bulld 
KANSAS CITY 6, MISSOURI 


smite of amin A guaranteed §75 
no guarantee $66, 20 te 124 $89 13% 
‘ tet be 
1 fair, supply inadeqt 
16 } ‘, 264 
Ne. 1 Sue ground $66 


os sred i fine greund 
(hienge: I a“ 
suncured, 134 


suvtation 


BARLEY FEED 


Host on eomand poor; supply Ught: Ca 


Vertliand lemand good trend lower 
. y ample. rolled $66, grown 
oo lemand fair supply suffi at 
$64.60. ground $64.56, relied § $e 
en warehouse 
san bP rancisce Demand good; 
" standard rolled $66, rabbit §68 
Vhiladeiphia: Lemand siow; supply am 
! se 


supp!) 


H 
Demand fair on pulverized 
supply ample on pulver 
needles puly aed white 
needies 89¢@1.07 bu 
quiet suppiy ample 


Milwaukee 
. / nm needles 
od. ght on 
sn9 feed $37.60 
(hicage lremand 

‘ 
quiet; supply am 


Haltimere Demand 


oe, 60 
BLOOD FLOUR 
New Orleans: Demand fair; trend steady 
adequate; $96 @100 
BLOOD MEAL 
good 


Pertiaad Demand trend steady 
‘pt ample ! 
Les Angeles; lhemand good; trend steady 
ipply amp $7 unit of ammenta 
New Orleans: Demand fair, trend steady 
ipply sufficient $95 @100 

San Prencieco: Demand fair; supply am 
i ‘ nit of ammonia; sereened bleed 
$6.60 unit of ammonia 
Kanes City: Demand fair 
fferings ample; $150@160 sacked, 


BONE MEAL 


Demand 


trend steady 
Kansas 


San) 6 renciece good; supply 
fatr $60 
New Orteans: Demand goed 


supply limited; $65 @70 
BONE MEAL (STEAMED) 
Demand fair ample sup 
O@6 sacked, Kansas City 
Demand and supply fair $90 


trend firm 


nad falr supply sufficient 
ton, ex warehouse, Leo.l 

Indianapotis Demand fair 
supply scarce gas 


trend un 


hanged sacked 








ABILENE ALFALFA 
PRODUCTS 


MEAL IN PAPER BAGS 
PELLETS 


ABILENE ALFALFA SALES CO. 
ABILENE, KANSAS 











Sie@iea te 
There toe 


Demand geod; supply irregular 
6 


Demand good supply 


Demand good. trend steady 
$67 50@60 
Demand fair 


supply shert 
suppiy good 


49 bolk 
BREWERS DRIED YEAST 


™. Leals: Demand and supply limited; 
im cariotsa, St owls. 
Demand and supply fair 


Demand fair; supply good 


Demand good steady 
live yeast &.76¢ 


ample 
Demand goed; 


supply 
supply 


t in eariots 
t. cariots 
>». ted. ip cariots 
ib.. fo.b. im cartots 
Chicage: Demand fair; supply sdequate 
lite th cariets 
BUTTERMILK -CONDENSED 
Milwaakee: Demand and supply fair, 27% 
$4.28 owt 
Philadeiphia: Lemand 
$4.40 
Supply 


moderate supply 
adequate 
Ogden. 


irum 


average $6.50 160-1 
trend steady 
$4.40, 100-ib 


ind t Demand fair; 
te wrehanged; supply ample; 


bag 
trend steady 


$5.70 


Demand fair 
supply $6.20 owt. in barrels 
160-ib 

Minneapolis: Market steady 
supplies ample; $4@4.25 owt 
CALALTTE CRYSTALS AND FLOUR 
estes: Demand steady; supply ample 

eryetale $11.96. Soeur $9.96 
New Vork: Demand steady; 
rystais $10.96, sour 
Beffale: Demand steady 
rystals $11.58, Sour $9.55 
Tot Demand steady 
$10.96 
good 


demand fair 
feb. plants 


supply ampie 


supply ample 
supply ample 
rystale $12.96. flour 
Pertiand: Lemand 
supply ample; $12 
tlhe: Demand 
S12 ton, @x-warehouse 
New Orleans: Lemand 
supply plentiful; § i246 
Minneapolis: Prices depend en potency of 
mix Kl 5 and 26-ib MnsO, 100-1b. lots 
$14.90, plain calcium $9.50 ton; .6 KI $12.60 


COCONUT MEAL 


trend steady 


supply ample 


trend steady 


Demand good 
$60 
Demand 
$63.60, ex-dock 
arrival 
Francisco 
r; $66 
Lee Angeles 
settied; supply limited 
COD LIVER OTL (FORTIFIED) 
New Vork: 400 I, 2000 A 23@26¢; 400 D 
00 A 294 @ti¢; soe I 000 A 26@28¢ 
4000 A #0@41 ue 


Portinad 


steady supply tight 
earlotsa, imported 
Demand good supply 

spotty trend wun 
spot $69@60 


Demand 


see D 


 —_—— 
trend firm, sup 





FOOD RESEARCH 
LABORATORIES, LINC. 
Founded 192 

Philip B. Hawk, Ph.D., Pres. 
Bernard I. Oser, Ph.D. Dir, 
Research - Analyses - Con- 
sultation. Biological, Natri- 
tienal, Toxicological Studies for the 

Feed, Drug and Allied Industries 
48-14 33rd St.. Long Island City 1, N. ¥. 




















— 


supply ample 


fvermmand fair ee 
m0) A thue 


we Db 


Kestan 
D. 2908 A 3240 & 
“oe DD, HOO A HES 


CHARCOAL 


Remees (City: Demend end 
$54.50@66 sacked. Kansas City 


pendent « grade 
Postinnd lLemasd good 


supply ample, $96 
san = Fraacisce 
ample; $69.60 
Les Angeles: [Demand siow 
supply ample, §6¢6 


COLLOIDAL PHOSPHATE 


arlots 
$26.58, cariots 
cartots 
ariots 
carlols 
carlots 


supply goed. 
price de- 


tread steady 


Demand steady supply 


trend steady 


CONDENSED FISH SOLUBLES 
Phe toon 


sate lana 


COUN GERM MEAL 


=. Leais: Demand supply fair 
’ bulk 
New Orteans: Lemand slow, trend steady 


supply 20% $60@62.60 
CORN GLUTEN FEED AND MEAL 
(All quotations for all eities are sacked 
basis, bulk basis $6.50 leas) 


Minneapolis: Peed $67.64, meal 


Feed $64.04, meai 


steady supply ade 
drums $17¢ 


Demand 
are $166 


good 


adequate 


meal $76.52 
meal $71.60 
meal §76.96 


Feed $59.19 

Feed $623.60, meal §71.6¢ 
COTTONSEED OLL MEAL 
only fair and 
market $1 ten 
Mem 


Demand ls 
sufficient 
7.60@568.60 sacked 


mene Clty 


is week 
flearby 
Wichita: Demand fair 


* of shipment 


supply good; 41% 


Besten: Demand tair, supply good; $73.46 
Ogden: Suppiy average; 414@ S76@50 
Portland Wemand good trend steady; 
upply ample 43% 851, eu-dock 
seattle Demand steady supply goed; 
protein lomestic §$2, delivered cariots, 
points; 40% protein, domestic 
carlots 
Demand good, but practically 
te, hardly ny carlet business; 
ots, 41% 862@63, 
Texas off mille 
trend barely 
41% protein 


nm rail 
es - deck, 
Worth 
ruck 
. at ca 
pm pt r February, f.0.b 
Memphis Demand quiet 
addy supply ample prime 
$45 0° sackec 
san Francisco 
ple; $66 
New Orleans: Demand good; trend steady; 
supply adequate; 41% §77@77.26 
Philadeiphia: Demand quiet; supply am 
ple; $71.60 
Omaha 


Demand good; supply am- 


supply good; $70. 

supply bimited; 
f.obd. mills 

trend firm; 


Demand siow 
Nerfolk: Demand fair 
‘ia $66@67 6G S61@es 
Los Angeles: Demand steady 
supply adequate, $61 @62 
Chieage: Lemand fair 
DEFLUORINATED PHOSPHATE 
Wales Tenn.: $47 


Columbus, Ga.: $47 
$47 


supply ample; $69 


h supply ample; 


New Orleans trend frm; 
supply ample, $62 
A AND D FEEDING OTL 
Milwaukee: Lemand fair; supply ample; 
straight off, 100 PD, 600 A $1.40@1.96, 86 D 
$1.45 @1.60; concer ted vitamin off, 400 D, 
1000 A 23%¢. 400 D 0A 29%¢, 400 D, 
3000 A 35%¢. $00 D, 2000 A 33%6 
New York: 4% , 1000 A 1TH @ilde; 400 


Demand slack 


FEED GRAINS 


CORN 


OATS 


KAFIR-MILO 


BARLEY WHEAT 


From &very Grain ‘Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 


New York St. Louis 
Chicago Omaha 
Kansas City Columbus 


Nashville 
Enid 
Minneapolis 


OFFICES: 
Fort Worth Galveston 
Buffalo Portland 


Peoria 


San Francisco Los Angeles 


Vancouver, B.C 
Winnipeg 


bk ¢ St 


Chicago 
Buffalo 


Kansas City 
Louis 


Portland 
Toledo Galveston 
Columbus Enid 

Fort Worth Minneapolis 


Omaha 





. 200° A Sud: 400 ED. 3008 A B84¢: BOO D, 


Shue, See ft 
lemand ght supply 


eee A see A TONS 
Beeston 

,, 200° A 

eee A T3%e, O00 I 

Lee Angeles 

suppiy ample soe DD 1000 

b a. ANIMAL STEROL. 
DERED 

New York iene teady; trend Gr 
suppiy eutt ent 13se16 7 


eee A ite 


. 1e@i? 


good, 800 
hue >; 08 D bee A ENC 


Demas< si tren 4 var 


t 


City: Demand fair, market stead 


Mu @ise 


DISTILLER®S wgpoeet —_—- 


New York mand 
supply amp . nbhes 89 crea S 372 
Mitwaaker Demand « 


7 
iow Orteans: Demand 
supply adequate sTie@ 
tphia 
$71.50 
on: Demand good: su 
Te@ Ti fark S74 
Des 
supply ample olubles § 
a Francisco Leer 
. Sbiee 804 


DRIED BEET PULP 
Milwaukee . : 
$6 


‘on Octenas 
eupP army ' pie 


DRIED BUTTERMILA 
Milwaukee ‘ 
587 t 
Rasten 
sue 

re we orth 
our 

fot ‘ 
“en Francisco 
5 $s « 
"Onden s ere 
Indianapolis . 


“Lon . — - 
jua ‘8 wt 
tl. « : 
Minncapetic Iv 
arket stead ' 
plants 
Chicage: I< goo . 
DRIED CITRUS FULT 


Lee Angeice 
supply ample ' 


| ply geod 


Milwanker 





Cracked Wheat for Chick Scratch 
Write us for samples. 
HALES & HUNTER CO. 


561 Grain Exchange 
Minneapolis 15, Minnesota 











ASSAYS FOR 
VITAMIN A 


in oils and dry carriers 
by the 


NEW A. O. A. C. METHOD 
+» LABORATORY 
OF 
VITAMIN TECHNOLOGY 


Chemical Division 
1352 E. 55th St Chicago 15, ill 








sifa § wu 30 
New Verk: Demand 











Ft. Werth: Demand limited espply mod 
erate; 846@47; citrus meal H4TOE 48, Coed 
Rie Grande Valley poimts 

“ee : Demand felr; soppy am 
ple, $466.66 

New : Demand fair; treed un 
steady supply ample Nee u. ter 
preducers plasts 

Tempe: Demand fair; trend steady; euy 
$32.40 tree meal $27. fee 
, ants 

DRIED SKIM MILA 

Bestes: Demand fair; supply good. 4 @ 
tue 

Pertiand Derr ane geod, trend firm) sup 
mited, §9.5 
Lee a penen 2 fair; trend steady 
su y¥ adequate, $9.75 wt 

nea Franciece Demand fal supply om 

s* 


— eteans Temand fair 
ipply adequat $s @ers 
Mitweaker Lemar good supply scarce 
. 


ommemptie , Demand gvod 


eady at $965.2 


trend firm 


Chteage Demand good 
9 TE@ 1S 


DRIED WHEY 
Ub.omd cote lvemand fa sus 
eh 

(ogden: Supply average 
——— in 1 


seattle 

: . 

rm Worth 
TY 


‘ 4 r “ 
san “Frameince 


, New Orteame 


hiladetpmin. Ler 


tieneas Oty 
snged s? 


Minneapolis: | 
ket steady a 


Loe Angeles 
’ 


nan Prancisce Lema 


New Orteaine 


eh 


$200 
Minne agmte Market et 


“A ' 
Chicago: Demar 


$175 tor 
Va 
Hoston 
a ny 


seattle iveman 
falfa us 160 ton 
r t 


ts | 
Los Amoclen I 
vi , x pr 


alfalfa 
New Orteans 


r Wilma hia: : 
5s 


“a 


$26@2 
Wi a Demand fair f 
supply 





TOP PRICES FOR USED BAGS 
Your used and surplus bags have cash 
value at Midwest. 
vicinity regularly. Write, wire or telephone. 

RECONDITIONED BAGS 

Complete stecks on hand 

at all times, Vacaam 

cleaned, mended, ¢ 

esvted and baled ready 

for prempt shipment. 


MIDWEST 


BURLAP AND 


THIRD STREET «+ DES 


Our buyers are in your 


BAG co. 


MOINES. IOWA 





Lith MALAI 
BROKERS 


FEED 


INGREDIENTS 


GRAIN-VEG 


ETABLE 
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9 90ne 


LIS SAIO AN 


er? 
Went 1g REALLY ONLY ONE 


way 10 GET Tie 


GRANULAR GRIND 


ane 
TWIN-SPIRAL MIX 


wns lee Sho 


TRIPLE REDUCTION MILL 


sno » (blue Streak 


TWO-SPEED TWIN-SPIRAL MIXER 


BUILT BY 
PRATER PULVERIZER CO. 


1537 S. 55th Court, Chicage 5¢ 














IMPORTED AND DOMESTIC 


BONE MEAL 
FISH MEAL 


Argentine Bran 
and Pollards (Middlings) 


Brewers’ 
Dried 
Yeast 


L. C. L. or Carload Shipments 


WOODWARD & DICKERSON, INC. 
GIRARD TRUST BUILDING 
PHILADELPHIA 2, PA. 


Teletype: PH 109 Telephone: LOcust 4-3688 
ESTABLISHED 1873 
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easter, seppiy sightiy heavier, tim 
* 1 840. No 2 653008, Ne. 5 S20@32 
HOMINY FEED 
Indianapetie: Lremand light 
chenged| sepply mederete bet euffictent 
ten, delivered Indianapelts, taecheding 
tege end eeed bags; ground corn 666 
Memphie: Demand fair; trend frm; eup 
'. white $64, yellow $61 
leman’ geod 
7.0 


The 

fart 
buis 
apolls 


spread tetween 74 and 
however Juctationese 
tok 


trena 
wed 
Minneajpvila aa «te 
treed on supply ample 


foemand steed, 


Meeton 
$79.35 


limited; §e7 
Demend fair 
en dock 
vered main line points 
Demand steady tread we 
nplie: 3466 G83 
light supply 
mille 


trend steady 


fair, supply ample; $45 


LANSEED OffL MRAL 


Minnenpotie: Linseed off meal trading te 
reat rieted with prices again fair trend weak 
“eppiy limited © better 667.25 


am pi- 


Demand «emael!l, supply ade 
eur 
Tren . 
eupply edequate 
mand light spply ample 
Demand slow and market 


nearby shipment $41 @ 4! 


Demand fair; supply ample, $64 


Demand fair, trend stead 
4% t40 
Demand 
<) No 
lemand 


supply light 
60 


f 


supply a 





LIGHT and HEAVY WEIGHT 


BURLAPS 


FOR QUICK SHIPMENT 


CALL NORCLAY 4635 


COTTON @ PIONEER PRINTS @ USED BAGS 








¥ one CALL BUYS ALL! 


Now! Seve time, energy and money on 
all your feed purchases! We are one of 
the oldest and largest organizations in the 
feed business—over 38 years of experi- 
ence—prompt, freindly service—ma 
mum efficiency. Depend on our specialists 
for all your millfeeds, protein meals, clear 
flours, beet pulp and specialty items. 
Phone or write for market quotations to- 
day. One coll buys all! 


1. $. JOSEPH CO., INC. 


Flour Exchange Bidg. 
Minneapolis, Minnesota 


Nitrophenide Analysis 
(Megasul) 


We can make these analyses for 


you with our same prompt and 
accurate service. This is a plus 
in addition to our complete feed 
analysis, alfalfa carotene assays 
and vitamin service. 


DOTY 


Write for 
full particulars 


4 


A RECOGNIZED REFEREE 


8 W. th St., KANSAS CITY, MISSOURI 


LABORATORY . MEMBER MIDWEST FEED MFRS. ASSN. 








MEAT scRArS 

Portiand: Demand geod; higher 
supply lMeeited; $1.96 unit 

Seattle: Demand impreved; supply suffi 
cient; $2.06 unit protein, cariote; $2.19 unit 
preteia, Lel 

Lee Angeles: Demand fair; trend steady; 
wpply ample; $2 unit of protein 

¢ Demend good: trend steady; 
6% $104 ton, sacked, fod. Cin 


trend 


supply fair 


rt. Werth: 
end bene. 


Demand good 


supply light 
60% s1e2@106 r 


fob t 
Demand end supply fair 


Demand good; trend steady 
*; 60% meat end bone scrap 


$106 
ecrape #1 6. bulk 
Demand good. supply adequate 
protein $163@106 
New York: Demand slackened: trend low 
er: supply ample: 664 6112.50. $04 $107.60 
St. Laois: Demand fair; supply edequate 
om 8100 bulk 
Renesas City: Demand fair te good: sup 
ly about sufficient; 664 meat and bone 
= S1I06@110 sacked, Kansas City 


MILLET 
Demand quiet 
best quality 


trend steady 
$2.80 owt 


New Orteans: 
adequate 


supply ample 
bulk im car 


Leule: Demand slow 
country run $3.60 owt 
te: Barly Portune $2.60 balk 


MILLFEED 

Minneapolis: The milifeed market skidded 
during the past week but wae pick 
toward the end of the perted as 
bren and standard midds rebounded $1@ 
1.50 ten from the low point. Most distress 
fferings were said to have been cleaned up 
Quotations bran $38.60@40,. standard midds 
S30@41. four midds $41.50@43. red dog 
$43@44.60; premiums of 50¢ ton were being 
asked for prompt 
Wichita: Demand fair 
sets demand; baste Kaneas City: bran $56 
shorts $460; beth bran and sherts declined 
$2 ton, compared with preceding week 
March futures: bran $3 higher, shorts $3.50 
higher 

Pt. Werth: Demand fair 
ful cariots, prompt, wheat bran 849@44 
aray shorts $48. delivered TCP: about $2 
lower on bran and $3 lower on shorts com 
pared with a week previous 

€ Demand fair; supply good 
$24. shorts $40.25 

Cc Demand 
yuate; bran $41@42 


further 
ing up 


supply about off 


offerings plent! 


bran 


fair supply inade 
standard midds $42 
@45. flour midds $46. red dow $4648.50 
=. Leale: Demand fair supply ample 
bran $79.50@40, gray shorts $43@ 43.60 «pot 
lelivered @t Loute ewitching limite in 
juirilee much tmproeved bet buyers do not 
yme back at advanced prices 
Indianapolis: Demand fair 
lower supply light soft 
an 863. mixed feed $64, gray 
red dog offered 
Haffalo: Demand good 
y light; bran $45, standard midds 
r midds $48.50, red dow $48 
New York: Demand slow; trend lower 
¥ ample Argentine pollards, on 
1 afloat $42@43.60, bBran $60, standard 
ide 961.60 
KResten: Themand 
« bran 856.75 @51 
———— Demand 
’ y ample wheat 
1 midds $46.50. gray shorts $47.50 
New Orteans: Demand epetty: trend tow 
supply adequate; bran $47@ 47.50. shorts 
T6@ 561 Argentine bran 644.25 pol 
rfe $44.26 
Norfolk: 
bran 860@62. m 


San Francisco 


trend steady 
winter wheat 
shorts $55 


trend easy: sup 
$44.26 


spot 


steady: supply Irregular 
middiings $61 @51 60 
quiet trend easy 
bran $43.50. stand 


Demand lMeht supply ample 
idiings $50@62 
Demand fair; supply am 
trend steay 
middiings $57 
trend weak 
bran 


Demand good 
ted January $62 
Los Angeles: Demand slow 
pl ample standard mifll run or 
38 63 
Oden Supply nermal to Utah and 
Idal tealers read bran and mill run 
fed. white $50. middiings $53: to Den 
red bran end mill run $67. middlings 
to California: mill run $67.50, middlings 
ariote, f.o.b San Francteco and 
~ Angeles 
Torente-Mentreal: Ample 
wened. Quotations: bran 855, shorts 
iddiings $64 net cash terme, bags 
xed or straight cara, Toronto 


supplies de 


MINERAL FEED 


Demand good; trend firm; sup 
$10@50 
t Demand slow: supply ample: high 
mixtures $36@40; high phosphorus 
sree S855 @60: both ex-warehouse 
Demand fair trend wun 
supply ample: all purpose mineral 
lodine $49 sacked, fob. Indian 


hanged 


with 


ample 


Demand fair: supply 
supplement, 294% calctum, 4% 
hoephorus $75@80; mineral blocks. tt 
ach, 11% ecalctum, 4% phospherus. 17% & 

$2.25@2.45 block, fob. Ft. Worth 

. 
Demand ~ a supply good 
fodine 

AN ee with 
Kaneas City; §0-1b 

individual cartons $86 


and supply 


lodine 
blocks 


Roston Demand good &¢ 
nm tar ar lots 

Portland: Demand good trend 
ample; tank $14 ton 

tle: Demand steady: supply ample 
600-1>. drum, ex-warehouse; $15 ton 


steady 
supply 


$9.90 


Demand fair trend un 
supply ample; 60-gal. drum fi 
included; bulk. 60 gal. $8.50. ton $29 
barrels extra. 
rt Worth: 
supe ample; »b 
T Gulf ports 
Worth, prompt 
market decline to date of shipment 
strap $4 @¢¢ gal. fod. New Orleans 
Memphis: Demand quiet; supply am le 
trend unchanged: Diackstrap 64 ¢ gal... tank 
are, fod. New Orleans 
Demand fair; supply am 
ton, fob. cara, Richmond, Cs! 

t Demand fair to good; trend 
steady; supply ample; ¢¢ gal. tank cars 
fed. New Orleans 

M t Demand fair; market steady; 
fod. New Orleans 
trend steady 


Demand improved 

ketrap 646 

$18.94 ton, delivered 
prices guaranteed aga!net 
black 


ple; $156 
New 


Inneapolis 
supplies ample; 6% ¢ gal 
Veork: Demand fair; 





cupoty ample; Mackstrap 6¢ gal & tank ’ 
, — City: Demand dow offerings 
geod, market ahout unchanged: £4 ¢ gal 


New Orleans; $15 ton, Weet Ooast 
NIACIN 


New Werk: Trend steady 


heavy: 88 kile 
OAT PRODUCTS 


supply met 


Besten: Demand good; supply fair white 
pulvertsed $64.45. regrownd cat feed $30.16 
1 Demand fair; trend steady 
te higher supply Neht pulverized cats 
$45, eteel.cet cats $99. cat groate $99, One 
ground cate #5 rolled cate $94 whole 
ground cate $49 leaned No. I white cate 
o6¢ bu. sacks extra 

“ 


hy I trend steady 


reground oat 


mand quiet 


supply scarce 1% & preteia 

na fair te good; trend 
supply ample pulverized 
50@ses mixed feed cate 


Demand dull 
pulverized white 55 

ground $37.56. demestic $26.56 
c Demand peer: supply adequate 
t feed $20. Gne ground feeding 

feeding rolled cate $86 
Minneapolis: Demand remains slow, and 
es on poultry rolled cate are dewn $1.50 
week aco Quotations poultry 

standard pulverized §48 
Milweekee: Demand fair on pulverized 
good on balance: supply ample on pulver 
zed limited on remainder pul vertzsed 
white $46.60. feed $41.60. molasses oat feed 
$29@%0, reground oats, 3% $20.60@22. 64 

$23 


supply am 
Canadian re 


on: Demand fair; supply ample; paper 

cleth $20.77 

land Nemand good 

eastern 876 
eryetal erite $21 


Bost 
$1807 
trend steady 
western 826 
eastern 


supply ample 
granite @rite $71 
shell flour 
Seattle: 
clent; Gulf 
house, Le.l 
Les Angeles: Demand good: trend steady: 
supply ame eastern $77.08 packed tn pa- 
per, $2 mt local S12. 60@14 
fair; supply am- 
$21.65 
Demand fair 
ample: $12@12.60 
jeiphia: Demand steady 
paper $10.26. cloth $12.75, beth f 
son ville 


steady supply suffi 


both ex-ware- 


ple: local 
New ¢ trend steady 
supply 
DT supply fair 

bd. Jack- 


PRANUT OT“ MEAL 


New Orleans: Demand good: trend steady 
" 46% $65@70, fob. Alabama 
emand fair suoply limited 
$68. fob. milix 
Memphis: Demand quiet trend lower 
supply adequate; 46% $49. basta Enterprise. 
Ala 
PEAT moss 
Seattle Demand steady 
$2.56 bale ex-warehouse 
tural © litter 
Resten: Demand slow: supply 
$2.76@2.86; Le $363.25 ‘ 
supply geod; 


supply good; 
either horticul 


plentiful; 
ariots 
San Francisco: Lema ar 
$3.10 bale 
New Orteans 


N.W. Feed Dealers 
Discuss Problems 
of Egg Marketing 


MINNEAPOLIS—Attention of the 
Northwest Retail Feed Assn. was 
focused on problems of the egg busi- 
ness as well as those more directly 
affecting the feed industry at their 
annual convention Jan. 23-24 at the 
Nicollet Hotel. 

A panel discussion sought out the 
answers to the question of what could 
be done to combat periodic egg sur- 
pluses. The conclusion reached was 
that feed dealers could assist greatly 
in an education plan to promote 
quality egg marketing 

The 
Jack 


Demand slow; trend steady; 





dealers also heard talks by 
Dean, executive secretary of 
the Midwest Feed Manufacturers 
Assn.; Dean McNeil, Pillsbury Mills, 
Inc.; Dr. George Briggs, University of 
Minnesota poultry husbandry divi- 
sion; Dr. Paul Burson, U. of M. soils 
division, and Hugh R. Stevenson, 
Minneapolis advertising and publicity 
counsellor. (Summaries of these talks 
will appear in next week's issue of 
Feedstuffs.) 

Officers of the association were re- 
elected. They are Roy Peterson, pres- 
ident, Red Wing (Minnesota) Feed & 
Supply Co.; Carroll Scow, vice presi- 
dent, Long Prairie (Minn.) Milling 
Co., and W. D. Flemming, secretary- 
treasurer, Grain & Feed Review, Min- 
neapolis 


GLEN L. DAY DIES 
MINNEAPOLIS—Glen L. Day, for- 
mer manager here of the Apple River 
Milling Co. until his retirement in 
1948, died Jan. 20. He is survived 

by his widow and two sons. 
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———EE——————EEEEE SOYBEAN O11 MEAL Demené one offerings & McGuiness, Inc. Chicago, to han- 
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POTASSIUM IODIDE, U. 6. P. 


New Verk: 200-ib. lots $1.95. 100-Ib. lots 
$1.97, 25-Ib. lots $1.98; potassium todide 
chalk mixture, 100-Ib. lots $1.88, 26-Ib. lots 





Demand good; supply ample 
100% pure potassium iodide, U.&aP 100 
Ib. lots $1.97 Ib. in Aber drum, 25-1». lots 
$1.98 in Sher drum. 6&-Ib. lete $2.05 Ib. in 
bottles 904% potassium todide calcium 
stearate mixture, 226-Ib. lote $1.86 Ih. in 
leverpak drum; 100-Ib. lots $1.88 Ib. in Sher 
drum, f.o.b. shipping points 


RIBOFLAVIN 


New York Demand good trend un 
changed; supply good; 12%¢ em. equivalent 


nd and supply good 
be of ntained riboflavin 
Haute for 8 and 16.0 
potency dried fermentation solubies 
RICE BY-PRODUCTS 
rt. Werth rem a mite " 
lent rice bran § r 
f.ot seoutl xas 
or prompt shipment 
Memphis: Demand et: tret teads 
supply amy brar neas 
supe T 
New Orleans: Dv t stead 
supply suff t t 
tions 


San Francisco: Demand and pl ‘ 
aac ‘SNAPPY’ 
SCREENINGS 


Chicage Demand 15 
ground grain screening 


use screenings $14.56 
ey -~ REEN 





errat “ 


BALL BEARINGS ‘EUREKA. 
ings $18 wack ke . 


AIR FINISHER BUHLER’ DRIVE 
a POINTS TO CONSIDER... 


feed mills. supply sufficie 

Ne 2 yellow $2.30@2.35 
New Orteans: Demand ght: tree ate 

eupply sufficient: $218@2 28. { 5 In the final analysis a machine meets with your full approval on three 

city points only... Efficiency . . . Low Cost. . . Long Life. Let's look at the 





Eureka ‘Snappy Screen’ Air Finisher point by point. 


EFFICIENCY—Advance engineered for better cleaning, faster cleaning, 


with higher capacity, better end results 


LOW COST—Operation of these Machines is economical from the 


standpoint of power consumption, Maintenance is at a minimum, All 





machines are equipped with ball bearings. Low first cost consistent with 


quality construction, 


QUALITY LONG LIFE—Construction is ‘Eureka Quality’ throughout. Materials are 


the finest obtainable, workmanship and finish the best. Main supporting 
frame is of heavy steel construction, interbraced and arc welded. Quality 


@ MEAT SCRAPS 
® BONE MEAL 
© DIGESTER TANKAGE | WRITE FOR CATALOG 167-F 


built and ruggedly built for Long Life. 


a FS COMPANY, In 


We Ship by aw Tr eek a 


—MARCO CHEMICAL CO ee 
sent ean ‘ouste The Weld Larg esl Lime oF Grain and Seed OLLIE Machine ty 


a a 2 oe. w YORK 
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BUYS ARGENTINE WHEAT 


LONDON—Brazil recently bought 
300,000 tons wheat from the Argen- 
tine, and it is now learned that nego- 
tiations are going ahead for 300,000 
tons in exchange for timber. 








Market News 





(Continued from page 1) 


has slowed up with the cold weather, 
supplies on hand are plentiful to take 
care of immediate demand. 

Grains were about unchanged, with 
corn quoted from $56.50 to $57 ton 
delivered mainiine points. Millfeed 
was strong at $53 ton. Quotations on 
feed oats and barley were $58@ 56.50 
ton, respectively 


California Feed 
Buyers Watch 
Costs Closely 


A further drop of 1@4¢ doz. in the 
wholesale price of eggs in southern 
California to the lowest mark in five 
years gave impetus to the trend of 
poultrymen to do their buying in 
groups and to shop around and place 
orders with the lowest bidders. Feed 
manufacturers are refiguring cost 
almost daily and competition is very 
keen 

With this situation prevailing 
throughout the trade, feed buyers are 
extremely cautious and are purchas- 
ing in small quantities. Offerings are 
plentiful and selling pressure is ob- 
vious on practically all concentrates 
so it is no surprise that these mar- 
kets are on the weak side 

Millfeeds dropped $2, influenced by 
a decline in outside markets, a slack- 
ened demand for larger offerings and 
inquiry limited to small tonnage for 
nearby needs only. Both millrun and 
bran are selling at $52@53 for spot 
or transit 

Copra meal offerings for spot 
delivery are relatively light, but due 
to the fact that considerable tonnage 
is reported en route and February 
meal is offered at fairly heavy dis- 
counts, most sales are reported at 








MAKE £adkra 
PROFITS 


Easy! 


Simply by presenting these popular, 
fast-selling Burrows Light Weight 
Aluminum Alloy Scoops to your 
trade. 

Three to four times lighter than steel. 
Scoop up larger loads faster, easier 
Exceptionally strong. Long-wearing. 


GRAIN SCOOPS: Corrugated west- 
ern pattern bowl, open back 


COAL YARD SCOOPS: Flat blade 
type, open back 
Both of durable 10-gauge, heat-treat- 
ed aluminum alloy; equipped with 
Moly Split “D” handles; reinforced 
with aluminum rivets, clips and hands. 
list Your Oost 
Price Per Dos. 
Ne. §& Coal Scoop $5.90 $44.00 
No 6.00 42.00 
No. 6.25 “0 00 
No. 6.50 51.96 
Hurry your teday! Get your 
share of these easy to get extra profits! 
Se eee eee ee eee eee eee eee 
' Kurrows Equipment Company 
g 1316-C Sherman Ave., Evanston, Ml 
' Ship ue 
Quantity 


Neo. 8 Coal Scoop. 

Ne. 10 Grain Scoop 
Noe. 12 Grain Seoop 
Ne. 14 Grain Scoop 


mT COMPANY 


Evanston, tit. 
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$59@ 60 this week against $60@61 last 
week. 


A limited tonnage of resaie linseed 
oi] mea! sold at $62, but processors are 
quoting $63@64. The outlet is nar- 
row, but supplies are reported as not 
burdensome 


Soybean oil meal prices dropped 
sharply ‘and some resale meal was 
traded as low as $78, sacked deliv- 
ered, which is equivalent to $49, bulk 
Decatur. The fishing season is rap- 
idly drawing to a close and proces- 
sors and distributors of fish meal are 
holding offerings firmly at $2.55@ 
2.60 unit of protein. Dehydrated 17% 
alfalfa meal with 100,000 A guaran- 
tee is bringing $63@64 


Poor Feed Demand 
Continues to Plague 
Northeast Markets 


Prices declined on almost all com- 
modities in the Northeast this week 
with linseed oi] meal, brewers dried 
grains, gluten feed and meal and 
soybean oi] meal showing the sharp- 
est reductions, from $2@3. There has 
been a widespread lack of demand 
for feedstuffs for some time in Buf- 
falo. Farmers have been receiving a 
poor return on their poultry and 
dairy products because of recent price 
declines. As a result, they have been 
relying more and more heavily upon 
home-grown feeds 

It is the opinion of some in the 
trade that things are just about 
ready to turn. Some buyers now are 
purchasing ahead with the hope that 
prices have reached a low point. The 
feed milling interests hope that prices 
will net climb too far, for it is 
thought that a sudden advance would 
work to a disadvantage. If prices re- 
main at about present levels, observ- 
ers say, the pouliry people will in 
all probability start building up their 
flocks again and resume buying 





SELLING PRESSURE CUTS 
PROTEIN FUTURES VALUES 
MEMPHIS—A moderate but steady 


chants Exchange. For the week end- 
ing Jan. 24 losses extended to as 
much as $3 ton. 

The weaker market for all feed- 


stuffs, with its slow demand because | 
of mild weather and plentiful sup- | 


plies, is apparently the main influence 
on the protein meal futures market 
Selling pressure has not been great 
or concentrated in any particular de- 
livery, but the market seems able to 
absorb offerings only at lower levels 

At times it has shown a degree of 
steadiness but what feeble rallying 
tendencies developed have been short 
lived, and the market has closed with 
lower prices almost daily 

At the same time volume of trad- 
ing has not been large and most in- 
terest has been in the near-by posi 
tions, with traders reluctant to take 
a position in the new crop deliveries 

Price declines for the week ending 
Jan. 24 amounted to $1.60@3 ton on 
cottonseed oil meal. March, the spot 
month, was off $1.95 ton. On the soy- 
bean oil meal side of the market de- 
clines were in the range of $1.75@3 
ton, with the March delivery showing 
the greatest loss. It has been called 
upon to absorb considerable liquida- 
tion of long interests. 

entahemnedipeneen 

BUYS INDIANA ELEVATORS 

DARLINGTON, IND 
Yount has bought the Farmers Feed 
& Grain Co., including the Darling- 
ton and Bowers elevators 

ee a 
GRAIN FIRM DESTROYED 

KINSTON, N.C.—The plant of the 
Ten County Grain Co., owned by Les- 
ter Grady, was recently destroyed by 
fire. The loss was fixed at $60,000 
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JACOBSON MACHINE WORKS 








MAGNETIC 
SEPARATORS 


Complete Protection vs. Tramp fron 


—~Kasy Installation 
—Lew Installation costs 
—Ne cost afterward 
-— Permanent 
— Hinged 

Always extra Biffictent 
—Kapecially Powerful 


Write for Full Information 


-Ne interruption ef power 

Ne fuses te blew 
—Alwaye energized 
—Insulated 


1076 TENTH AVENUE $. E., MINNEAPOLIS 14, MINNESOTA 











BLUE RIBBON. WINNER 
AGAIN! HOW DO YOU DO 
IT, YEAR AFTER YEAR ? 





| FEED PLENTY OF BLUE RIGBON 








/ aN 
| CONDENSED 
BUTTERMILK 


THE MERCHANTS CREAMERY CO. 


536 Livingston St. Cincinnati 14, Obie 


CONDENSED BUTTERMILK TO MY PIGS 
AND POULTRY. 
FEED THEY NEED! GIVES THEM MORE 

BENEFIT FROM THE GRAIN THEY EAT/ 


IT STRETCHES OUT THE 


PUTS ON PROFITABLE 





Gi. FF 


POUNDS IN 
A RURRY / 


A TYPE FOR } 
ALMOST 
EVERY GODY - 
EXCEPT ME. 





AND THERE'S ALOT OF MONEY 
SAVED, TOO, BY FEEDING 
BLUE RIBBON CONDENSED 
nN hy BUTTERMILK 


AS 


JG, MWYf Y ff 


= = 

"> WRITE ey FOR PRICES 

PLANTS THROUGHOUT THE CENTRAL 
WEST STATES 





























The Pillsbury 
4X FEED CLUB 


by John D. Martin 





During 1950, the most interesting and 
challenging year in the history of the feed 
business, I hope to bring you ideas and 
information that will make your business 
more progressive and profitable. 

Happy New Year! 


How to sell more 
hog feed 
There is a wide-open field for construc 
tive service to feeders (and for building 
dealer tonnage) in almost every com- 
munity where hogs are raised. 

We feed people need to show raisers the 
importance of doing a better job of feed 
ing during gestation, lactation and right 
weaning. Biggest recent develop 
ments in swine nutrition all point to these 


after 


three periods 

Yet too many hog men still consider a 
pregnant sow a “non-producer”™’ until she 
farrows. Those who do give the sow and 
pigs a break are 


healthy litters that grow and thrive and 


rewarded by large, 


make money 

You dealers on the firing line have done 
a wonderful job of educating your cus 
tomers to the use of a good chick starter. 
Now let’ them 
how to start pigs! 


; work together to show 


Prospects Bright 
for Pillsbury Dealers 
Pillsbury Feed 
position for the coming 


Best Chick Starter has 


dealers in a 


Pillsbury's 


strong 
pring 


] \ } 
aways en a 





front-rank feed, a great builder of repeat 
business. 

Now it is improved and sharpened with 
APF and other vitamin and mineral for- 
tifications under the new 4X formula. 
Expect it to do an even better job in 1950! 

The same thing has been done for 
Pillsbury turkey feeds. The new 4X for- 
mulas add APF and vitamin supplements, 
an improved mineral mix and other major 
improvements that add up to better 
feeding results from a great line of feeds. 

The Pillsbury feed dealer also is proud 
of his hog feeds for 1950, The emphasis is 
on better sow and pig nutrition, and a 
more efficient finishing job. He has the 
records to prove it! 

Yes, 1950 looks good for the Pillsbury 
Feed dealer. If you are not yet a member 
of this forward-looking group, I'd say 
that right now is a very good time to get 
the information on Pillsbury’s franchise. 


Luck or Location? 
I have asked. a lot of dealers how they 
manage to acquire a high percentage of 
prosperous feeders among their custom- 
ers. The number of successful patrons 
usually is a good index of the dealer's 
Own prosperity, you know. 

No doubt you know the answer: They 
raise ‘em! 

The feed men who are outstanding in 
my acquaintance have built prosperity 
for themselves and for their customers by 
toward better livestock 


leading the way 


and poultry management and more efh 





WE OFFER $25 
ry letter used in this column 


reeaing 


and breed- 


Send 


HScOV- 


Mills 





Clinton, Centervilk 


cient feeding. To do that, a man has to be 
well posted on the swift progress of breed- 
ing and nutrition, and he must have a lot 
of tact and patience. 


There are hopeless cases in every com- 
munity, of course. They refuse to learn or 
to improve their methods. But you can 
always find men with flexible, open minds. 
It is a pleasure to work with them, to 
help them make more money. From a 
business standpoint, they use more of 
what you have to sell—and have the 
money to pay for what they buy. 

So, as one dealer says, if you “raise” 
your own good customers, success is not a 
matter of luck or location. 


Get on the 
Pillsbury Paint Wagon 

When spring comes, look for a big upswing 
in painting at Pillsbury Feed stores. The 
new program, announced last fall, has 
really “taken hold.” The bold, distinctive 
design and the bright colors are showing upin 
many spots; many more will be started soon 
as the weather is more suitable for painting. 

This is a strong and powerful thing, de- 
signed by a group of able designers. It's 
flexible and practical, too—one of the many 
reasons why the Pillsbury Feed franchise 
looks better all the time. 





THOUGHT OF THE MONTH 











A business, like an automobile, has to be 
driven, to get results. —B. C. Forbes 
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Se Pillsbury Mills, Inc. 
Feed and Soy Division 
Clinton, lowa 
Minneapolis, Los Angeles, 
Atchison, Lima,Ogden, San Francisco, Colton, Sacramento. 


You are cordially invited to visit any of them 





























The Pillsbury 
4X FEED CLUB 


by John D. Martin 





During 1950, the most interesting and 
challenging year in the history of the feed 
business, I hope to bring you ideas and 
information that will make your business 
more progressive and profitable. 

Happy New Year! 


How to sell more 
hog feed 
There is a wide-open field for construc- 
tive service to feeders (and for building 
dealer tonnage) in almost every com- 
munity where hogs are raised. 

We feed people need to show raisers the 
importance of doing a better job of feed- 
ing during gestation, lactation and right 
after weaning. Biggest recent develop- 
ments in swine nutrition all point to these 
three periods. 

Yet too many hog men still consider a 
pregnant sow a “‘non-producer”’ until she 
farrows. Those who do give the sow and 
pigs a break are rewarded by large, 
healthy litters that grow and thrive and 
make money. 

You dealers on the firing line have done 
a wonderful job of educating your cus- 
tomers to the use of a good chick starter. 
Now let’s work together to show them 
how to start pigs! 


Prospects Bright 
for Pillsbury Dealers 
Pillsbury Feed dealers are in a strong 
position for the coming spring. Pillsbury’s 
Best Chick Starter has always been a 
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front-rank feed, a great builder of repeat 
business. 

Now it is improved and sharpened with 
APF and other vitamin and mineral for- 
tifications under the new 4X formula. 
Expect it todo an even better job in 1950! 

The same thing has been done for 
Pillsbury turkey feeds. The new 4X for- 
mulas add APF and vitamin supplements, 
an improved mineral mix and other major 
improvements that add up to better 
feeding results from a great line of feeds. 

The Pillsbury feed dealer also is proud 
of his hog feeds for 1950. The emphasis is 
on better sow and pig nutrition, and a 
more efficient finishing job. He has the 
records to prove it! 

Yes, 1950 looks good for the Pillsbury 
Feed dealer. If you are not yet a member 
of this forward-looking group, I'd say 
that right now is a very good time to get 
the information on Pillsbury’s franchise. 


Luck or Location? 
I have asked.a lot of dealers how they 
manage to acquire a high percentage of 
prosperous feeders among their custom- 
ers. The number of successful patrons 
usually is a good index of the dealer's 
own prosperity, you know. 

No doubt you know the answer: They 
raise ‘em! 

The feed men who are outstanding in 
my acquaintance have built prosperity 
for themselves and for their customers by 
better livestock 


leading the toward 


and poultry 


way 
management and more efh 





cient feeding. To do that, a man has to be 
well posted on the swift progress of breed- 
ing and nutrition, and he must have a lot 
of tact and patience. 


There are hopeless cases in every com- 
munity, of course. They refuse to learn or 
to improve their methods. But you can 
always find men with flexible, open minds. 
It is a pleasure to work with them, to 
help them make more money. From a 
business standpoint, they use more of 
what you have to sell—and have the 
money to pay for what they buy. 

So, as one dealer says, if you “raise” 
your own good customers, success is not a 
matter of luck or location. 


Get on the 
Pillsbury Paint Wagon 

When spring comes, look for a big upswing 
in painting at Pillsbury Feed stores. The 
new program, announced last fall, has 
really “taken hold.” The bold, distinctive 
design and the bright colors are showing upin 
many spots; many more will be started soon 
as the weather is more suitable for painting. 

This is a strong and powerful thing, de- 
signed by a group of able designers. It's 
flexible and practical, too—one of the many 
reasons why the Pillsbury Feed franchise 
looks better all the time. 





THOUGHT OF THE MONTH 











A business, like an automobile, has to be 
driven, to get results. —B. C. Forbes 














Pillsbury Mills, Inc. 
Feed and Soy Division 
Clinton, lowa 


Clinton, Centerville, Minneapolis, Los Angeles, 
Atchison, Lima,Ogden, San Francisco, Colton, Sacramento. 


You are cordially invited to visit any of them 


WE OFFER $25 


for every letter used in this column. Send 
us any practical ideas you have discov- 


ered on management, feeding and breed- 


Mills 





ing practices, 











